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Sparks 


Siete of the nation’sgeconomy: 






IN’ — Fields in 
bales valued 
,000, and output 
r than previous 
year’s 10,012,000 valued at $2,359,- 
762,000. 

CuHain Store Sates—While drugs 
showed only a 6.2 percent gain in 
April, as compared with same 1951 
month, most other companies re- 
ported their sales swung up from 
20 to 50 percent. Accountable for 
the gains was the fact that Easter 
retailing period in 1952 came in 
April, last year in March. 

Cruve On. Stocks—Domestic and 
foreign petroleum in U. S. tallied 
276,897,000 barrels for week of May 
10. This was a net increase of 
7,282,000 for week. 

Exectriciry—Advanced to 7,030,- 
000,000 kilowatt-hours for week 
ended May 10, a noticeable gain 
from the previous week’s 1952 
low. 

Loans To Bustness—Outstanding 
total skyrocketed $10 million in 
April to $544 million, highest level 
since 1930. In same month from 
1942 through 1951 declined averag 
of $16 million. , 

ok * * 


Down 


Rerau. Sates —Sagged 5 percent 
in March compared with like ’51 


month, with overall figure reported 


at $12.7 billion. Automotive outlets 
were 12 percent below last year. 

Copper — Shipments of refined 
product about-faced to 107,355 
tons in April contrasted with 
112,625 deliveries in March. 

SHort Interest — Figure on New 
York Stock Exchange as of May 
' 15 stood at 1,844,576 shares, down 
63,376 from Apr. 15 and at the 
lowest since Aug. 15, 1950, when 
the figure was 1,844,576. 


* ial * 


General 


Fewer ‘Hics’— Nation had only 
386 breweries operating in 1951 
compared with 1,400 in 1914. Of the 
| total, four of largest firms brewed 
| 22.7 percent of all gallons con- 
sumed. 





Top Cars 

New-car registrations for 3 
months, plus 8 states for April. 
1952 Pos. Make 1951 Pos. 
1—208,722 Chev. 327,475— 1 
2—153,630 Ford 250,917— 2 
3—111,202 145,129— 3 
4— 75,989 Buick 122,922— 4 
5— 61,635 Pontiac 103,118— 5 
6— 54,294 81,938— 6 
I— 52,815 Olds. 719,665— 7 
8— 46,010 Stude. 57,796— 9 
9— 40,649 Mercury 67,778— 8 
10— 29,888 Nash 34,576—11 
1—. 29,171 Chrysler 42,157—10 
‘SPALPLP101. DeSoto 30,567—13 
18,771 Cadillac 27,940—14 
*14— 18,283 Hudson 33,435—12 
15— 15,343 Packard 21,116—15 
16— 9,103 Kaiser 18,192—16 
217—.- 6946 HenryJ 16,617—17 
18— 6,919 Willys 7,356—19 
19— 4,612 Lincoln 71,774—18 
20— 1,191 Austin 1,026—21 
21— 876 Crosley 1,709—20 
22— 869 Brit. Ford 150—22 

23— 287 Allstate 

Total All Makes 
973,682 1,483,711 
For further details see page 
34, today’s issue. 











Congress Also Urged to Kill Reg. W Powers .. . 





| By William Ullman 
Washington Correspondent 


ee re was 
urged last week to free the 
auto industry from the “chaos of 
»rice controls” and to prevent the 
Federal Reserve Board from reim- 
posing Regulation W. 

NADA led the attack on price 
controls, but did not at this time 
oppose FRB standby powers on 
credit. However, in testimony be- 
fore the Senate Banking com- 
mittee in March, NADA urged 


Cost Changes 
Bring Restudy 
Of Auto Prices 


By Mac Gordon 
Associate Editor 
EW-CAR and truck makers 
were re-appraising their cost- 
price positions last week in the 
light of labor cost changes under 
UAW-CIO escalator contracts. 

Thursday’s announcement that 
1,000,000 auto workers would sus- 
tain one-cent-an-hour cuts in 
their cost-of-living allowances 
was being weighed against “an- 
nual improvement factor” raises 
of four cents hourly. Both bene- 
fits will go into effect throughout 
the industry this coming week- 
end. 

General Motors on three past 
occasions has trimmed _ vehicle 
prices when _ cost-of-living pay 
bonuses declined, but a company 
spokesman declined comment at 
press time Thursday on GM pricing 
plans. 





* * * 


OMPETITORS of GM, however, 

took the position that the four- 
cent efficiency raises “more than 
offset” the one-cent cost-of-living 
cuts as far as their labor costs 
were concerned. 

Three years ago GM pared vehi- 
cle prices when the cost-of-living 
allowances fell, despite a simultane- 
ous productivity raise. 

Auto executives were balancing 
the adjustment in labor costs 
against the steel price uncertainty 
and rail freight rate increases in 
their evaluating last week. Still 
another factor was the market 
effect of Regulation W decontrol 
and the sustained “price resist- 
ance” on many makes in the 
midst of the spring market. 

As a result of the ICC-approved 
boost in rail freight rates, for ex- 
ample, OPS permitted retail coal 
ceilings to rise by 6 percent Sat- 
urday. This’ will ultimately show 
up in higher materials costs to 

(Continued on Page 37, Col. 1) 


repeal of Regulation W. NUCDA 
hit both price ceilings on used 
cars and FRB powers over con- 
sumer credit. The National Foun- 
dation for Consumer Credit 
confined its attack to standby 
credit controls. 

Armed last week with damning 
charges against the operation of 
OPS in relation to the retail car 
trade, NADA asked the House 
Banking and Currency committee 
to eliminate price control provi- 
sions from the Defense Production 
Act in event the act is extended 
beyond June 30, the present expira- 
tion date. 

Alton M. Costley, Buick-Chevro- 
let dealer of East Point, Ga., was 
spokesman for NADA. 

* * * 

HE case of used-car dealers 

against price ceilings for used 
cars and consumer credit controls 
was presented for NUCDA Presi- 
dent James C. Downing by Ray- 
mond Dickey, Washington repre- 
sentative of the association. 

Downing asserted there is no 
basis for setting fair ceilings for 
used cars, since no two autos are 
alike, 

He also asserted that since 
Congress itself can quickly re- 
impose credit controls, should 
the need arise, there is no reason 
to continue FRB’s standby 
powers. 

Former Senator Francis Myers, 
speaking for the National Founda- 
tion for Consumer Credit, also 
urged that Congress repeal FRB’s 
powers. 

Only such action, he said, can 
remove “the dangerous uncertainty 
overhanging business, with its 
present damaging effect on jobs, 
production and the tax income of 
the government.” 


“We ask the Congress to retain 
in its own hands this power to 
(Continued on Page 39, Col. 1) 








Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





151,521 
117,971 120,200 d 
Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 40. 

















Dealers Ask End to ‘OPS Chaos’ 


Giving the Case Against Controls— 

Dealer Alton M. Costley (right), vice-chairman of NADA's National Affairs com- 
mittee, with Rep. Brent Spence, chairman of the House Banking and Currency com- 
mittee. Costley told the committee that cars are now in plentiful supply and that 
OPS has made the dealers the victim of a useless make-work program resulting in 
chaos in the trade. 





Week’s Car Output Dips 
2,000; Trucks Hold 


By Bernie Thomas 
Associate Editor 

Te production held steady, 

but car-building fell off more 
than 2,000 units in U. S. plants last 
week. With a short work week 
coming up, it seemed likely that 
some plants would fail to achieve 
their May production goals. 

Built in U. S. plants last week, 
according to Automotive News’ 
estimates, were 92,515 cars and 
25,456 trucks for a total of 117,- 
971 vehicles. 

The previous week’s revised tab- 
ulations showed 94,672 cars and 
25,528 trucks—a total of 120,200 
units. In the week ended May 26, 
1951, U. S. plants produced a total 
of 151,521 vehicles, made up of 118,- 
360 cars and 33,161 trucks. 

The past week found labor 
trouble adversely affecting car as- 
sembly at Lincoln-Mercury’s Me- 
tuchen (N. J.) plant and at Plym- 
outh in Detroit. Meanwhile, Dodge 
car operations were shut down for 
one day last Monday in order to 
keep within quota limitations. 
* * - 


ASH succeeded in realizing a 
sizeable output gain, but opera- 





ENEWAL of the UAW-CIO’s 

suspended Borg-Warner strike 
was threatened Thursday after the 
Wage Stabilization Board refused 
to force the parts supplier into 
companywide bargaining. 

While Borg-Warner plant shut- 
downs would cut off supplies of 
vital parts to auto and defense 
plants, company officials hailed the 
WSB decision as upholding indi- 
vidual perogatives and “established 
bargaining relationships.” 


The UAW called off a three- 
week strike against 10 B-W 





plants last November when the 








New Borg-Warner Strike 


companywide-bargaining dispute 
was submitted to WSB proced- 
ures. The B-W management had 
stood firmly by its historic posi- 
tion of individual plant bargain- 
ing with local unions. 

Last week’s ruling of the WSB, 
made by a vote of 8 to 4, rejected 
recommendations of a five-man in- 
vestigating panel which had en- 
dorsed multi-plant bargaining at 
B-W by a 3-to-2 vote. Labor mem- 
bers of the WSB dissented from 
last week’s decision. 

a - s 
ITH a Borg-Warner tieup pos- 
ing one automotive prodpction 
threat, there remained a /graver 





Threatened 


jeopardy should the national steel 
strike also be reinstated. 


Overthrow of federal seizure of 
the steel mills by the U.S. Supreme 
court would probably induce CIO 
President Philip Murray to close 
down steel production. The nine- 
justice tribunal, which took the 
seizure case under advisement two 
weeks ago, did not hand down a 
decision at its weekly public sitting 

(Continued on Page 36, Col. 4) 
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tions at other plants held steady 
to levels that have prevailed all 
month, It looked like the industry 
would wind up May having pro- 
duced 393,000 cars and 106,000 
trucks for a month’s total of 499,- 
000 vehicles. 

The current production scene 
finds some car makers producing 
far ahead of government-assigned 
production quotas, while others lag 
far behind. It is a picture that 

(Continued on Page 40, Col. 4) 


Copper Import OK 
Ends Last Hurdle 
On Auto Metals 


ABUNDANT supply of copper in 
the third quarter and thereafter 
was foreseen by car and truck 
makers Thursday, following the 
news that the U.S. government 
had lifted the bars to imports from 
Chile. 

Price concessions on foreign 
copper, announced Wednesday at 
the White House in Washington, 
cracked open the last major ma- 
terials bottleneck on motor vehi- 
cle production. 

Barring a resumption of the steel 
strike, auto spokesmen pictured a 
relatively free-and-easy materials 
situation for the balance of the 
year. Several sources looked for an 
early relaxation or even abolition 
of civilian production quotas on 
motor vehicles, observing that DPA 
and NPA had favored restoration 
of copper imports. 

+ * 





Cars acted promptly last week 
to speed copper shipments to 
the hard-pressed U. S. The South 
American country repealed an ex- 
port embargo which had been 
clamped on the red metal May 9 
in protest against U.S. price ceil- 
ings. 

Inability of U.S. importers to pur- 
chase Chilean copper had stretched 

(Continued on Page 32, Col, 1) 
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3 Million Words Tossed at NPA... 


| 





Ford Hearing Windup 


Marked by 


By William Ullman 
Washington Correspondent 
ASHINGTON.—After nearly 
three million words of testi- 
mony and cross-examination, the 
Ford hearing before the NPA ap- 
peals board closed last week, 

It will be about 30 days, accord- 
ing to best estimates, before the 
three-man board can go over the 
voluminous mass of evidence and 
hand down its far-reaching de- 
cision on Ford’s appeal for higher 
auto production quotas. 

When the hearing opened early 
this month, it was expected to 
last no more than three days. 
Instead, it turned into a free- 
for-all. With rival manufacturers 
and NPA representatives sniping 
away at Ford’s proposals from 
all directions, the hearing actu- 
ally covered an elapsed time of 
7% days. 

Ford, at times forced to assume 
the defensive, denied to the end 
that it had any “unholy and repre- 
hensible” designs on the production 
quotas of small companies, as had 
been charged over and over again. 

+ + * 


HROUGHOUT the hearing, 

Ford protested NPA’s use of 
the 1947-49 base period in deter- 
mining materials allocations for 
the automotive industry. 

The company insisted that fu- 


NUCDA Board 
Plans June 9 
Detroit Parley 


DETROIT.—The annual mid- 
term board of directors meeting of 
the National Used Car Dealers 
Assn. will be held here June 9 at 
the Hotel Sheraton-Cadillac, it 
was announced last week by James 
C. Downing, President. 

The association has been actively 
engaged in presenting the used-car 
dealers’ stand on price and credit 
controls in the nation’s capital. The 
June meeting will discuss plans 
for the months ahead, Downing 
said. 

NUCDA’s membership drive will 
be brought to a climax at the June 
meeting, and Downing reported 
that although a “Navy” team has 
been leading with 266 members to 
date, the “Army” team was given 
a boost to 270 last week when Irv 
Rubin, president of the Cleveland 
Used Car Dealers Assn., turned in 
55 national members for 
group’s efforts. 

The Cleveland association will be 
host to NUCDA’s sixth annual con- 
vention at Hotel Hollenden, The 
dates are Oct. 16-18. 

Cy Bornstein has been appointed 
convention chairman, Rubin an- 
nounced. Bornstein will be assisted 
by Manny Weiser, of the Cleveland 
group. 





his 





Clashes 


ture allotments be based on the 
year immediately preceding the 
start of the Korean war in June, 
1950, terming this period a more 
representative one. 

Ford said its assigned percent- | 
age of the industry’s total produc- | 


| 


Dealers Receive 


Safety Awards 


| 


Sloan Honors DeSoto 
Group and Moye 


CHICAGO.— The DeSoto-Plym- 


| outh dealers of America and Granit 


tion should be increased in recog-| Winning Rose Ils Named After Chrysler Imperial— 


nition of what Ford called its | 
improved competitive position. } 

The passenger-car phase of the| 
hearing lasted 6% days. Arguments | 


| on truck quotas consumed only one 


day since much of the passenger- 
car evidence was applicable to) 
trucks. 
* * * 
ICHARD B. DARRAGH, Ford 
counsel, presented the com- 
pany’s truck data. 

He said that by using percent- 
ages of truck factory sales in the 
year ended June 30, 1950, and 
adjusting them for the Chrysler | 

(Continued on Page 41, Col. 1) 





Ups Hudson Pickup Power— 


Optional on the Hudson Hornet, Wasp 
and Commodore Six models, Twin H-Power 
is a new carburetion system designed to 
provide ‘“‘jet-like acceleration and sus- 
tained flow of power through all driving 
ranges," the firm states. Deidre and An- 
drea Hall of Grosse Pointe, Mich., are 





shown with the new units. 


Standing beside a specially painted and trimmed Chrysler Newport, Nancy True 


Thorne, queen of the Tournament of Roses in Pasadena, Calif., 


of the two All-American rose winners for 
rose. 
Joseph A. O'Malley. The car is on display 


last year, holds one 


1953. It is called the “Chrysler imperial 


" She presented a plaque signifying the selection to Chrysler Sales Vice-President 


at the International Salon in the Chrysler 


building, New York. Flower was developed by Dr. Walter E. Lammerts of California, 
| who is s said to have worked six six | years on thousands of seedlings to perfect this s hybrid. } 





Hudson Aiming Light Car 
At Low-Priced Field 


DETROIT.—A. E. Barit, Hudson 
president, told Hudson stockholders 
last week that the company’s con- 
templated new 
lightweight car 
will sell in the 
low - priced field, 
but did not say 
when it will be 
produced. 

“The car, for 
which tooling is 
under way, will 
broaden our mar- 
ket coverage con- 
siderably because 
it is intended for a | 
a different group of buyers than | 
we are now serving,” Barit said. 

He said that work on the new 

model is progressing “very satis- 





factorily” and that engineering 
reports on the characteristics 
and efficiency of the car are 
“very gratifying.” 

“The car will weigh around 2,800 
pounds and will be powered by an | 
engine developing more than 100 | 
horsepower,” Barit said. “One 
horsepower for every 28 pounds | 
gives it considerably more power | 
in proportion to the weight than) 
any of the— cars in _the low and | 





K-F Hopes 


RENO, Nev.— Kaiser - Frazer | 
Corp.’ s retail sales now are sur- | 
passing production and the com-| 
pany stands to 
make a modest} 
profit in 1952, 
stockholders were 
told at their an-| 
nual meeting last 
week, 

President, Ed- 
gar F. Kaiser 
said a further 
sales increase 
was expected to 
result from the 
recent reduction | 


| 


SMe” ics ° 





Edgar F. Kaiser 





in Henry J prices and the removal 


| mors that K-F planned to drop its 


Coggin Heads Miami (Flia.) Dealers— 


| craft engines and other defense 


| said. 


William Coggin (Chevrolet) has been elected president of the Miami Automobile 
Dealers Assn., succeeding Jack Zeder (Chrysler-Plymouth). Other officers named were 
Robert McGahey (Chrysler-Plymouth), vice-president; Frank Edelen (Buick), treasurer, 
ond O. K. Houston (DeSoto-Plymouth), Robert Gregg (Crosley, Austin and Volkswagen), 
and Edgar Jones (Cadillac), directors. Zeder becomes ex-officio member of the board. 
Left to right: McGahey, Gregg, Zeder and Coggin. 


| Kaiser-Frazer’s Willow Run plant 


of federal credit restrictions. 


In addition, Kaiser said, the 
company and its subsidiaries now 
are engaged in full production of 
Fairchild C-119 cargo planes, air- 


items. Aircraft deliveries began this 
month, and aircraft-engine ship- 
ments began in February. 
However, the decline in demand 
for all types of durable goods, in- 
cluding automobiles, which began 
in the last half of 1951 carried over 
into the first quarter of 1952, and 
Kaiser-Frazer’'s operations for the 
quarter resulted in a loss, Kaiser 


“It had been our hope,” he 
said, “that the situation would 
improve during the early part of 
1952. This hope was not realized. 
The usual spring automobile 
market for all makes did not 
materialize. Consequently, Kai- 
ser-Frazer continued production 
at a reduced rate.” 

Charles Steadman, Cleveland at- 
torney representing a stockholders’ 
committee, advised that K-F get 
out of the auto industry altogether 
and asserted that the firm was 
hopelessly mismanaged. 

Kaiser has repeatedly denied ru- 


automobile bid. 

Steadman said that K-F should 
concentrate on aircraft production 
for defense needs or else reunite 
with the money-making Kaiser 
aluminum interest. 

He pointed out that the firm 
has shown consistent losses in 
the auto business for the last 
three years while nearly every 
other auto maker has made 
money. 

Kaiser replied that operations for 
1952 should show an overall profit. 

Kaiser told the stockholders that 
a recent congressional investiga- 
tion of charges of waste in the 
production of C-119 aircraft at 





for Small Profit in 1952 


medium-priced fields and is com- 
parable in this respect to our Wasp 
and Hornet models and to the} 
high-powered cars in the top price | 
ranges. 

“Because of its basic ‘step-down’ 
design, its roadability and riding | 
qualities are splendid. The car will 
accommodate six passengers and 
will, I believe, find prompt accept- 
ance among people who are looking 
for a quality compact car with 
flashing performance and prepos- 
sessing appearance. 

“We expect this light car to 
obtain a substantial volume of 
export business. Many of the ex- 
port markets now have govern- 
ment limitations on size or price, 
which prevent our doing business 
with them. 

“Most of these regulations will 
permit the importation of our light 
car which, combined with the rela- 
tively high acceptance of cars of 
this size in the export market, will 
give us an excellent opportunity.” 

Barit reported that the company 
is making “satisfactory progress” 
on its defense work assignments. 





showed that the accusations were 
completely unfounded. 

After several days of private 
hearings, he said, the House Armed 
Services subcommittee on procure- 
ment decided that it had found 
nothing to warrant a public in- 
vestigation of defense production 
at Willow Run or even to justify 
at this time any further inquiry 
in private. 

This fact, Kaiser declared, re- 
futed a charge by Col. K. O. Cuttle, 
chairman of the “Kaiser-Frazer 
Stockholders Protective Commit- 
tee,” that the company’s aircraft 
program was being managed im- 
properly. 

Cuttle recently sent a letter to 
Kaiser-Frazer stockholders’ in 
which he made various charges 
against management. Kaiser said 


| 120 special 
| titled 
| ness,” 


| General 
| Clubs; 





(See K-F, Page 41, Col. 1) 


Chevrolet Co., Inc., Quincy, Mass., 
have been awarded Alfred P. Sloan 
radio and television awards for 
highway safety in 1951, the Na- 
tional Safety Council announced 
Wednesday. 

The DeSoto-Plymouth dealers 
were honored in television network 
commercial category for a planned 
program that featured National 
Safety Council slogans on 49 out 
of 52 “You Bet Your Life” broad- 
casts during the year. 

Granite Chevrolet Co., headed by 
Harold J. Moye, was honored for 
safety programs en- 
“Safety Is Everybody’s Busi- 

as broadcast over local 
station WJDA. 

Members of the jury were: 


R. L. Forney, general secretary 
of the National Safety Council, 


| chairman; Kenneth G. Bartlett, and 


director of the radio and television 
workshop of Syracuse university; 
Mrs. Norbert J. Klein, Milwaukee, 
Federation of Women’s 
Elizabeth Marshall, assist- 
ant director of station WBEZ, 
representing the Chicago board of 
education; Earl W. Merritt, presi- 
dent, American Assn. of Motor 
Vehicle Administrators, and Dr. 
John W. Studebaker, chairman of 
the school and college conference 
of the National Safety Council. 


Nash Ambassador 
To Pace Detroit 
Stock Car Race 


DETROIT.—A 1952 Nash Ambas- 
sador will pace the field for the 
second running of the 250-mile 
stock car race, to be held here 
June 29, it was announced last 
week by Richard W, Frey, presi- 
dent of the Detroit Junior Board 
of Commerce, sponsor. 

As last year, the race will be 
conducted by the National Assn. 
for Stock Car Auto Racing 
(NASCAR), and the pace car will 
be presented to the winner of the 
race, along with the $5,000 first 
prize. 

Speaking at a press conference, 
George Romney, Nash vice-presi- 
dent, said that his company felt 
honored to participate in the event. 

“I, for one,” he declared, “will 
not be satisfied until the auto 
world’s biggest events are held in 
Detroit—the biggest stock car race 
of the year, as well as the national 
automobile show.” 

Bill France, president of 
NASCAR, said that the rules for 
the race would be much the same 
as last year. Only 1951 and 1952 
models will be allowed to compete; 
50 cars will start the race after a 
week of eliminations, and the fast- 
est car of each make will auto- 
matically qualify. Time trials will 
start on June 21, and will run 
through June 26. 

It was announced that all Detroit 
Nash dealers will sell tickets for 
the race. 

—Sam SaMpPson 


Nash to Pace ‘Motor City 250'— 


Nash Ambassador will be the official pace car for the Motor City 250, Detroit's 


second annual 250-mile stock car race, June 29 at the state fairgrounds. Shown at 
the announcement last week of the choice are (left to right) George Romney, Nash- 


Kelvinator vice-president; Bill France, president of the National Assn. for Stock Car 
Auto Racing; Richard W. Frey, president of the Detroit junior board of commerce, 
sponsor of the race, and N. F. Lawler, Nash director of advertising and sales 
promotion. 
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Stanley H. Horner (Buick), 
Washington, interrupted a vaca- 
tion at Ft. Myers Beach, Fla., 
to furnish this guest column. 


This is just one more reason why | 


I have always liked Stanley 
Horner, president of NADA for 
two terms and an honorary di- 
rector. 

While he has been in the busi- 
ness since 1907, he is still very 
active in the field as well as in 
outside activities. 

Stanley radiates enthusiasm. 
He has an infectious smile. His 
accomplishments have been 
great; his motto has always 
been: “Have a little fun each 
day as you go along, because you 
never know when you are going 
to check out.” 


When you read this, Stanley 


Morse New Head 
Of N.H. Dealers; 


Tax Denounced 


MANCHESTER, N. H. — E. B. 
Morse, of Manchester, was elected 
president of the New Hampshire 
Automobile Dealers Assn, at the 
organization’s annual meeting. He 
succeeds John E. Graham, of Clare- 
mont. 


Ralph Wood, of Portsmouth, was 
named vice-president. Reelected 
were Walter B. MacGregor, of 
Manchester, treasurer, and John D. 
Orr, of Concord, secretary and 
manager. 

Elected directors, in addition to 
Morse and Graham, were Ted C. 
Foster, of Manchester; Philip S. 
Dunlap, of Concord; Peter Prew, 
of Nashau; Walter R. Harvey, 
Ralph E. Wood and Harlan E. Jes- 
seman, of Lisbon; Harry N. Marsh, 
of Colebrook; Donald J. Piper, of 
Franklin; Gordon C. Wentworth, of 
Center Ossipee; Walter A. Wood- 
ward, of Laconia; James T. Wy- 
man and Howard Bailey, of Keene, 
and Robert R. Beaupre, of Ro- 
chester. 


Association members demanded 
repeal of the state’s stock-in-trade 
tax and substitution of “some 
broad base tax.” 


The stock-in-trade tax has been 
the target of frequent criticism by 
other groups in the last year, but 
the dealers said the levy was “par- 
ticularly burdensome and unfair” 
to their type of business. 


The tax, the dealers said, actu- 
ally constitutes “double taxation to 
the public” since automobiles are 
subject to the property tax also. 


A highlight of the association’s 
gathering was the awarding of a 
plaque to Frederick N. Clarke, 
state motor vehicle commissioner, 
in recognition of his efforts to 
promote highway safety. The pres- 
entation was made by Virgil White 
(Ford), of West Ossipee, former 
commissioner. 
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By John O. Munn 





will be in Tokyo, and sends greet- 

ings to all. 
* * * 

| WOR years we have been contin- 
ually hearing that transporta- 
| tion is the key to the productivity 
of this great nation; that it has 
contributed more than any other 
factor to the growth and prosper- 
ity of the nation, and that in the 
transportation picture the automo- 
bile industry has played a most 
essential part. This applies not 
only to the operation of trucks 
but of passenger vehicles as well, 
because as almost all people recog- 
nize, the passenger car has become 
a necessity. 

The above-stated facts are 
recognized by all who have made 
even a casual study of the econ- 
omy of this country and _ its 
growth. In peace, as in war, this 
same principle applies. We take 
justifiable pride in this great 
industry and should strive in 
every way possible to keep it 
strong and prosperous. 

It is generally recognized that 
the car or truck of today should 
cost considerable more than it did 
five years ago. The cost of ma- 
terial involved, the labor cost in- 
volved have made it necessary to 
substantially increase the cost of 
all transportation vehicles. How- 
ever, generally speaking, there is 
one factor in the cost of the auto- 
mobile to the consumer that is 
not taken into consideration—that 
is, the tax that is paid on the car, 
an expense that is unavoidable. 

~ * * 


Old Customers Suffer 
ror example, the constant in- 
crease in taxes during the last 
five years has resulted about as 
follows: 
A $2,000 car carries a total tax 

of approximately $628, or 31.4 

percent. 

A $2,500 car carries a total tax 

of approximately $738, or 31.4 

percent. 

A $3,000 car carries a total tax 
of approximately $942, or 31.4 
percent. 

The automobile retail dealer, who 
contacts the public and must sell 
them a “bill of goods” on the par- 
ticular car he handles, is constantly 
confronted with the increased cost 
of cars to himself, which he must 
pass on to the consumer, since it 
is impossible for him to absorb it. 
There have been serious reprecus- 
sions caused by the increased cost 
of cars at the retail level. 

I find the situation to be this: 
That prices of automobiles have 
become so high, due to the 10 per- 
cent federal tax, plus the numer- 
ous hidden taxes, that a great 
many of a dealer’s old customers 
have been priced away from the 
car that they used to drive into a 
lower bracket or to the used-car 
field. This situation in the retail 
field is serious and, if it is permit- 
ted to continue, the mortality rate 
among our retail outlets will in- 
crease materially during the 
months and years to come. 

* * ” 


Three-Point Program 
Avine had 44 years of experi- 

ence as an active automobile 
retailer, I can look back and see 
the many casualties in our indus- 
try. We have gone through trying 
times before, but I am of the opin- 
ion that the months and years 
ahead may easily become a period 
in the life of the automobile re- 
tailer that will make those in the 
past pale into insignificance. 

It is my confirmed opinion that 
the following three-point program 
should be followed in order to bring 
about an understanding of our 
problems by government and the 
public, and in that way bring 
about much-desired relief: 

FIRST: During the time that I 
was president of NADA, I con- 
stantly suggested to the dealers 
that they should have at least one 
congressman from each state who 
was actually in the automobile 


business and that we should have 
(Continued on Page 33, Col. 1) 





Lanphear Reports Many ’5Is Still Unsold .. . 





PROVIDENCE.—A return to the 
prewar custom of announcing new 
models in the fall of the year was 
urged last week us a means of 
eliminating the year-end auto glut. 

The appeal for such action by 
|factories came from Harold Lan- 
|phear (Oldsmobile), for 15 years 
|a director of NADA and for 31 
|years treasurer of the Rhode Is- 
land Automobile Dealers Assn. 

Noting that dislocated economic 
conditions were prevalent in the 
U. S., Lanphear said: 

“I believe the greatest problem 
facing a dealer in these critical 
times is his inability to dispose 
of new cars profitably in the last 
three months of the year when 








these cars still carry the year 
model announced the preceding 
January or February, 

“If possible, our factories should 
return to the practice, employed 
until 1941, of bringing out new 
models in the fall. This would go 
a long way in aiding the dealer to 
enjoy good business late in the 
year. He would be offering a car 
with the label of the coming year, 
and this without question would 
stimulate interest on the part of 
the average buyer.” 

In the last months of 1951, Lan- 
phear said, a buyer invariably told 
a dealer still carrying a 1951 model 
that he was considering buying a 
rival make which already had come 





Oldsmobile, secretary. 





Buffalo Dealers Name Officers— 


Harold A. Martyr, South Park Lincoln-Mercury Sales, seated (left), was elected presi- 
dent of the Buffalo Automobile Dealers Assn. John D. Taggart, Taggart-Schutz Pontiac, 
seated (right), was elected vice-president. Standing are (left to right): Thomas C. 
Grisewood, Maxson Cadillac Pontiac, treasurer, and Herbert S$. Nielsen, Nielsen 





MINNEAPOLIS. — A concerted 
attack on OPS damage suits has 
been launched by the Minnesota 
Automobile Dealers Assn. 


The threat of treble-damage 
judgments already has been elimi- 
nated, according to the Minneapolis 
law firm of Vennum, Wright, New- 
hall & Ackman. A test case in 
which single damages were award- 
ed will be appealed to higher 
courts until a verdict favorable to 
dealers has been achieved, the firm 
said. 

The law firm was retained by 
MADA to serve all dealer mem- 
bers without charge in the cur- 

rent series of OPS investigations 
and suits. OPS has said that 
every dealer in the state will be 
investigated. 


Lawyers last week were prepar- 
ing to appeal the first verdict 
handed down in some 45 suits now 
under way. The case _ involved 
Massy Motor Co. (Ford), of Little 
Falls. After a trial lasting a week, 
the judge directed the jury to re- 





Hearings Delayed 
On Walton Suit 


DENVER.—Hearings on an OPS 
suit which seeks $93,738 in dam- 
ages from Walton Motor Co., Salt 
Lake City Lincoln-Mercury dealer- 
ship, for alleged overcharges have 
been postponed until autumn, Louis 
Callister, the company’s attorney, 
said last week. 

The suit is believed to be the 
largest of its type to be undertaken 
by OPS in the four-state region of 
Colorado, New Mexico, Wyoming 
and Utah. It charges that the deal- 
ership sold cars since March 2, 
1951, at overceiling prices totaling 





$31,246 and asks treble damages. 


Minnesota Dealers Present 
United Front to OPS Suits 


turn a verdict in favor of the gov- 
ernment for $1,117. 

The only issue involved, MADA 
counsel said, was whether the 
dealer had the right to continue 
to charge the same price for fac- 

(See MINNESOTA, Page 33, Col. 1) 








Fall Debut of ’53 Models Urged 


out with ’52s. In the buyer’s eyes, 
Lanphear said, this would give 
him an “up-to-the-minute” car and 
not one that was “a year old.” 
Lanphear urged that manufac- 

turers announce their 1953 

models this fall. Unless this is 
done, he said, “undue hardship 

will probably be the rule in the 
industry and in many cases deal- 
ers will be unable to survive.” 

Dealers, he said, still have on 
hand many 1951 cars which they 
are unable to move despite offers 
of deep price cuts. After Jan. 1, 
he said, dealers were fortunate if 
they sold ’51 models at cost and, 
on top of that, were saddled with 
tradeins on which excessive allow- 
ances had been granted. 

Besides being an undue burden 
on the dealer, Lanphear said, such 
a situation prevents him from de- 
voting his full energy to introduc- 
tion of the new models when they 
finally are announced. 

Lanphear cited a steady decline 
in registrations last year that by 
August had reached a total approx- 





Champ Teen-Age Driver 
Chosen in Ottawa 

OTTAWA. — Claude Dupont 
won the first Canadian teen-age 
“roadeo” here, sponsored by the 
junior board of trade to under- 
line the need for more care in 
driving. It included a 20-ques- 
tion written test and a five-part 
road test, with the winner be- 
ing acclaimed as the best young 
driver in this area. 





imately 259,000 units below that of 
August, 1950. 

“The danger signals were set 
against us, but no one seemed to 
heed them,” Lanphear said. “Had 
the announcements of new cars 
been made in late September, this 
could not have happened. 

“The factories would have been 
closed the last two weeks of August 
for vacations and reopened after 
Labor Day, and the manufacture 
of 1952 models would have been 
underway. Dealers then could show 
and sell the new models without 
having to worry about the last 
three months of the year.” 

Lanphear noted that 33 percent 
of 1939 production came in Octo- 
ber, November and December of 
that year—and that this output was 
confined to models labeled for the 
following year. The situation was 
similar in 1940, he said. 

In offering his suggestions, Lan- 
phear emphasized that he in no 
way was being critical of manufac- 
turers and that he realized they 
were beset with complex problems 
of their own. 





On the House. 





a Packard-Nash 





Wemhof 


issued an official denial . 


as they may, a merger of two or 


Chrysler, GM and Ford now do. 


dealers. 





As expected, the appointment of James J. Nance to head up 
Packard has resurrected a score of old merger rumors in the auto 
industry . . . I don’t doubt that one of these days some one of the 
many rumors may become reality; it’s happened 
before and undoubtedly will again. . 


a lot of basis in fact about three years ago when 
Nash was seriously seeking a linkup with Packard. 
Nash was then seeking additional ready plant space 
in which to build its Ambassador series, so that its 
then limited Kenosha (Wis.) facilities could be used 
for increased Rambler output. Packard then was 
not using all of its Detroit facilities. The deal fell 
through, however, when the two companies could 
not agree on stock exchange. 

Since then, however, Nash has expanded its 
plants at Kenosha and Milwaukee and last week 
denied there have been any negotiations since 1949. Packard also 
. . Rumor also has been making the 
rounds about a possible General Electric merger with Packard, 
since Nance resigned as head of GE’s Hotpoint division to go to 
Packard. Basis of this rumor is that GE does not have adequate 
research in the diesel engine field and that Packard has done a 
lot of work on this type for the government ... Be these rumors 


does hold a lot of possible benefits, productionwise. Costs of bodies, 
chassis, brakes, etc., could be spread over several lines, such as 


What would happen on dealer representation is problematic, but 
it likely would follow the Big Three’s policies of a separate group of 
dealers for each line of cars. That was Nash’s plans when it was 
seriously considering a merger with Packard a few years ago; that 
is, the Nash cars would have been marketed by the current Nash 
dealers, while the Packard cars would have been sold by Packard 


. Rumors of 
merger is an old one, but it had 


several independent auto makers 


—Perte Wemuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 2. A fair profit to 
the dealers on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
jovernments applied to the building and maintenance of highways. 

. The elimination of government and bureaucratic controls over this 
industry. § 5. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 
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Making New Friends 


Ww* HAVE noted a trend on the part of dealers to greater 
public relations efforts in recent months. And we think 
that this is a very good thing. 


In fact, some of the things that dealers have been doing 
would make us proud to be a dealer. That, perhaps, is the 
ultimate test of the effectiveness of public relations. 


Such services as the dealers are providing, if carried out 
with the earnestness and sincerity indicated, will win them 
many new. friends. And what business can do without 


friends? 


Capsule Comment 


While the first reports indicate no mad rush to buy new 
cars under the relaxed credit terms, sales of late-model used 
cars have shown an upsurge, an AUTOMOTIVE NEWS survey 
reveals. 

This should help ease the bottleneck on tradeins. 
* * ‘* 

NADA President J. Saxton Lloyd has set up a new Plan- 
ning Committee for the national dealer group, charged with 
charting long-range goals on NADA services and activities. 

This gives promise of being one of NADA’s most 


important moves. 


* * 


One dollar out of every eight collected by the government 
revenue bureaus comes out of the hide of the auto industry 
and its customers, the AMA reports. 

And motorists get back only a fraction of their special 
taxes in the form of better roads or other direct benefits. 
* * * 

The federal government has agreed to pay $8,500,000 in 
damage claims to 91 Midwest motor freight lines as a result 
of government seizure of the industry in 1944. 

What will happen as a result of the steel seizure? 
* * * 

Despite gloomy predictions of the 1930s, the stork has 
been working overtime to boost U.S. population and the 
market for goods, the Department of Commerce declares. 


Nature works strangely sometimes. 
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“Will Washington realize 
that inflation is incendiary, 
could be suicidal?”—B. C. 
ForBEs. 


* 


Who Wouldn’t? 

A young machinist, visiting his 
new-born son at the hospital, 
asked why his and all the other 
babies cried so hard. 


* o 






GAS FUMES 





“Well,” replied the nurse, “if 
you were only a few hours old, | 
had no clothes and no money, | ASPHYXIATION 


were out of a job, and owed 
$1,700 as your part of the na- 
tional debt—wouldn’t you put up 

a howl, too?” — Credit Union | 
Bridge. 


+ a» 


Sales Push Seen | 

“If the materials situation | 
permits and general economic 
conditions remain favorable, 
the automobile industry may 
be expected to again place in- 
creasing stress upon merchan- 
dising policies.”—L. Jay At- 
kinson, business analyst, U. S. 
Department of Commerce. 

* * * 





Home to Roost 

John S. Coleman, president of 
Burroughs Adding Machine Co., 
on his return from Europe: 

“In spite of 40 billions 
poured into Europe since 
World War II, the unpopular- 
ity of U. 8. businessmen has 
increased threefold during the 
past two years. They (the 





WADERUATE 
HIGHWAYS REPAIRS 


THE LONG-MEMORIAL -DAy= 
WEEKEND MOTORING AND 
BRAIN-BATTERING CLUB 
COMES TO ORDER AS ALL THE 
LITTLE HELPERS REPORT IN 
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Britishers) say to American 








businessmen, ‘you want to sell 
everything, but you don’t want 
to buy anything,’ ” 


* * 


Autos Build Strength 


“To consider the automobile 
today as luxury can lead to a 
serious weakening of the nation 
at a time when all efforts are 
directed toward the building of 
strength to meet any emer- 
gency.” — William J. Cronin, 
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managing director, Automobile 





Manufacturers Assn. 
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—— Letterbox 





Car Shock 


“If you really want to get 
a shock, look into how much | 
you are soaked in taxes when | 
you drive off in a new car. If | 
the car costs you $3,000, then | 
almost $800 goes into the 


used, if you so request. 





‘Re Economy Run... .. 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


7] 








pockets of the federal, state 
and local tax collectors. The 
dealer that sold it to you, the 
man that made it and the var- 
ious suppliers of parts get 
only $2,200 out of what you 
paid when you drove off.”— 
George Minot in the Boston 
Herald. 


Overdrives 

I am very much interested in 
| your article, “Reclassification Sug- 
|gested for Economy Run” in the 
| Apr. 28 issue of AUTOMOTIVE NEws. 
First, I want to state that I 
have been a Studebaker dealer 
for 30 years—since 1922. In 1935, 
Chrysler came along with the 
overdrive as optional equipment. 
Then in 1936, Studebaker also 
adopted the overdrive. 

At that time it was rather diffi- 


* x * 


Let’s Have Fun 
Quick magazine, quoting Lon- 
don’s Sunday Pictorial, demand- 
ing that Britain splurge on 
Queen Elizabeth’s 1953 corona- 


tion: cult to sell the overdrive unit 
“For once, to hell with partly because it was new, rather 
economy.” complicated for mechanics and, 


* * 


. 
But People Love ’Em 

“Present-day American autos 
are gruesome - looking, sloppy- 
riding, uneconomical.” — Ken 
Purdy, editor of True Magazine, 
in his book, “The Kings of the 
Road.” 


worst of all, our competitors were 
knocking the daylights out of it, 
especially the dealers of Genera! 
Motors cars. 

Coming back to the Economy 
Run, where are the General Motors 
cars today? Don’t you think, if the 
General Motors cars had overdrive, 
all of their lines would be entered? 

I have this suggestion to make 
in regard to the Economy Run. Let 
the cars run as they are factory 
produced. 

Then if Henry J gets 30 miles 


* z * 


“Always behave like a duck 
—keep calm and unruffled on 
the surface, but paddle for all 
you are worth underneath.”— 
LonpoN Dairy Express. 














10 Years Ago... 


The Big Story 


While government agencies wrestled with ways and means for 
alleviating the shortage of gasoline in the 17 Eastern Seaboard states, 
the War Production Board directed the Office of Defense Transporta- 
tion to work out plans for nationwide gasoline rationing to conserve 
tires and at the same time release fuel tank cars for service to East- 
ern and Northwestern sections of the nation... Detroit, new-car 
dealers were fighting used-car dealers’ importation of used cars from 
the East, because of its depressive effect on the local market. Prices 
were off $100 and $150 here. 





—From the files of Automotive News. 











to a gallon with overdrive—fine 
and dandy. If a Studebaker 
Champion with overdrive gets 
27.8 miles per gallon, that’s fine, 
too. If Chevrolet gets 20.57 miles 
per gallon, let that stand too, 
because isn’t that the same 
Chevrolet as the public drives 
and the dealers sell? 


Then if General Motors wants 
to enter their other lines of over- 
weight cars, let them or let them 
stay out as they did this year. 

Also, in your article of the above 
issue, you state that the dealers in 
the wide open spaces sell 25 per- 
cent of their cars with overdrive. 
I think you are badly off—our sales 
are 95 percent overdrive equipped. 
—HerManN FraHm, Frahm Motor 
Co. (Studebaker), Manning, Ia. 


* * ¥* 


Field Stocks 


Would it be possible to send us a 
monthly tabulation, dated from 
Jan., 1945, through Jan., 1952, of 
dealers’ total potential inventories 
of passenger cars in the United 
States, broken down by stocks on 
hand and in transit to dealers? 

The same type of tabulation for 
commercial cars would also be ap- 
preciated.— Unirep States RUuBBER 
Co., New York City. 

Epiror’s Note: Our only in- 
formation available on passenger 
car stocks is that which we have 
been publishing since August, 
1949. We have never published 
any information on truck stocks. 

* * * 


Fine Almanac 

We received a copy of your 1952 
Almanac and congratulate you on 
getting out such a fine book of 
important facts on the automobile 
industry.—_Emu E. Hess, president, 
Hess & Eisenhardt Co., Cincinnati. 
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STUDEBAKER DEALERS 
VE THE GAS MILEAGE SUAS 
OF THE 1932 CARS! 





Among 23 cars entered in standard classifications 


in the 1952 Mobilgas Economy Run... 


Studebaker 


CHAMPION...COMMANDER V-8 


finished 1 and 2” in 
actual miles per gallon 














LIKE MOST OF THE CONTENDING CARS, THE STUDEBAKERS 
USED OVERDRIVE, OPTIONAL AT EXTRA COST 
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Prices Rise in Some Areas 
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Sales of Used Cars 
Moving Upward 


By Sam Sampson 
Staff Writer 

ETAIL sales of used cars have 

improved since the suspension 

of Regulation W, it was reported 
from most areas last week, with 
the bulk of the action concentrated 
on late-model cars. 

In general, sales reactions have 
been slow, it was indicated, but 
in some areas, including Detroit, 
it was definitely stated that a 
stronger-than-seasonal sales up- 
swing is under way. 

Reports from auction operators, 
in addition, indicated that activity 
is speeding up in most areas. In 
some cases, prices were said to be 
rising from $50 to $100 per model 
on clean offerings. 

However, several dealers pointed 
out that there was very little action 
on 1949, and older, models. 

+ * 


Oy saongar aga in Detroit who special- 
ize in handling older model 
cars for lower income buyers, de- 
clared that sales had not shown 
more than a seasonal surge because 
there are no credit benefits from 
the suspension of Regulation W in 
this particular price-range. 

Older cars still demand a one- 
third down payment and 18 
months to pay, it was reported. 
Dealers say there are plenty of 
potential customers stopping at 
the lots, but that they “pass on 
with a shrug” when they find 
there is no easing of credit terms 
on cars they can afford to buy. 
One dealer pointed out that the 
industry “is not getting the junkers 
and prewar models off the streets 
with this method of relaxing credit 
controls.” He said that prewar car 
owners still can’t afford a better 
car. 

Bigger lot operators in Detroit 
indicated that sales of 1950s and 
’5ls were brisk. On the average, 
they reported sales volume up 
about 40 percent. 

Cliff Hammerly, used-car man- 
ager for Tom Boyd, Inc. (Ford), 


Top Auto Officials 
To Advise on 
Big Detroit Race 


DETROIT.—Top automotive 
executives will serve on the Ad- 
visory Board of “The Motor City 
250,” Detroit’s second annual 250- 
mile stock car race, to be staged 
at the state fairgrounds on Sunday, 
June 29. 

Richard W. Frey, president of 
the Detroit Junior Board of Com- 
merce, sponsor of the 1952 race, 
said the board’s membership con- 
tains a top executive from every 
major automotive company in the 
Motor City. ; : 

George Romney, Nash vice-presi- 
dent, is chairman of the Advisory 
Board. Members include C. E. Wil- 
son, GM president; Ernest R. 
Breech, Ford executive vice-presi- 
dent; A. Edward Barit, Hudson 
president; James J. Nance, Pack- 
ard’s new president; Edgar F. 
Kaiser, Kaiser- Frazer president; 
Abram vanderZee, Chrysler Corp. 
vice-president, and Pete Wemhoff, 
editor of Automotive News. 

Other members include Walter 
O. (Spike) Briggs, executive vice- 
president of Briggs Mfg. Co.; 
George Boos, Detroit police com- 
missioner; John J. Considine, di- 
rector of parks and recreation for 
the City of Detroit; Judge George 
Edwards of the Juvenile division 
of Wayne County Probate court; 
Judge John D. Watt of Detroit 
Traffic court, and James P. Chap- 
man, president of a Detroit public 
relations firm. 

“As far as we know,” Frey said, 
“this marks the first time that 
leaders in the industry have lined 
up solidly behind an event of this 
kind.” 

Bill France, director of the race 
and president of the National 
Assn. for Stock Car Auto Racing, 
termed the decision of the automo- 
tive executives to serve on the 
Advisory Board as “the beginning 
of a new era in fine relations be- 
tween his organization and the 
automotive industry.” The Detroit 
event is sanctioned by NASCAR. 





said that the trend appeared to be 
toward buying heavier cars in the 
1951 lines, and lighter cars in the 
‘50 models. In most cases, he said, 
the organization was “doing its 
level best” to get one-third down 
on all models, but that it was 
necessary to shave $50 or $75 in 
some cases. 


* * 

ge THE week ended May 10, used- 

car sales were up slightly in 
Akron, it was reported. For the 
week, 783 used cars were sold, as 
against 765 the previous week. This 
was reported to be the best week 
since the period ended Apr. 19. 

Cleveland, meanwhile, reported 
that sales were down for the 
week ended May 16, Used-car 
sales totaled 2,469 for the period. 

Here again, it was reported that 
“junker” owners aren’t trading 
cars. A dealer there said that cus- 
tomers drive in the prewar models, 
study the prices and the terms, and 
drive out again. 

However, four Cleveland dealers 
reported there that used-car sales 
had been stronger generally since 
the removal of Regulation W. 

Activity on used cars was also 
reported stronger in Atlanta; Ama- 
rillo, Tex.; Manhattan, Kans.; Ot- 
tawd, and Springfield, Mass. 

From Ottawa, where credit re- 
strictions were suspended a few 
days before the demise of Regula- 
tion W in the U.S., it was reported 
that one of the “surprise develop- 
ments” is the sudden demand for 
more costly used cars, which were 
formerly viewed as a “drug on the 
market.” 


* 


* * + 


i of the most typical remarks 
coming from auction operators 
last week was this from Doc 
Greiner, at Cleveland: 

“Wholesale and retail 
getting stronger.” 

Other reports stated that the 
market ranged from firm to 
slightly stronger. The trend, ac- 
cording to most reports, is up- 
ward, 

At Ebensburg, Pa., G. W. Bixler 
said that both prices and activity 
were stronger. Tim Anspach, at 
Albany, N. Y., and Ralph A. Lee, 
at North Plainfield, N. J., reported 
that activity was better in recent 
auctions, while Jack Layton, Los 
Angeles, said that prices and de- 
mand were both stronger. 


market 





Olds’ Seventh Dealer Council Meets at Lansing— 


Members of Oldsmobile'’s seventh Dealer Council met in Lansing 
left) G. S. Paddleford, Palo Alto, Calif.; E. J. Beatty, Denver; F. S. Pohanka, Washington; William Abramson, St. Joseph, Mo.; 
D. J. McCarroll, Cleveland; Raymond Saidel, Manchester, N. H.; G. R. Jones, Oldsmobile general sales manager; J. F. Wolfram, 
Oldsmobile general manager; S. H. White, Houston, Tex.; R. E. Griffin, executive assistant to the general manager; T. C. Downey, 


works manager. 


ton, Del.; H. N. Metzel, chief engineer. 





recently for a two-day session. In the group are: (front row, 


Second row, left: A. Baurley, New York; Russell Reeves, Memphis; C. P. Leicht, Astoria, Ore.; J. A. Ayers, Chattanooga, Tenn.; 
F. W. Patterson jr., Chicago; C. E. Wade, Lawton, Okla.; J. M. Taylor, South Gate, Calif.; A. C. Krause, Milwaukee; Richard 
Swartsel, Dayton, O.; E. W. Schuon, comptroller. 

Top row, left: Cliff Overvold, Fargo, N. D.; A. B. French, Elmira, N. Y.; A. H. Mether, Cedar Falls, la.; L. A. Hornbeck, 
Turtle Creek, Pa.; S. Rund, Detroit; Forrist Nebel, Jefferson City, Mo.; E. B. Gamble, High Point, N. C.; W. D. Luke, Wilming- 





Study of 37 Capital Retailers .. . 





WASHINGTON. — The average 
net profit on sales for a group of 
37 used-car dealers here is 5.49 per- 
cent, according to a study made by 
Jules Lafferman, secretary - treas- 
urer and accountant for the Na- 
tional Capital Used Car Dealers 
Assn. 


The statements covered periods 
ranging from three to 12 months. 
Also covered in the study were 


Coffman Heads 
ASI Show Again 


CHICAGO.—A. B. Coffman, local 
show promoter, has been chosen to 
put on the Automotive Service In- 
dustries Show again. The 1952 ASI 
Show is scheduled for Dec. 10-13 in 
Atlantic City. 

Designation of Coffman as show 
manager followed a meeting of the 
ASI’s joint operating committee, 
presided over by Don H. Teetor, 
vice-president of Perfect Circle 
Corp. 

The committee also named Ruth 
Hall, present aide to Coffman, to 
act as secretary-treasurer for the 
show. H. H. Erickson was named 








assistant show manager. 








Used-Car Bulletin from Detroit .. . 





(Aptco Auto Auction. 


May 21 

(Stiffer market. Prices up some. 
Sold 60 units out of 78 offerings.) 
BUICK—’50 RM 4-dr., $1,660*; 2-dr., 

$1,510*; Special 4-dr., $1,275. 
CHEVROLET — '52 SL Deluxe 4-dr., 
$1,915. ‘51 Bel-Air, $1,735; SL De- 
luxe 2-dr., $1,515*. ‘50 SL Deluxe 

2-dr., $1,250*, $1,210*, $1,185; 4-dr., 


$1,225. ‘49 SL Deluxe 4-dr., $910. 
’48 SM conv., $805; FL aerosedan, 
2 at $825. °46 SM 2-dr., $520. 
CHRYSLER — ’51 Windsor conv., $2,- 
175*. °'49 NY 4-dr., $1,160*. °47 
Windsor club coupe, $810. 
DeSOTO — '49 Custom 4-dr., $1,175". 


"46 Deluxe club coupe, $475. 

DODGE—’52 Coronet 4-dr., $2,150*. ’51 
Meadowbrook 4-dr., $1,410*. '50 Way- 
farer 2-dr., $1,000*. °48 Custom club 
coupe, $840; conv., $850. 

FORD—'51 Deluxe (8) 2-dr., $1,440, 
$1,420. ‘50 Custom (8) conv., $1,- 
145; 2-dr., $1,135, $1,140; Custom 
(6) 2-dr., $930, $885, °49 Custom 
(8) 2-dr., $875, $820; conv., $690; 
4-dr., $850; club coupe, $900; Custom 
(6) 2-dr., $800; club coupe, $875. '48 
Deluxe (8) 4-dr., $600. 


FRAZER—’47 4-dr., $360. 

HUDSON—’47 Super (6) 4-dr., $415. 

KAISER—'51 4-dr., $1,150. ‘47 4-dr., 
$355. 


MERCURY—'49 4-dr., $960. ‘48 4-dr., 
$750. 


OLDSMOBILE—’49 (98) 4-dr., $1,175*. 
’48 (68) conv., $925*. ‘47 (68) 2-dr., 
$625*. 


PACKARD—'50 2-dr., $950. 

PLYMOUTH — '50 Deluxe club coupe, 
$1,050. '49 Deluxe club coupe, $825. 
’46 business coupe, $365. 

PONTIAC—'49 Chieftain (8) 2-dr., $1,- 
285*; Chieftain (6) 4-dr., $1,105. 





Latest Auction Prices 


*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 28, 29 


Sale every Wednesday ) 


May 14 
(Dealers seem to be holding used 
cars for retail sales. Sales very brisk. 
Sold 60 units out of 73 offerings.) 
BUICK—’50 RM 4-dr., $1,555*; Super 
2-dr., $1,370*. °49 Super 2-dr., $1,- 
050. °48 RM 4-dr., $700. 
CHEVROLET — '51 SL Deluxe 4-dr., 
$1,490, $1,420; 2-dr., $1,435, $1,575, 
$1,470. ‘50 Bel-Air, $1,465, $1,520*. 
"49 SL Deluxe 2-dr., $1,100, $1,030. 
"47 SM club coupe, $670. ’46 SM 
4-dr., $535. 
CHRYSLER—'47 Windsor 4-dr., $675*. 
DeSOTO—’47 Custom 4-dr., $610. 
FORD—’51 Custom (8) 4-dr., $1,560*; 
2-dr., $1,390; Custom (6) 2-dr., $1,- 
300. ’50 Custom (8) 2-dr., $1,150; 
4-dr., $1,080; Custom (6) 4-dr., $1,- 
030; 2-dr., $1,025. °49 station wagon, 
$775; Custom (8) club coupe, $840; 
Custom (6) 4-dr., $760; 2-dr., $795. 
*48 SD (8) club coupe, $750. °47 
SD (8) 2-dr., $550 
HUDSON — '48 Commodore (8) 4-dr., 
$745. °47 Super (6) 4-dr., $310. 
KAISER — '49 4-dr., $690. °'48 4-dr., 
460. 


$ 
LINCOLN—'49 4-dr., $875*. 
MERCURY — '52 2-dr., $2,370*. '50 
4-dr., $1,340*. 


NASH—'47 (600) 4-dr., $415. 


OLDSMOBILE—’50 (98) 4-dr., $1,680*; 
(88) 2-dr., $1,520*. °48 (98) conv., 
$950*; (78) 4-dr., $575. 

PLYMOUTH—’51 Cambridge 4-dr., $1,- 
220; Cranbrook 4-dr., $1,515. '50 SD 
4-dr., $1,225. 

PONTIAC—’51 Catalina, $1,830*. '50 
Chieftain (8) 2-dr., $1,300*; Catalina, 
$1,825*. '49 Chieftain (8) 2-dr., $1,- 
120. °47 Chieftain (8) 4-dr., $700; 
2-dr., $600. 

STUDEBAKER — ‘46 Champion 2-dr., 
$265. °41 club coupe, $160. 














Capital U. C. Dealers 


these averages, per $100 of sales: 
Cost of used cars, 85.63 per- 
cent; reconditioning and revalua- 
tions, 2.15 percent; total cost, 
87.78 percent; gross profit, 12.22 
percent; reserves and other in- 
come, 2.70 percent; gross income, 
14.92 percent; expenses, 9.43 per- 
cent; net profit, 5.49 percent. 
Average dollar cost for each car 
sold for reconditioning was $26.04. 


An interesting point in the study 
was that those who acquired their 
ears relatively cheaply did not al- 
ways fare well on net profit. 

For instance, one dealer acquired 
his cars for 76.97 percent, well be- 
low the average of 85.63 percent. 
His reconditioning cost ran 8.21 
percent, bringing total cost to 85.18 
percent, just under the average of 
87.78 percent. 

His gross profit was 14.82 per- 
cent and reserves of 2.03 percent 

lifted gross income to _ 16.85, 
above the average of 14.92. How- 
ever, expenses of 16.15, compared 
with the average of 9.43, reduced 
his income to .70 percent, lowest 
in the group. 

On the other hand, a dealer 
whose cost of acquiring cars was 
so low (50.32 percent) as to indi- 
cate some unusual circumstance, 
did wind up with the highest net 
profit, 19.38 percent. His recondi- 
tioning costs ran 7.62 percent, re- 
serves 2.36 percent and expenses 
25.02. 

His figures probably should be 
disregarded since they do not pro- 
vide a normal comparison. 

The dealer with the next high- 
est net profit (11.08 percent) ac- 





Miamians Protest 


*‘Hire-Law’ Abuses 


MIAMI.—The Miami Automobile 
Dealers Assn. has appealed to 
Motor Vehicle Commissioner Arch 
Livingston for strict enforcement 
of the state law requiring that 
every “for hire” car offered for 
sale be so placarded. 

C. B. Tutan (Dodge-Plymouth), 
chairman of the association’s legis- 
lative committee, said he had been 
advised that on one used-car lot 
alone some 50 cars which bore “E” 
tags, the Florida designation for 
taxis and “for hire” automobiles, 
were being displayed without the 
required stickers. 

Retiring President Jack Zeder re- 
ported that the motor’ vehicle 
department had started to scruti- 
nize the license applications of both 
new and used-car dealers in a drive 
to curb the sale of bootleg ma- 
chines in this area. 

The association is continuing its 
campaign for an amendment to the 
Miami traffic code as it affects 
used-car inspections. Dealers seek 
to have the responsibility for in- 
spection shifted to the purchaser. 


Virginia Adds Wheels 


RICHMOND, Va.— The common- 
wealth of Virginia 0\. 1s 5,028 motor 
vehicles, including 3,264 trucks and 
a motor scooter, according to an 
official tabulation. 








Net 5.49% 


quired his cars for 83.75 percent, 
spent 4.08 percent on recondition- 
ing, boosted his gross by 4.50 per- 
cent on reserves and had expenses 
of 5.59 percent. 

The dealer who spent the most 
for his cars (92.21 percent), spent 
5 percent on reconditioning, got 
17 percent on reserves, had ex- 
penses of 3.20 percent and wound 
up with a net profit of 4.11 percent. 


N.Y. Dealership 
Loses Suit to 
Bar Picketing 


NEW YORK.—Ruling that pick- 
eting by a union seeking to organ- 
‘ze employes of a company was not 
illegal, State Supreme Court Jus- 
tice Samuel S. DiFalco refused to 
grant an injunction barring such 
picketing. 

In a _ suit against Local 995, 
UAW-CIO, Larson Buick Co., Inc., 
sought the injunction and damages 
against the union, which was at- 
tempting to enroll the company’s 
employes. 

Counsel for the union said the 
court’s decision clarified a previous 
ruling by the state court of appeals, 
which apparently barred picketing 
for organizational purposes. 

“The courts of this state and the 
federal decisions,” Justice DiFalco 
said, “have all held the picketing 
for a legitimate purpose is proper. 
Organizational picketing has been 
held to be such legitimate pur- 
pose.” 

The court said the union was 
not seeking to gain an advantage 
“before the National Labor Rela- 
tions Board” by the picketing as 
no other unions had entered peti- 
tions with the board. 

The union sought to be named 
collective bargaining agent for the 
company’s employes and admitted 
that it did not have a majority of 
the group. It maintained that it 
sought to gain new membership by 
the picketing. 

Justice DiFalco declared that “it 
cannot be said that such picketing 
is for an illegal object, but rather 
that it is in furtherance of union 
activity so that the defendant may 
obtain sufficient members to go 
before the NLRB and petition for 
an election in order that they may 
represent these employes.” 








Allstate Margin Widens 


Over Henry J in Dallas 


DALLAS. — Sales of Allstates 
here (Harris county) continued 
to top Henry J figures during 
April, according to a monthly 
report of new-car sales. 

The report showed that 25 
Allstates were sold in April, and 
five Henry Js. Compared with 
the totals for March, Allstates 
gained more than 100 percent 
over Henry Js for the month. 
In March, 12 Allstates were sold 
in Harris county, as against 
seven Henry Js. 
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why PORCELAINIZE 


is always a pearl of great prize 


The jewelled brilliance of Porcelainize is unmatched, unchallenged and 
unapproached in the car appearance field. Porcelainize, and Porcelainize 
alone, is the best parts and accessory "salesman" any Dealership may 
have because the more proud an owner is of his car the more willing he is 
to spend money on it. Promote Porcelainize. Produce permanent profits. 


PORCELAINIZE 


TRADE MARK REG. U.S. PAT. OFF, 


.. We Weld Mandar, fee Tine fyeavanee 


FREEMAN & FREEMAN, INC., Denver 3, Colorado 
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Breech Cites Danger to Competition . . . 
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Early End to Curbs Urged | 


DETROIT. Ernest R. Breech, 
executive vice-president of Ford 
Motor Co., predicted last week that 
progress in the 
automotive indus- 
try would cease if 
controls on unit 
production were 
to be continued 
too long, or if the 
management of 
each company 
thought the con- 
trols would be- 
come permanent. 

weed “Such a state of 
E. R. Breech affairs,” he said 
in an address to the Detroit Ad- 
craft club, “would automatically 
kill the competitive system—and it 
is this highly-competitive society of 
ours that has given the fullest 
rein to the ambition, initiative and 
resourcefulness of the individual 
and has made America great.” 

He declared that, unless con- 
trols are abandoned within a 
relatively short time, “they will 
begin to destroy the very free- 








doms we are committed to de- 
fend.” 
“Any and all controls’ breed 


power and are incompatible with 
freedom,” he declared. “They be- 
come power in themselves and 
their administration creates the 
need for more and more officials. 
These officials, in turn, feel the 
need for further controls, in order 
to be able to plan the directions 
in which they guess the nation 
should go. 

“And make no mistake about 
this: These first tiny rivulets of 
controls and controllers meet and 
merge until they become the flood- 
stream which erodes the very 
foundations of freedom.” 

He described two postwar at- 
tempts to expand the govern- 
ments’ peacetime powers, one 
made on the grounds that infla- 
tion was thought imminent and 
the second because there might 
be deflation, and told of the re- 
jection of both by Congress. 

“Then, with Korea, came the real 
emergency and the need for federal 
legislation to deal with it,” Breech 





said. “Inevitably, the persistent | 
planners seized this opportunity to | 
get into the Defense Production | 
Act of 1950 many of the powers | 
that Congress had twice refused | 
them.” 

“Let me make it clear right 
now,” he said, “that by condemning 
these so-called emergency control 
measures and attempts to plan the 
national economy down to the last 
detail, I am not, in any sense, 
attacking the orthodox methods we 
have developed over the years to 
level off the peaks and valleys of 
inflation and deflation. The Coun- 
cil of Economic Advisers to the 
President, for instance, is a very 
necessary adjunct to the executive 
office. The fiscal powers of the 
Congress and the Treasury are 
far-reaching and should be widely 
used. The Federal Reserve Board 
has been vested with monetary and 
credit responsibilities, which can be 
wisely applied to maintain the 
value of the dollar.” 

Breech added: “All experience 
shows that simple controls be- 
come steadily more complicated, 









Wolfington Addresses D. C. Dealers— 

J. Eustace Wolfington, Philadelphia DeSoto-Plymouth dealer, addressing the Wash- 
ington Automotive Trade Assn. on the importance of building character in business. 
More than 150 National Capital dealers turned out to hear Wolfington, who stressed 


in his talk that ‘‘money is not as important 


an asset as character. 





not because the controllers are 
involved in any plot to make 
them so, but because a highly 
technological society cannot be 
confined to strait-jacket rule- 
making and control and remain 
dynamic and progressive.” 
Concluding his address, Breech 
commented: “When we say that 








car manufacturer. 


tests in Detroit. 


FACTORY DESIGNED 


Manzel engineers developed the 1952 spe- 
cial tools in exclusive cooperation with the 


FACTORY TESTED 


Long before announcement of 1952 models 
the service tools were undergoing rigid 


FACTORY APPROVED 


Manzel special tools are released for pro- 
duction only after they receive the official 
approval of the car manufacturer. 





A portion of the complete Line of Special 
Tools for Servicing all’52 Ford, Lincoln and 
Mercury products were displayed on the 
above panel at the advance dealer showing 


in Detroit. 


The Manzel policy of cooperation with 
car manufacturers is your assurance of higher 
quality and better performance from any 


service tool. 


INSIST 





341 Babcock Street, Buffalo 10, New York 


the Soviet system has failed or that 
British Socialism has come near to 
destroying the economy of Britain, 
what we mean is that planning has 
failed—-because it is impossible for 
controls and the free, independent 
spirit of humanity to exist together 
in the same national community. 
The struggle must always end in 
the defeat of one or the other.” 





Chrysler Names 
Marketing Chief, 
2 Regional Heads 


DETROIT. — John H. Howard, 
sales executive for Chrysler Corp., 
has been appointed director of 
zoning and mar- 
keting, it is an- 
nounced by Jo- 
seph A. O’Malley, 
general sales 
manager. Region- 
al managers for 
Cincinnati and 
Detroit also were 
selected. 

“This is a new- 
ly - created posi- 
tion designed to 
extend the com- 





John H. Howard 


pany’s opportunities for giving 
cooperative service to its dealer 
body,” O’Malley said. “Its func- 


tions will include a survey of the 
entire U.S. to determine the in- 
fluence of population distribution 
and buying power on the automo- 
bile market.” 

O’Malley also announced _ the 
transfer of Chester F. Sylvester 





| 
| 
| 
| 








C. F. Sylvester 


W. F. Stuessi 


|from regional manager at Cincin- 
|nati to the Detroit region, suc- 
ceeding Walker Way, recently 
promoted to the post of director 
of merchandising. 

Sylvester has been with Chrys- 
ler since 1933, except for five 
years in the Army. Upon return- 
ing to civilian life, he became 
district manager in New York. In 
the fall of 1949, he was promoted 
to regional manager of Cincinnati. 

Warren F. Stuessi replaces Syl- 
vester as Cincinnati regional man- 
ager. He joined Chrysler in 1945 
as district manager in Kansas City 
and was promoted to regional man- 
ager at Salt Lake City in 1948. He 
was moved to Omaha in Novem- 
ber, 1950. 


New Standard Oil Plant 

CHICAGO. — Standard Oil Co. 
(Indiana) announced that it will 
build a new plant at its Wood 
River (Ill.) refinery to increase 
production of an improved deter- 
gent additive for compounding 
heavy duty motor oils. The deter- 
gent type motor oil additive was 
said to have the advantages of 
preventing sludge and varnish ac- 
cumulation in internal combustion 
engines, and to afford better lubri- 
cation and longer engine life. 
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Latest Figures Reveal— 


"ROCKET OLOSMOBILE 88° 
GIVES MORE HORSEPOWER 
PER DOLLAR THAN ANY 
OTHER GAR ON THE ROAD 

























OLDSMOBILE SUPER “88” 4-DOOR SEDAN” 


| 160 HP UY = 


What the motoring public wants today is power. Power for performance! Power 
£ Pp yisp P 





for safety! Power for comfort and driving ease! That’s why Oldsmobile dealers 








are in such a “power-ful” position—selling the car that offers more power for the 
money than any other car on the market. With the famous “88” name, the famous 


“Rocket” Engine, and a brilliant line-up of new selling features . . . this Super “88” 


is setting new records for public acceptance in Oldsmobile dealerships all across 


the country. Just one more big reason why—“It’s SMART to be with OLDS!” 


OLDSMOBILE DIVISION, GENERAL MOTORS CORP., LANSING, MICH. 








Goodyear Executives Greet English Viscount— 
P. W. Litchfield, Goodyear chairman, and E. J. Thomas, vice-president of Goodyear 











FOB FACTORY 


Cost, Weight Economies 











Spur Magnesium Use 


de use of magnesium in future cars will depend pri- 
marily on economics and the importance assigned to 
weight saving by the industry’s engineers. Magnesium is 
coming into greater supply. Earlier problems of handling 
pon oe ap in the shop and perimental work with magnesium 
providing a satisfactory finish | wheels. A nine-pound magnesium 
have been pretty well solved.| wheel compares favorably, as far 


(left), greet Viscount Hugh Trenchard and his wife (right), upon their arrival at 
the Akron airport following a tour of the Canadian and Alaskan air defenses. The 
viscount, member of England's House of Lords and first air marshal for Great Britain, 
is also director of Goodyear-Great Britain. 





| vice-president, discloses. 


Use of a permanent mold casting 
for the top-folding mechanism of a 
car recently saved 35 percent in 
machining costs. One of the larg- 
est savings resulting from the use 
of magnesium is reduced cost of 


}as performance is concerned, with 
|a 20-pound steel wheel. 

| * * * 

Use More Economical 
ees die castings can be 


Westinghouse to Erect 


Turbine Lab in East 
PHILADELPHIA. —Ground has 
been broken for a new $6,000,000 
steam and gas-turbine development 
laboratory at the South Philadel- 
phia works of Westinghouse Elec- 


The new laboratory, construction 
of which is expected to begin late 
this summer, will initially conduct 
special research for the U. S. Air 
Force. Of brick and_ structural 
steel, the new four-story building 
will take about a year to complete. 
It will employ a staff of nearly 100 











tric near Lester, D. W. R. Morgan, 


engineers and technicians. 



















J a, 


F 


oa 


e fenders awaiting 
ent to a dealer who 
t well be you, are well 
cted from damage by 
WRAP beld in place 
DCLIPS. They are 
o handle, nest nicely, 
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Since back in '47, when a few of the 
been saved time and money. The use of 


nent in condition for immediate use. 


YOU HAVE SAVED 
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ufacturers started to ship their fenders pro- 
d by Cadwrap , the automobile dealers 


e, patented, cushion-type wrapping has in- 
he arrival of the part at the dealer’s service 


most of the car and truck manufacturers use 

—D for shipping all sheet metal parts to their 

factory men realize that for a dealer to give 

mised AT A PROFIT, these parts must be in 
pndition when they arrive. And they do 
when Cadwrap protects them. 

i f@veive sheet metal parts, take a second 
* d. That heavy, tough, creped 


gdwrap . You may 


cutting tools and less frequent tool - made in the same machines in 
|which aluminum die castings are 


sharpening. a 
The use of magnesium extru- | Produced. Four times as much zinc 
sions for knobs, shields, housings |i8 required, by weight, for a die 
and structural clips is antici- | casting as compared with the same 
pated. Square and round shapes Part in magnesium. 
—with ribs and bosses, if desired If zinc costs half as much as 
—are now being extruded. magnesium—say 15 cents against 
Kaiser-Frazer has done some ex-| 30 cents—it is still possible to cut 








AND 


MONEY 


« 


RING THE LASTy | YEARS 


SECAUSE OF 


YOU MUST KNOw Cadwrap 

You may not have known it’s name 
until now, but most dealers now re- 
ceive sheet metal parts from their 
factories wrapped in CADWRAP 
First developed to protect fenders, 
it is now used on all such items as 
doors, decks, hoods, fenders, etc. 


WHAT 1S Cadwrap? 

It is a patented wrapping consisting of tough, 
extra-heavy, creped paper, laminated to ex- 
celsior cushioning pads. Because it conforms to 
the shape of the part, it is easily handled and 
fastened in place. 


WHAT ARE Cadclips? 

A patented metal device which sige 
over the doubled edge of CAD- 
WRAP and is easily clipped in place. 
They eliminate the unhandy wire or 
cords formerly used, nabiog the 
parts easy to headiie and, perhaps 
most important, cut down storage 
space because they nest so well. 
They cut down the necessary time 
taken to unwrap the part. 























this 


at the factory 


the cost per pound in half by 
switching from zinc to mag- 
nesium. 
| Another factor favoring the use 
of magnesium is that this metal 
can be cut at very high speeds. 
Feeds and speeds are higher than 
| for any other metal. The power 
;consumed in machining is two- 
| thirds that required for brass and 
aluminum, one-third that of iron 
and only one-sixth that of steel. 
+ oa * 


Chrysler Application 


Pipsodat- cog has been making a 

number of parts from mag- 
nesium die castings. The switch 
was made at a time when alumi- 
num was not available in the 
amounts needed to sustain produc- 
tion. 

While some of these applica- 
tions may be lost on a cost basis 
now that aluminum has become 
more readily available, it is a 
good bet that other applications 
are likely to stick. 

Magnesium is a metal that is 
destined to play an increasingly 
important role in the American 
car. It is anticipated, first of all, 
that magnesium will become more 
available in flat rolled sheets. 

The fact that the price is hold- 
ing while steel and iron prices are 
going up, coupled with the fact 
that large potential savings are 
possible in machining or in extru- 
sions or die casting use—will bring 
magnesium more and more to the 
attention of the materials engi- 
neer. 





Local Champions 
Vie Aug. 10 in 
Soap Box Derby 


AKRON.—Home-town champions 
from 156 communities in the United 
States, Alaska, Canada and U.S.- 
occupied Germany will compete for 
prizes at Derby Downs before an 
expected crowd of 60,000 at the 
annual All-American Soap Box 
Derby Aug. 10. 

A $5,000 four-year college schol- 
arship, a new Chevrolet and a 
motion picture camera and pro- 
jector head up the prize list for 
the winners of the Derby. 

Each contestant is awarded a 
Bulova watch by Chevrolet, co- 
sponsor of the race with leading 
American newspapers. 

Trophies are awarded by Chev- 
rolet to boys who finish in the 
first four places in the race, and 
to those with the best brakes, best- 
designed car and fastest heat. 

Other awards to place winners 
are an Admiral television-radio set; 
a complete Shopsmith unit; Stereo 
Realist camera, case, flash attach- 
ment and viewer; Webster portable 
tape recorder; Rolleicord camera 
and case; Royal portable typewrit- 
er, and Stanley roll-up tool cabinet 
and 29 tools. 


Buick Old-Timers 
Feted at Dinner 


FLINT.—Buick old-timers, many 
of them from California and 
Florida, were guests of the com- 
pany at the fourth annual retire- 
ment dinner. 

One hundred seventy persons, in- 
cluding 40 Buick executives, at- 
tended. Oldest man in point of 
service was George H. Heller, of 
St. Petersburg, Fla., who worked at 
Buick from 1903, the year it was 
founded, until his retirement in 
1946. 

Ivan L. Wiles, general manager 
of Buick, gave a report on Buick’s 
activities during the last year, in- 
cluding its expansion program, de- 
fense work and automotive pro- 
duction. 


E. H. Klein Is President 
Of Metal Powder Assn. 


CHICAGO.—Elected president of 
the Metal Powder Assn. at its 
eighth meeting here was Ernest H. 
Klein, manager of the metal divi- 
sion of New Jersey Zinc Sales Co., 
New York. 

Klein’s predecessor, Thomas L. 
Robinson, president of Wel-Met Co., 
Kent, O., was elected chairman of 
the board. Thomas Moore, sales 
manager of the Antara Chemicals 
division of General Dyestuffs Corp., 
New York, was named vice-presi- 
dent, and George Roberts, of Vana- 
dium-Alloys Steel Co., Latrobe, Pa., 
was elected to the board of di- 
rectors. 
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Tex. Dealers Told | 
To Shun Trades 
On Banned Cars 


AUSTIN, Tex. — Texas dealers 
have been warned that they face 
serious legal entanglements if they 
inadvertently trade for a vehicle 
against which the state has sus- 
pended registration, because of the 
owner’s failure to comply with 
Texas’ safety responsibility act. 

Pending further study of the 
problem, the Texas Automotive 
Dealers Assn. has advised its 
members to require an affidavit 
from persons trading or selling to 
the effect that the vehicle is not 
subject to suspension for failure to 
comply with the law. 

TAA bulletin emphasized, how- 
ever, that: “Such an affidavit has 
no force and effect at law.” 


Such an affidavit should be used 
simply as a “psychological” wea- 
pon, the bulletin advised, in the 
hope that persons who have been 
or are about to be suspended will 
not sign it. 





Broe Names Shop Head 
R. E. Broe, Inc., Springfield (Ill.) - 





bert E. Featherstun as_ service 





le 


MacArthur Visits Oldsmobile— 


Gen. Douglas MacArthur (right) watches a burring operation of the 90-mm. tank 
cannon tube during his visit to the Oldsmobile plant at Lansing. In the photo are 
State Rep. William Broomfield, of Royal Oak; L. C. Goad, GM executive vice-president; 
Mrs. MacArthur; Maj.-Gen. Courtney Whitney; C. E. Wilson, GM president; J. F. 
Wolfram, Oldsmobile general manager, and MacArthur. 





Dodge-Plymouth dealership, an- 
nounces the appointment of Her- 


manager. Featherstun has had 15 
years’ experience with Dodge- 








Plymouth concerns. 


Total Up Slightly .. . 





Chicago Count Finds 
532 New-Car Deals 


CHICAGO.—There were 532 new- | 
car dealerships doing business in|} 
Cook county on Apr. 1, as against | 
529 on Jan. 1, the Chicago Automo- 
bile Trade Assn. reported last! 
week, 

The association’s latest tabula- 
tion of Cook county new-car 
outlets found five more for Kai- 
ser-Frazer, two more each for 
Packard and Oldsmobile and one 

more for Crosley. Those additions 
offset the absence of three Chrys- 
ler Corp. outlets and one outlet 
each for Lincoln-Mercury, Stude- 
baker and Willys, 

CATA’s listing of Cook county 
dealerships on Apr. 1, according to 
factories, follows: 


Buick, 35; Cadillac, 14; Chevro- 
let, 52; Chrysler, 36; Crosley, 4; 
DeSoto, 37; Dodge, 42; Ford, 61; 
Hudson, 31; Kaiser-Frazer, 46; Lin- 
coln-Mercury, 23; Nash, 24; Olds- 
mobile, 32; Packard, 20; Plymouth, 











Any car that could give 160 horsepower 
on regular gas would be remarkable. If | 
in addition it had No-Shift Driving, 
Power Steering and Power Braking, it 
would be sensational. Well, that’s the 


new DeSoto V-8. Driving is believing! 


OESOTO 


engine 


aestuarii 


MIGHTY De Soto Fire Dome 160-h.p. 
...with dome-shaped combustion 


chambers and centered spark plugs... 
is America’s most advanced design! 


OMe 


* 








xx FAMOUS De Soto Tip-Toe 
Hydraulic Shift with Fluid Drive, or 


Fluid-Torque Drive...offers you 


KK 


CORPORATION 


DIVISION, CHRYSLER 


America’s finest No-Shift Driving! 





*kx MAGIC De Soto Fu// Power 
Steering improves road control; park- 
ing is as easy as dialing a phone— 
you can turn wheel with one finger! 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in “You Bet Your Life” every week on both RADIO and TV.,,.NBC networks, 





114; Pontiac, 31; Studebaker, 29, 
and Willys, 19. 

The total exceeds 532 because 
some dealers handle more than 
one make of car. The figure rep- 
resents the number of actual 
outlets in the county Apr, 1. It 
compares with 540 on the same 
date last year, 522 in 1950, 519 
in 1949, 508 in 1948, 500 in 1947 
and 480 in 1946. 

Of the 532 outlets, 344 are within 
the city limits and 188 in the 
county outside of Chicago. 


Gar Wood Offers 
New Lightweight 
Truck Hoists 


WAYNE, Mich. — A new line of 
lightweight truck hoists, with lift- 
ing arms which are said to assure 
equal pull to both sides of the 
body, have been introduced by the 
St. Paul division of Gar Wood 
Industries. 


The new model 2L24 was con- 
structed to lighten the hoist 
weight by utilizing a set of ten- 
sion links which absorb most of 
the cylinder thrust and load 
forces, according to the company. 
In the new hoist, the rear forces 
upon the cylinder are trans- 
mitted to tension links instead 
of to the trunnion, states the 
firm. 


Large bearing areas of the boss 
rings which support the main shaft 
also minimize the concentration of 
stresses which the tension links 
may pass to the subframe. 


Another feature of the new hoist, 
according to the maker, is the 
location of all hoist components, 
except pump, above the chassis. 

Height of the hoist was reduced 
by trimming off the top edge of 
the cylinder head, The torque tube 
on the new model is fabricated of 
sheet steel. 

Greater strength per pound is 
claimed with the lifting arms 
which are welded to either side 
of the torque tube. While one 
member of the arm is under 
compression, the other is being 
stretched, the company explains. 

Massive hinges support the body 

with straddle type mounting which 
is said to assure maximum bearing 
areas and decrease concentrated 
stresses at the hinge. There are 12 
bushings and ground pins at all 
critical load points which Gar 
Wood claims enables easy, inex- 
pensive repair. 

A three-piece laminated pump 
with interchangeable gears and 
aluminum wear plates on either 
side of the gears also was designed 
with the new hoists. 





* x x 





es ee 


Hydraulic Hoist— 


A complete line of hydraulic hoists and 
bodies featuring design impro ts has 
been announced by St. Paul Hydraulic 
Hoist, Minneapolis. St. Paul claims that the 
new design almost entirely absorbs dump 
ing shocks and permits use of new prin 
ciple in hoist design, a flexible sub-frame 
which ends tendency of rigid hoists tc 
crack or bend when flexed. 
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ONE HOLIDAY FAMILY OUT OF EVERY THREE 
OWNS TWO OR MORE CARS 


Holiday Magazine, beyond any question, reaches the 
richest, most mobile-minded market in America. 

Doubting Thomases, please note: 

Today 90% of Holiday’s subscriber families own 
cars. Of these, 66% own one car, and (as it says 
above) 34% own two or more cars. 

There are 133 cars owned by every one hundred 
Holiday families, and Holiday’s more than 800,000 
families own over 1 million cars. 

What’s more, Holiday families really enjoy driving 
... they drive twice as much as average. They wear 
out parts faster — and replace them faster! 

They’re the kind of families who are enthusiastically 
proud of their cars and keep them sparkling like new 


... the kind of families who become car-owner sales- 
men, influencing their friends and neighbors. That’s 
why, time after time, Holiday has shown advertisers 
that it far outsells its size. 

We welcome inquiries about Holiday’s fabulous 
automotive market. If you’d like further details, just 
write: Holiday Magazine, Independence Square, 
Philadelphia 5, Pennsylvania. 


HOLIDAY 


HOLIDAY means Pleasure and Pleasure means Business! 
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of 1952 averaged 



















F ‘ iri first quarter 
. cases included 15,861 inquiries and : iaieste—dirends in enceee of the 
BBB Re port Lists ye eae cae Prawn Affecting Factories and Dealers — new circulation guarantee which ~~. 
ealers. New-c ealers acc > ne attend é . . 
Auto Complaints si 8,953 inquiries and 6,019 com-| A t Ad ti 1s a at ads hak aparece 
NEW YORK.—In the 1951 annual | Plaints. Auto equipment and serv- u Oo ver isine Quick was placed in national cir- 
report of the Better Business Bu- aan a inquiries and culation in July, 1949, it has en- 
, nto com ; “sim ; i. tn ae 
rm ae. Pen ion mad pons a The caualiaiiiies field ranked fifth | By George Deery 265,000 and will raise its basic na circulation gain in every 
deoeunted for 64,357 of the total|with 4.5 percent among the ten | Associate Bditor black and white one-time page 
inquiries and complaints handled| fields which caused the greatest | Stuart M. Chambers, treasurer - rate from $2,110 to $2,405, accord- White Chevrolet, Inc. 
by the bureau last year. |amount of bureau work during|the St. Louis Post-Dispatch, has) ing to Jack Reiss, publisher. White Chevrolet Co. Inc., Okla- 
The over-all total of 1,432,228| 1951. been elected chairman of the board | Reis id that the new rates |h Cae hae bee antand with: 
: of the Bureau of Advertising, | 88 sal va l oma City, has been organized wit! 
American Newspaper Publishers| @7€ guaranteed for one full year |a capital stock of $25,000. Princi- 
Assn. Chambers formerly vice-| (through September, 1953), and | pals are Mrs. W. E. White, Arnold 
E a chairman, succeeds Irwin Maier, | that Quick's circ ulation for the B. Britton and Leslie L. Conner. 
0 a publisher of the Milwaukee Jour- Sas a eS a 
SELL ARS f nal, who served as chairman for 
the past two years. Maier continues 
C 4 as a director and member of the 
NG F executive committee. 
ALL £ New vice-chairman is Joyce A. 
Swan, vice-president and business 
es manager of the Minneapolis Star 
and Tribune. 
Other officers of the board, all | 
of whom were reelected, are: 
Maj.-Gen. J. O. Adler, New York 
Times, secretary; William G. 4 
TRADE MARK REGISTERED Chandler, Scripps-Howard News- T 
INSIDE papers, treasurer; F. M. Flynn, 
New York News, assistant treas- 
DOOR HANDLES urer, and J. Hale Steinman, 
Lancaster (Pa.) New Era and 
Intelligencer - Journal, assistant 





secretary and assistant treasurer. 
Edward C. Raymond, business 
manager of the Bureau, was re- 
appointed as assistant secretary. 


Three new directors were elected | 
to the board by the bureau mem- | 
bership at the annual meeting! 
which took place this week in con- | 
nection with the ANPA convention. | 
They are: Sterling E. Graham, | 


YOUR COST 








GREY IRON CASTIN 


ONE OF. THE NATION'S 
GE 












© —_—_—ELIMINATE 
: | THESE 
‘TRAGIC ACCIDENTS! a 


Folks with kids never turn thumbs down on 4-door cars a 


(plus 8% 
Ex. Tax) 


| A 


LrAvIN 


“ST AND MOST MODERN 


when you install Guardian Safety Locks! 

They lock from the inside —without affecting operation of 

outside handles. Just turn the key and Safety Lock Handle 

turns freely — completely disengaged. Turn the key again # 

and it becomes a regular handie. Takes 5 minutes to rweu your sosser 
install — without drilling. Completely road-tested and 11 he cont supply, 
recommended by leading Insurance Underwriters. Fully sé" dec 
chrome plated and fitted with 2 keys. 








NEW REVERSIBLE 
AIR CUSHIONED 


Ltoh-o-1uale 








IMPERIAL HANDLE MANUFACTURING co. 
1685 McDonald Ave. ¢ Brooklyn 30, N 








THROUGH 
YOUR LOCAL 
JOBBER 


This NEW Self Serve 
Display Merchandiser for 


Ltoh-0-Nlt 


WITH PROFITABLE 
COMBINATION DEAL 


Select either one of two popular assortments con- 
sisting of 30 Econ-O-Mats — 18” 16” or 21”x 13”. 
Pay only the regular dealer price for Econ-O-Mats 
and receive from your jobber the $6.75 Display Mer- 
chandiser absolutely free. Take advantage of this 
special offer now! Double your sales and profits. 





ADVERTISED 
in THE Boh 


Newly created Econ-O-Mats combines air cushion principle with 
resilient rubber construction for more restful foot fort. It's reversible! 
Straight rib design on one side — waffle pattern on other side. It's 
easy to stock. One number satisfies all customers — cuts inventory 
problem in half. A luxury mat in the low price field. In six beautiful 
colors — bive, black, green, wine, grey and taupe. 


‘DOaM MANUFACTURING CORP. 


1761 LONDON ROAD . CLEVELAND 20, OHIO 





general manager, Cleveland Plain | 
Dealer; Louis A. Weil jr., pub-| 
lisher, Grand Rapids (Mich.) Her- 
ald, and Richard L. Jones jr., Tulse 
| (Okla.) World and Tribune. 


+ * * 





‘Tanners Expand Program 


A broadening of the appeal of 
genuine upholstery leather and its 
| increasing preference by auto own- 
ers and buyers of 
fine furniture, is 
reflected in the 
increased sched- 
ule of ads for the 
Upholstery Leath- 
er Group of the 
Tanners’ Council 
of America, 
James H. Lib- 
erty, executive 
vice-president, 
has announced. 








J. H. Liberty “ 
} The current list 


|includes House & Garden, House 
Beautiful, Holiday, Town & Coun- 
try and the D.A.C. News. 

The group is adding the Satur- 
day Evening Post, Time and the 
|New Yorker, which will bring the 
total ad impressions for the eight 
| months, from May through Decem- 
| ber, to nearly 50,000,000. 


* * * 

Wooing Jobbers 
Each month Farm Journal is | 
sending a newsletter to 6,000 au- | 
tomotive jobbers giving “job- | 
slanted” information on _ auto | 





product ads in the current issue, 
merchandising suggestions and 
pertinent market information. 

President R. J. Babcock states 
that the purpose is “to help our 
advertisers capture and _ utilize 
the full power of dense local cov- 
erage and to take maximum 
advantage of the enthusiasm job- 
bers have for advertising in 
Farm Journal.” 


* * 


The Lucky Man 

G. M. Becker, of Racine, Wis., 
is $100 richer because he was able 
to identify the sponsor of “Three- 


Thirty,” a Universal Underwriters 
teaser campaign in AUTOMOTIVE 
News. A_ salesman for Hulbert 


Brothers Motor (DeSoto - Plym- 
outh), Becker’s identification of 
Universal Underwriters and his 
analysis of the meaning of Three- 
Thirty was the first correct reply 
received. 

Three-Thirty is a promotiona! 
slogan adopted by Universal Un- 
derwriters in connection with the 
celebration of its 30th anniversary. | 
It means thirty years of experi- 
ence; 30 consecutive annual divi- 
dens paid, and never less than 30 
percent savings to fire policyhold- 
ers, the firm states. 

* * - 
Quick’s Progress 

Effective with its Oct. 6 issue, 
Quick will raise its circulation 
guarantee from 1,100,000 to 1,- 








,ODUCTION FOUNDRIES 
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FOUNDRY DIVISION 


i OFFICE AND MANUFACTURING PLANT 


CHATTANOOGA 2, TENNESSEE | 











Now You Can Use Bemis BURLAP | 
In Seat Cushions Again! | 





Burlap prices are substantially 
lower and supplies are plentiful. 
You can again have seat cushions 


the way you... and your custo- 





mers ... want them. 
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Also offices in Other Principal Cities 
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UH KNOW WHAT? ... as the 

fella said ... I’ve had a lot of 
trouble in my life, but, now, look- 
ing back, I discover that most of 
it never really happened. 

I ’spose if I hadn’t been so dumb 
I would have realized when I was 
in trouble, while every conventional 
neighbor was itching to remind me 
ah: «. Be «. « TS Worms 
always seemed to roll off me like 
water off an alligator’s back. 

Now, you take that distinguished 
gentleman, Harry Truman (our 
president). He celebrated his 68th 
birthday last week. Think he’s 
borne down by the cares of state? 
... Till say not ... On the front 
page of the morning papers he is 
pictured sitting on his haunches 
(just like a cowboy around the 
chuck wagon at the roundup) ex- 
amining the understructure of a 
mahogany table, a gift from the 
people of the Philippines to the 
ensemble of the presidential offices. 
He is chuckling to Carlos P. 
Romulo, ambassador for the Phil- 
Teens... eet EA! . ws EU 
didn’t know I could lean over this 
far... didya?” 

The president and the ambas- 
sador exchanged sentiments of 
personal and national esteem, 
but the architectural embellish- 
ments of that old table have 
caused more domestic embarrass- 
ment in the White House than all 
the shenanigans of old Joe Stalin 
himself. 

The understructure includes a 
sculptured herd of water buffaloes 
(carabaos, if you’re goin’ to be like 
that) . . heads and threatening 


horns projecting well beyond the | 


bottom rim of the table top. Actu- 
ally they are inoffensive and never 
butted, but were often butted. 
Visitors, with their eyes focused on 
the seats of the mighty, would 
often crack their kneecaps against 
the buffalo heads. 

Many a Washington newspaper 
correspondent has sat restlessly on 
that table, at a press conference, 
waiting breathlessly for the presi- 
dent to say something important 
so he could bolt from the executive 
office to the telephone to broadcast 
the news to the world. 

es 28 ¢ 


A Reporter’s Suggestion 
DACK in August, 1949, President 
Elpidio Quirino of the Philip- 
pines visited President Truman. A 
reporter, pointing to a big crack 
in the old table, facetiously sug- 
gested that it was time for a new 
one. Promptly, President Quirino 





Firestone Sees 
All-Purpose Role 
For Synthetic 


AKRON.—Harvey S. Firestone jr. 
envisions a period when various 
types of synthetic rubber “will be 
available to meet every need of 
the rubber products manufacturing 
industry.” 

“Synthetic rubber has won public 
acceptance and has established for 
itself a permanent and vitally im- 
portant place,” the Firestone chair- 
man declared last week after re- 
turning from the International 
Rubber Conference in Ottawa. 

Denouncing rubber controls, Fire- 
stone said competitive free enter- 
prise was the best assurance of 
progress and expanded markets for 
rubber products throughout the 
world. 

“The forces of free competitive 
enterprise,” he stated, “have been 
responsible for the phenomenal 
growth of the transportation and 
rubber industries and are capable 
of carrying the expansion much 
farther in the years ahead.” 


| said it would be done and the hand 
| carved gift of today was the result. 


| notable victim was Henry Morgen- 
|thau jr., when he was Secretary of 
the Treasury. As he fled from the 
correspondents and fired a “no 
comment” over his shoulder, the 


Then Maj.-Gen. Harry H. Vaughan, 
shooed the herd down to the staff 
dining room and nailed them high 
| on the wall. 

| But, later, Frank Sanderson, 
| White House disbursing officer, had 
|them replaced on the table, which 
|had been presented to the late 
| President Roosevelt by Gen. Emilio 
| Aguinaldo, famous guerilla leader 
in 1934. In no time at all one of 
the buffalos “got” William M. 
Boyle jr., then vice-president of the 
Democratic national committee. 

Now they are bolted back on 

the old table, fenced in by velvet 
covered rope in the national mu- 
seum of the Smithsonian Insti- 

tution. 

All this reminded me of a bit of 
philosophy voiced by Roger Sher- 
man (descendant of the famous 
old family) and widely known Chi- 
cago lawyer, in an interval in a 





| turers, including Continental, (mo- 

tors), Peerless... 
| linden was heading that show), 
| Reo + i 


| eral Motors how the automobile 


| business should be conducted.) I} 


| wasn’t too much interested eal 
| BUT ... they kept talking about 
a salary of 150,000 bucks for the 
president ... (that was ME)... 
So I listened. 

All the other PRINCIPALS had 
gone to the wash room » oe 
somewhere . .. when Roger said to 
me... “Ned, did you ever have any 
serious illness or setback in your 
life . . . Something you’d always 
remember?” 

* * * 


Thanks to Mother 

“No, Roger,” I replied, “thanks 
to God and my Irish mother, I 
musta been born under a lucky 
star.” 

“You look and act like it,” said 
Roger Sherman, “but don’t ever 





kid yourself .. . no man ever really 


meeting in Ross Judson’s office | 
(president of Continental Motors) | 

But, the fame of the table was|when we were talking about a) 
due mostly to its carabaos. One| giant combination of car manufac- | 


(when Ed Ver-| 


. Jordan and Moon. (Yuh| 
buffalo, facing east “gored” him. | know, we were going to show Gen- 








Dual Celebration— 


C. C. Delong, president of Charles C. 
Delong & Son, Inc. (Nash), Presque Isle, 
Me., is shown cutting a birthday cake to 
mark two memorable occasions: his 25th 
year as a Nash dealer, and Nash Motors’ 
50th anniversary. Delong was presented 
with a clock trophy in recognition of his 
length of service. 





amounts to anything until he has 
been through hell.” 
I am under everlasting obli- 


| 
| 


| 
| 
| 


erary, 





gation to Roger Sherman because 
he started my “noodle” working 
and I stayed out of that one. 

Harry Truman, now free of the 
responsibilities of the election itin- 
says he is going to “have 
fun” for the next ten years ,.. 
that he feels like twenty-eight... 
and looks it while he is playing the 
piano guiding the tourists 
through the White House, and 
making as if he was ready to shed 
all the worries. 

YUH KNOW WHAT? ... I'm 
beginning to think that gentleman 
is a smarter guy than I ever 
imagined. 

P.S. I forgot to tell you that Con- 
tinental had bought the rights to 
build the Argyle Single Sleeve 
Valve motor, which was to be in- 
cluded in the engineering “set up” 
of the combination. No one ever 
found out how good that motor 
was ... when it was built with 
precision, as it was in Scotland. 
The engineers said . . . “No poppet 
valves ...no service expense... 
the longer it runs the more it works 
itself in.” . .. No attempt to re- 
produce it in America was success- 
ful because the boys who tried it 
didn’t follow precision methods .. .” 
OH ... WELL-L-L. 











This 


Hydraulic 


has finger-touch steering. 


Vickers Vane Pump 
for passenger car 
power steering. 





too, can be depended 


4808 





this 100-ton truck 


Euclid Rear- Dump with gross 
weight over 200,000 pounds 


HICKERS pump 
is used for 


Power Steering 






W. hether for a brute 100-ton truck or co passenger car, 
Vickers knows how to build pumps for hydraulic power 
steering. In fact these two pumps are “brothers under the 
skin.” Less volume of oil is needed to steer passenger 
cars, so the pump is smaller . . . but it has the same high 
operating efficiency, the same rugged construction. It, 


upon to deliver ample hydraulic 


power over a very wide range of operating speeds, 
temperatures and pressures. This pump is now being 








Vickers Vane Pump 
for power steering 
heavy vehicles. 








This Vv ICKERS pump 


ls used for 


Hydraulic Power Steering 
52 passenger cars 


used in large quantities by several major passenger 


car manufacturers. 


An interesting article, “25 Years of Hydraulic Power 
Steering” is available to you for the asking. Write 


us, attention Department 1532. 


MICKERS Incorporated 


Division 


1532 Oakman Bivd., 


of the Sperry Corporation 


Detroit 32, Mich. 


ENGINEERS AND BUILDERS OF OIL HYDRAULIC EQUIPMENT SINCE 1921 
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For a period of the last 5 years—1947, "Th re deli 5 
1948, 1949, 1950, 1951—Ford Outdoor | MEYFE Gelivering , | 


Posters have won more Annual Exhibition 22 nn 
Awards than any others in the automobile- = 
truck field... actually Ford posters have 
received nearly twice as many awards 
as all the others combined! 
































-— AFTER YEAR at the Poster Exhibition held by the 

Chicago Art Directors’ Club, Ford has continued to en- 
hance its reputation for outstanding design and product- 
selling effectiveness in the outdoor advertising field. In the 
1951 judging of the best automotive posters, Ford posters 
won first and third awards. Over a period of five years Ford’s 
prize-winning posters won more awards than all others in 
this field by nearly 2 to 1. And three of Ford’s 14 prize- 
winning posters received Grand Awards over all posters 





used in the nation, regardless of product featured. Ford out- 
door posters are considered works of art, but more im- 


portantly, they help sell cars and trucks . .. another good 







reason why it’s great to be a Ford Dealer! 
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It’s great to be a 
Ford Dealer! 
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Reports from Various Areas... 
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Auto Market Page 


: . 230; Henry J, 11; Hudson, 26; 
Columbus, 0. Kaiser, 9; Lincoln, 6; MG, 1; Mer- 
New-car sales in Franklin county | cury, 49; Nash 40; Oldsmobile, 72; 


(Columbus, O.) totaled 1,361 for) Packard, 37; Plymouth, 160; Pon- 
April, down from last month's total | tiac, 61; Studebaker, 56, and Willys, 
by 42 units. Used-car sales for the} 11. (Bert D. Strang.) 


same period were recorded at 5,034 * * +& 
units, also below last month’s ° ° 
figure by 441 units. Birmingham 


New-truck sales, however, were| Sales of new cars in Birmingham 
above the March total by 32 units,| Showed a gain of 44 units in April 
with sales for April set at 225|0ver March but were considerably | 


37; Oldsmobile, 55; Packard, 6; 
Plymouth, 97; Pontiac, 58; Stude- 
baker, 26; Willys, 6; Wayne bus, 1. 

Total for the month was 982, 
against a total for March of 938 
and a total for the same month in 
1951 of 1,229.—(Stuart Riddle.) 

* + 


Amarillo, Tex. 
Removal of Regulation W showed 
immediate effects, particularly on 





trucks. Used-truck sales, recorded | below a year ago. 
at 691, were down from the 707 sold | 


in March. 


| used-car lots, in Amarillo. 


Sales by makes: Allstate, 4;| Albert Glenn, sales manager for 


| 
De-|eral used-car sales to customers | 


15; Dodge, 52; Ford, 192;| who would not have purchased un- | 


Chevrolet, 282; Chrysler, 51; Cros-| Henry J, 11; Hudson, 14; Kaiser, | der “W.” 


ley, 2; DeSoto, 47; Dodge, 74; Ford,|6; Lincoln, 9; Mercury, 45; Nash, | 





NEW 


BEAUTY 


Frank Helvery, general manag- 


Ralph Horgan, President of Ralph Horgan, Inc., New York, N. Y., Ford 
Distributor, one of America’s largest automobile sales-service dealers, and 
Vice-President of the New York Automobile Merchants Association, says: 


“4s an old hand around automobiles, I feel a great sense of kinship with 
those motorists whose car’s sleek appearance—outside and inside—reflects 
the sound care they’ve been given. And since a car’s upholstery is one of 
the vital wearing points, whenever I see a fine-looking, well cared for car, 
I just naturally have come to expect that that car will be fitted with 
sturdy, smart looking seat covers. Because seat covers made of Certified 
Fibre Fabric so happily combine good looks and neat fit with long wear, 
1 recommend them to my customers as one of the most important acces- 
sories they can buy—one which will aid them to keep their car’s appear- 
ance new and inviting and its market value high.” 


FOR THE SMARTEST CARS ON THE 





er of Don MeMillian, said the 
firm’s two used-car lots began to 
buzz with activity immediately. 

Amarillo Motor Co. (Cadillac- 
Oldsmobile) was not expecting 
much effect on new-car sales as 
most of its customers didn’t need 
long credit terms. But the used- 
car lot was different, according to 
Charlie Robertson, general man- 
ager. 

Robertson said the lot was 
screening its list of prospective 
customers for those who had held 
back because of Regulation W, and 
was planning an active sales cam- 
paign.—(C. D. Timmons.) 

. * * 


South Dakota 


The South Dakota Automobile 
Dealers Assn. reported that 1,325 


Buick, 62; Cadillac, 25; Chevrolet,| Hedgecoke Motor Co., reported sev-|new cars were sold in the state 
New-car sales by models were| 237; Chrysler, 23; Crosley, 1; 
listed as Buick, 102; Cadillac, 33; | Soto, 


during April. This brings the total 
for the year to 4,952, the associa- 
tion said. 


By makes, the cars were listed | 


ROAD 





WITH SEAT 


It’s the seal of tested quality 


COVERS OF 


America’s car owners, long trained through other lead- 
ing symbols and marks of manufacturing integrity, 


have responded with eager enthusiasm to the CFF seal. 


The CFF seal on 


car seat covers and on original 


goods in the piece has come to mean the answer for 
those who want “seat cover mileage.” And who doesn’t? 


Now, there are new millions of dollars of profit 


ahead for all to share through the symbol that “spot- 
lights the difference.” It’s the symbol that means the 
material of new beauty, new smartness, color brilliance 
and new, refreshing designs. It’s the fabric that’s 


mer; the fabric that 


What it means to 


dollars ($) extra in 


that spotlights the 
difference! 





East 42 Street, New 


stronger in weight and weave; pleasant winter or sum- 


won't bag, wrinkle, shear furs or 


snag nylons; cuts and tailors like a dream. 


you in dollars and cents is this: 


for fractions of pennies (¢) extra in cost, you get 


extra mark-up, extra sales. 


That’s your big reason for choosing the fabrics with 
the CFF seal and for displaying the CFF seal on every 
product that has the right to use it. 


Insist on and specify CFF — guaranteed by the 
reputation of America’s leading producers of Fibre 
Fabric for car seat covers, for original car upholstery. 
trurtk mats, headings. The Fibre Fabric Industry, 1? 


York 17, N, ¥. 


}as follows: Buick, 92; Cadillac, 25; 
| Chevrolet, 267; Chrysler, 38; Cros- 
ley, 2; DeSoto, 32; Dodge, 84; Ford, 
275; Henry J, 5; Hudson, 23; Kais- 
er, 17; Lincoln, 9; Mercury, 48; 
Nash, 22; Oldsmobile, 57; Packard, 
35; Plymouth, 154; Pontiac, 62; 
Studebaker, 53, and Willys, 22. 


* * * 


Philadelphia 
The lifting of Regulation W 
brought no avalanche of new ord- 
ers for most Philadelphia dealers 
although some reported that good 
effects were beginning to be felt. 
Dealers handling the Big Three 
lines generally reported that busi- 


| ness was good, but some others in- 


dicated tougher sledding. 

Although the used-car business 
appeared to be spotty, it was 
showing a strong tendency to be- 
come firm. Wholesale and auc- 
tion prices on used cars were re- 

ported to have climbed about $50 
after the lifting of the credit 
curbs. 

Morton Strouse, general sales 
manager of Shore Brothers (Pon- 
tiac), said business on new auto- 
|mobiles was so good that the firm 
| needed to restock. As for used cars, 
| he attributed only one or two sales 
|to the removal of Regulation W. 
| A representative of Chestnut Mo- 
tors (Ford) said, “Our new-car 
business is amazing,” adding that 
Ford’s new model was the reason. 
The firm’s sales of smaller used 
cars was reported holding firm.— 
(Norman Shigon.) 

* * 


Cincinnati 

According to official figures com- 
piled by the Cincinnati branch of 
the Federal Reserve Bank of Cleve- 
land, new-car sales in Cincinnati 
dropped slightly in the Apr. 26 
week to 447 units. 

Used-car sales increased 8 per- 
cent above the previous week to a 
total of 946 units. New-truck sales 
totaled 74 units, a high for the last 
five weeks, but only 57 used trucks 
were sold, causing a five-week low 
in this field.—(L. D. Bray.) 

* x * 


Connecticut 
March-April registrations in the 
state edged up 6 percent on pas- 
senger cars and 4 percent on com- 
mercial vehicles, as compared to 
the same period last year, accord- 
ing to the motor vehicle depart- 


| ment. 


The increases were from 555,850 
to 589,250 passenger and from 72,- 
774 to 75,082 commercial. 

Meanwhile, driver license regis- 
tration jumped from 467,708 in 
April 1951 to 508,884 in the same 

1952 month. 

Some 8,300 new passenger cars, 
including foreign imports, were 
sold in Connecticut during the first 
two months of this year, according 
to the Connecticut Automotive 
Trades Assn. This figure reveals 
a considerable decrease from the 
11,507 new-car sales in the like 
1951 period. 

Prospects for both new and used- 
ear sales continue bright through- 
out Connecticut. Most dealers re- 
port they have an adequate supply 
of used cars on hand. — (Thomas 
Marks.) 














Temple Delivers First Kaiser— 


James Jones (left), president of Tem- 
ple Square Motors (Kaiser-Frazer), Akron, 
delivers the first of a fleet of 15 Kaiser 
Travelers to Lee Hossler (right), president 
of Portage Lakes Cab Co., who put over 
300,000 miles on a previous Kaiser model 
to check operating and maintenance econ- 
omy. With them is Robert Hall, Temple 
Square sales manager. 

















— 
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Dealer 





Doings 








V. V. Cooke, Louisville Chevrolet 
dealer, has sold for $300,000 a 250- 
acre tract of property on Shelby- 
ville Rd., about seven miles east of 
Louisville, to Leroy Highbaugh sr., 
one of Louisville’s largest suburban 
developers who plans to build 600 
homes in that area. 

* . * 


Boston Ford Dealers Elect 


Bowers as President 

The Ford Dealers Assn. of Bos- 
ton has elected the following of- 
ficers: Fred Bowers, Hyde Park, 
president; Jesse James, Wey- 
mouth, vice-president; John Cor- 
coran, Wellesley, treasurer; 
Charles Perham, Arlington, secre- 
tary. Directors elected are John 
W. Asquith, Belmont; John J. 
Cahill, Newtonville; Edgar Cook, 
Medford; John Foster, Beverly, 
and Humphrey Turner, Boston. 

* * * 


H & M Buick-Pontiac Opens 
At Atchison, Kansas 

Formal opening of H & M Buick- 
Pontiac Co., 118 S. Eighth, Atchi- 
son, Kans., was held recently. The 
firm is successor to RPD Motor | 
Co. 

New owners are Don C. Hutchin- | 
son and C. B. McDonald. The H & | 
M building has been redecorated 
and remodeled throughout. 

os + * 


Ramsey Appointed 
Blosser Motor Co. (Cadillac- 
Oldsmobile), Concordia, Kans., has 
announced the appointment of Lee 
Ramsey as shop foreman. Ramser 
has 15 years experience in the 





_automotive field. 


* * * 


Compton Buys Out Brown 

J. H. Compton, head of the Comp- 
ton Chevrolet Co., Georgetown, 
Tex., announces that he has pur- 
chased the interest of his partner. 


Curtis Brown. Price was reported , 


to be $80,000. 


* * * 


Snider Quits Awning Job . 

Joseph W. Snider, president of 
Joseph W. Snider, Inc., Buffalo. 
dealership has resigned as _ presi- 
dent of Shademaster Aluminum 
Awning Corp. 


Pasadena Council Outlaws 
Sunday Auto Sales 


Sunday automobile sales have 
been outlawed by the Pasadena 
(Calif.) city council, following an 
appeal from 12 Pasadena auto 
dealers to put a stop to Sunday 
selling. 


* * z 


Nyquist Incorporates 


Nyquist Motor Co., Astoria, Ore., 
has filed articles of incorporation 
Incorporators are Carl A. Nyquist. 
we L. Danielson and Everett 

oell. 


* x * 


Shea Takes Nash Course 


_ Chester Shea, manager of serv- 
ice and customer relations for 
Goes-Nash Motors, Inc., 226 S. La- 
fayette Blvd., South Bend, recently 
completed a Nash factory training 
course, 

* 


- * 
Big Spring Nash Firm 
Nash—Big Spring, owned and) 
operated by W. N. Norred, 1107 E. 
Third St., announces appointment 


as dealer in Big Spring, Tex., for 
Nash. 


Alexander Succeeds Cox 


W. L. Alexander jr. has succeeded | 
Victor E. Cox as manager of Circle | 
M Motors, Fort Worth (Tex.) Kai- | 
ser-Frazer dealership. 

= * ~ 


Roach Plans $300,000 Home 


A $300,000 to $400,000 automo- 
bile sales and service building 
be constructed by Jack 
Roach Motor Co. (Ferd) at the 
northwest corner of Bissonnet 
Ave and Buffalo Speedway, Hous- 

ton, Tex. 

e . + 


Hall Elected President 
Of L-M Unit in Calif. 

The Lincoln-Mercury board of di- | 
rectors at Long Beach, Calif., has | 
elected as its president Art ‘Hall, | 
dealer in Long Beach. 

The following dealers were chosen | 


as members of the 1952 board: 
Henry Kerns, Art Hall, John Dea- 
ton, Jim Van Etta, Fred Jennings, 
Ernie Walters and Herb Stevens. 

* 


PR Man Buys Dealership 
Jack Jenkins has sold his Ford 
dealership in Palm Springs, Calif., 
to Ray Corliss, formerly public 
relations man for Ford, Lincoln 
and Mercury in Los Angeles, 
* . * 


Fisher Granted Charter 


Fisher Chevrolet Co., Inc., Shaw- 
nee, Kans., has been granted a 
state charter. Chauncey L. Fisher 
is resident agent of the firm which 
has an authorized capitalization of 
$60,490. 


* * * 


Lovett Tops Boston Zone 

In a recent sales contest, Watt 
Lovett, of Lipman Motors, Inc. 
(Nash), 585 Prospect Ave., West 
Hartford and 133 Washington St., 
Hartford, won first honors for the 
Boston zone. The contest was held 


from Jan. 20 to Feb. 29. Lovett sold | 



















land delivered more Nash cars than | 
}anyone else 





in this zone, 
covers New England. 
* * * 


Kuh’s Buick to Remodel 


Modernization of Kuh’s Buick 
Co., St. Louis, is soon to be start-| @ 
ed, the company has announced. 
The one-story building will be faced | 
with porcelain enamel. 

* 7 * | 
Ransom Motor Co. 

W. O. Fuqua has been appointed | 
service manager for B. Ransom | 
Motor Co., 1204 W. Seventh St., 
Fort Worth, Tex. | 

* 


* * 


which | 





Copponex Gains Control 
Of Ritchey Motors Stock 


Because of the death of W. D. F ° ° 
Ritchey, president of Ritchey Mo- ‘Lovelady Joins Polio Drive— 


tors, Inc., Gulfport, Miss., the com- 
pany has been reorganized, with 
Shannon Copponex being elected 
president. 

Copponex, formerly vice-presi- 
dent, has acquired controlling in- 
terest of the common stock. 
Ritchey’s widow, Miriam B. Ritch- 





“Lovelady,”” a 23-year-old Studebaker sedan belonging to Hall Motor Sales, Me- 
tropolis, Ill., joined forces with the Kiwanis key club, scholastic honor fraternity at 
Metropolis community high school, to raise funds during the city's polio drive. In- 
stalled in the car was a public address system over which members of the club broad- 
cast news about the campaign and conducted their solicitations. Seated on the left 
front fender is Ed Wilcox, president of the club. 





from office manager to assistant | Marie S. Craddock was named office 
ey, retained an interest in the cor-| general manager; Roy J. Copponex, | manager. Arthur Brisolara is parts 
poration and was named secretary.| father of the new president, was| manager, and Earl Brown is serv- 
Homer H. Graham was promoted! retained as used-car manager, and! ice manager. 








"Here's the hitch! We've got to come 
up with a radio that will fit in this 
small space. It'll be an odd shape, too." 











So tir apnea Sc oh ee NI a SE 
2 kip EERE eee ea ree 








"Let's talk to Bendix. 
They've solved more and 
tougher problems than 
anybody in the radio 
business." 











When your radio requirements call for unusual shapes or 
sizes, do what others have done. Call in Bendix* Radio. 
Bendix engineers have solved so many radio and electronic 
problems that it’s virtually impossible to startle them with 
any request—no matter how impossible it may seem. 





And, of course, you can always be certain of getting quality 
products when you deal with Bendix. Their auto radios have 
been performance- proven on the cars of one of America’s 
largest manufacturers. 


If your problem is price or production, Bendix can be of real 
assistance. They have long been re cognized as leading auto- 
motive suppliers who understand production line costs and 
methods. 

It boils down to this: if your problem is design . . . or quality... 
or price and production ...or even if you have no particular 
problem, it will pay you to talk to Bendix. "REG. US. PAT. OFF 

Get the complete story from our Detroit office. 

261 McDougall, Detroit 7, Mich. - Phone: LOrain 8-1419 and 8-1313 


BENDIX RADIO DIVISION of 
BALTIMORE 4, MARYLAND 


AVIATION CORPORATION 
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AUTOMOTIVE WASHINGTON 





Good-Roads 





Seen Mushrooming 


Campaign 





By William Ullman 

Washington Correspondent 
gh condy at a Washington luncheon of the first world 
meeting of the International Road Federation, Arthur 
Butler, director of the National Highway Users Conference, 
declared that PAR, the new adequate-roads movement, was 


“destined soon to reach the® 


the states.” The. first state PAR 


scope of the out-of-the-mud | committee already has been organ- 


campaign of the 1920s. The 


national PAR committee is| 
quickly marshalling its extensive 
public information forces,” he said, 
“and national advertisers in press, 
radio and television are arranging 
their schedules to include the PAR 
message.” | 

Stressing the need for many PAR | 
committees to “help get America| 
out of the traffic muddle,” Butler | 
said that “from the beginning, we | 
have realized that real action for | 
the PAR program must come in| 





ized in Tennes- 
see, and others 
are being formed. 

The NHUC di- 
rector cited 
Washington and 
New Hampshire 
as examples of 
states where citi- 
zens’ committees 
had worked suc- 
cessfully with 
public officials, 
and outstanding 





William Ullman 


| 





highway programs had _ resulted. 


* * * 


Job Insurance at Peak 
I ABOR Secretary Maurice J. 

4 Tobin announced last week 
that the number of workers cov- 
ered by state unemployment insur- 
ance laws rose to record levels in 
1951. Average covered employment 
during the year, he said, totaled 
34,800,000, an increase of almost 
2,000,000 over 1950. 

Peak covered employment for a 
single month was reached in De- 
cember, with a total of 35,600,000. 
The number of employers subject 
to state unemployment insurance 
laws also reached a new high of 
1,518,800 in December. 

Reports from state employment 
security agencies showed that | 
risks of unemployment were | 
prevalent in 1951, notwithstand- | 
ing high overall employment | 
levels and increased defense em- 
ployment and production. 

“Altogether, 10,836,000 insured 
workers filed new claims indicating 
new unemployment,” Tobin said. 
“In previous year, about 12,251,000 
initial claims were filed. However, 
many of the newly laid-off work- 
ers obtained jobs quickly this last 








FLAMM 


It is said that it’s against the 








law in Monmouth, Ore., for a 
young lady to get into an auto 
with a man unless she is chaper- 
oned. 





year and did not receive any bene- 
fits. 


“Those who did draw payments 
for total unemployment drew bene- 
fits for an average of 10 weeks, as 
against 13 weeks in the previous 
year. Less than half as many work- 





GOOD NEWS! 











Famous, dependable Edwards Trailers are now rolling off the line at a 
new plant smack in the center of Detroit's booming industrial east side. 
To truck transport people everywhere this gives notice that Edwards is 
expanding—that Edwards wants to bid on your trailer requirements. 


If you already operate Edwards equipment we don't have to say a word. 
If not—be sure you get an Edwards bid next time you add or replace a 
unit. We engineer our trailers to meet your need, and we arrange financ- 
ing the same way. Edwards quality, experience, and service warrant a 
quotation. You'll find it sound business practice to get an Edwards bid. 


Dealer Franchises Available in Some Areas ...Write, Wire or Phone 


A QUARTER CENTURY 





of Truck-Trailer Engineering, 
Manufacturing and Servicing 


IS AT YOUR SERVICE! 





TANDEM 


SEMI-TRAILERS . . . FOUR WHEEL 


SMOOTH OR CORRUGATED PANEL 
REFRIGERATED . . . ALUMINUM 
DUMP... POLE... PLATFORM 

TRAINS .... 







CONVERSIONS 







CUSTOM BUILT 





EDWARDS [RAILER COMPANY 


23500 SHERWOOD 


JEFFERSON 
6-8270 


P.O. BOX 4703 


DETROIT 34, MICHIGAN 








ers, as in the previous year, used 
up all the benefits to which they 
were entitled.” 

+ * . 


Curb on IMC Assailed 


ETIRING DPA Chief Manly 

Fleischmann, appearing before 
the Senate Banking committee in 
connection with the nomination of 
Henry Fowler as his successor, told 
the senators that it would be “un- 
wise” to curb U. S. participation 
in the International Materials Con- 
ference. 

The IMC recommends allotments 
of strategic materials to member 
countries. Under consideration by 
the committee are two Fulbright 
amendments which would, in effect, 
limit participation by this country. 

Fleischmann said that the U. S. 
was self-sufficient in only nine of 


| 38 strategic materials, and asserted 


that “we must get some from other 
nations just to survive.” 

Commenting on steel, Fowler 
said there was no prospect of 
lifting controlled allocation of 
steel this year, but added that if 
steel production were maintained, 
controls might be relaxed early 
next year. 

Fowler told the committee that 
he was in favor of ending alloca- 
tions “as fast as possible.” He said 
they had “no place in our scheme 
of things unless in time of war or 
a very rapid defense buildup.” 

The committee unanimously ap- 
proved Fowler’s nomination to take 
over Fleischmann’s DPA post. 
| Fowler also would continue in his 
| present job as head of NPA. 
| OK * * 





Rubber Program Debated 

IFFERING views on the rubber 

program have been presented 
to the Senate preparedness sub- 
committee by government and in- 
dustry witnesses. 

RFC Administrator Henry Mc- 
Donald urged a two-year exfension 
of the existing rubber act under 
which the rubber companies oper- 
ate 28 government-owned synthetic 
plants. 

McDonald pointed out that in 
fiscal 1951 the Treasury received 
$12,000,000 in profits from these 
operations and that in fiscal 1952 
an estimated $25,000,000 would be 
paid in. These profits are in ad- 
dition to operating costs and 
annual amortization charges, he 
said. 

John L. Collyer, president of 
Goodrich, argued that the govern- 
ment should lease and arrange to 
sell its synthetic rubber plants. 

G. M. Tisdale, vice-president of 
U. S. Rubber, contended that 
private operation would strengthen 
national security, and urged taking 
the government out of the rubber 
business. 

William O’Neil, president of Gen- 
eral Tire and Rubber, also opposed 
a third term for government oper- 
ation. 





* * * 

| Appointments Approved 
| THE Senate Interstate commerce 

committee approved the nom- 
jination of Rosel Hyde to be a 
|member of the Federal Communi- 
| cations Commission. 
| The committee also has agreed 
| to vote May 28 on the nomination 
lof Charles D. Mahaffie to be a 
|member of the Interstate Com- 
|merce Commission, and will open 
| hearings May 29 on the appoint- 
| ment of Thomas C. Buchanan to 
| the Federal Power Commission. 
| The Senate Finance committee 
| okayed the nomination of John G. 
Bruce to be a judge of the U. S. 
Tax court. 


* * 


Tool Workers Increase 

CCORDING to the Bureau of 

Employment Security, the criti- 
cal manpower shortage in the 
machine tool industry has eased 
slightly in recent months. 

However, about two-thirds of 

the machine tool establishments 
still are experiencing more or less 
difficulty in getting all the key 
skilled and semiskilled workers 
needed for employment expan- 
sion. 

The agency said a survey of 197 
establishments made by state em- 
ployment security agencies showed 
that in 25 plants production sched- 
ules were being impeded by man 
power stringencies. In November 
39 establishments had _ reported 
that lack of manpower was hamp- 
ering production, 
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had a clause which authorized the | garding the verbal agreement could facilities of a taxi-cab and ambu- 

‘ . seller to take possession of the] not be introduced to vary the terms | lance. It is a seven passenger lim- 

Lawsuits Affecting Dealers ... automobile wherever found and|of the written contract. lousine that is designed to accom- 

without consent of the mortgagor, | on = |'modate a full-length roller 
D * - if the purchaser defaulted in mak- | 6 stretcher or wheel chair 
oO u T t e C ] ~ ] O Nn 7 ing agreed payments. Later the Vehicle of Merc = ee 

mortgagee’s assignee took posses- | y a No effort on the part of on 

sion of the automobile when the| ‘Cabulance’ Developed to Air rota is necessary either getting 


>” 








By Leo T. Parker court decision, the answer is no. 


Attorney at Law ‘ R purchaser’s payments were one| ° ° into or leaving the ‘cabulance, 
ECENTLY _ . pa sbiath In fact the migner courts hold | month overdue. A law suit resulted. | The Hospitalized said Robie, “and he may be ac- 
oH ° h : asscc: | that the purchaser of an automo- The purchaser testified that the| CAMBRIDGE, Mass.—A Ne€W)|companied by two relatives or 

ow much care must an auto-| bile cannot give testimony to a 


reason he was in arrears was be-|type of transportation service t0| ¢iionags, 
court regarding a verbal state- (cause the seller verbally promised |help thousands of “shut-ins” get “ ” 
ment which contradicts a written |that he could be two months in| fresh air and a ride in the country| Use of the “cabulance” is meter- 
contract, or other written instru- | arrears and the automobile would|has been devised by Richard S.| computed and can be summoned to 
ment. not be repossessed. Robie, president of U-Dryvit Auto|home or hospital by phone. The 
For example, in Pacific Finance| The higher court promptly held | Rental Co., Cambridge. new device is on 24-hour call and 
Co. v. Crouch, 243 S. W. (2d) 432,| that the written contract stood for The new system, called “cabu-|is driven by drivers with first-aid 
it was shown a chattel mortgage|itself and that the testimony re-|lance,” is a combination of the| and nursing training. 


mobile passenger legally exercise 
to protect himself against injury?” 

In Harrison v. Southwest 
Coaches, 207 S. W. (2d) 159, an 
automobile passenger sued _ for 
damages. The testimony proved 
that while the automobile was 
being driven to the left of the 
center stripe on the highway, it 
collided with a truck that broke 
the passenger’s elbow which was 
protruding from the automobile’s 
window. The passenger contended 
he was not under any duty to keep 
a lookout to prevent the injury. 

The jury refused to award the 
passenger any damages. The 
higher court approved the jury’s 
verdicts, saying: 

“The jury found that Harrison 
(passenger) was guilty of contribu- 
tory negligence in having his elbow 
protruding from the window and 
that this was a proximate cause 


PLEXIGLAS... Another Reason Why 
hha a Ps Lincoln for 1952 is so 











._——— named George Shott New Lincoln tail light 
fA asked this question: “If a Iniection molded of red 
seller or his salesman makes a PLEXIGLAS ‘‘V" 


verbal guarantee to a purchaser of Molding Powder by 
an automobile, can this verbal Erie Resistor 
guarantee be used to void the writ- Cope, Se, Fe. 
ten contract?” 

According to a late higher 





Insurance Firms 


Suffer Worst Loss 
On Auto Liability 


COLUMBIA, S. C. — Net unter | 
writing losses of more than $100,- 
000,000 were suffered by stock in- 
surance companies alone on their 
automobile liability business in 
1951, according to Thomas O. Carl- 
son, actuary of the National Bu- 
reau of Casualty Underwriters. 

Last year was the worst ever 
experienced by the stock companies 
on such insurance, Carlson de- 
clared at a meeting of the South 
Carolina Assn. of Insurance Agents. 
The companies’ total losses on au- 
tomobile liability insurance from 
1946 through 1951 were estimated 
at more than $200,000,000, he said. 

The basic reasons for the mount- 
ing losses, Carlson said, were public 
apathy toward automobile accident 
costs, and the more basic problem 
of the automobile as an instrument 
of death, injury and property de- 
struction. 

“The “newspapers are full of 


articles calling for attention to the On 1952 Lincolns, big tail light lenses provide 
slaughter on the highways,’ Carl- distinctive model identification and large-area 
son said, “but people still look upon ; : pe i ; ' 
traffic regulations in the same light tail-and-stop-light brilliance. They are molded of 
in which they looked upon the PLEXIGLAS because it is the material for parts 
Volstead amendment — as an in- 


fringement of personal liberties requiring functional beauty. 
that each individual should deal 


with on his own initiative.” 


PLExIGLAs acrylic plastic parts have rich sparkling 
Increases in automobile liability color, superior dimensional stability, and resistance 
rates are essential, Carlson said, to breakage, heat, and weather. That’s why you'll 


4 


but they would not correct the 
basic trouble. The final answer, he oe 
said, still lies in educating drivers throughout the automotive industry —lenses, 


to promote highway sarety- medallions, instrument panels, hood and steering <a f 28) 


find PLexicLas used for a long list of molded parts . 





Beaupre Gets Money Post wheel ornaments, decorative bezels and escutcheons, 
Robert Beausre, proscicter of speedometer, radio, clock and gauge dials. 
> 


Beaupre Motor Sales, Rochester, ee 5 ‘ 
M. 2. thee teen elected treneuses Learn what PLExiGLas can do for your molded 


of the Rochester little league, a decorative and functional parts. Write for our 
boys’ baseball organization which booklet, PLExicLas Mo.pinc Powpers. 

has received a franchise from Little 
League Baseball, Inc., of Williams- 
port, Pa. CHEMICALS FOR INDUSTRY 











Detroit Representatives: W. E. Biggers and R. C 
Oglesby, 728 Fisher Building, Detroit 2, Michigan. 
Telephone: Trinity 33200. ROHM & HAAS 
PLexicLas is a trade-mark, Reg. U. S. Pat. Off. and t ce) yt PA he Y 
other principal countries in the Western Hemisphere. 

WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Canadian Distributor: Crystal Glass & Plastics, Ltd Representatives in principal foreign countries 
130 Queen's Quay at Jarvis St., Toronto, Ontario, Canada 














“Next time, roll it, don’t carry 
it!” 
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N This tag .. . that appears in every advertisement 
\ for Genuine Upholstery Leather . . . is the tag 
N that is beyond price. It may be carried on every | 
\ model you upholster in Genuine Leather. It is t 
\ the tag of the genuine . . . the tag of luxury... 
\ the tag of satisfaction and service for it gives 
the simple, easy directions for the care of the | 
leather that you have so carefully selected for 
your finer cars. I 
e€ 


We suggest you look to Genuine Upholstery 
Leather to give your cars added sales appeal. 
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UPHOLSTE nv Zeath 
ADVERTISING CAMPAIGN 


Feb.23,1952 T HE Price 20 cents 


NEW YO 


















Now adding THE SATURDAY EVENING POST 
Now adding THE NEW YORKER 
Now adding TIME 


to the 1952 schedule for the promotion of GENUINE UPHOLSTERY LEATHER for car... office. . . home 





—_— 


An INCREASE of 5,991,810 readers-buyers EACH MONTH 


a sum total of 43,227,100 full-page, full-color selling messages for Genuine Upholstery Leather from May through 
October. 





@ Here is readership @ Here is buyership 


the greatest readership-buyership that you have ever had in the support of your selling of your smart, Genuine 
Leather-upholstered models. 











he are telling more people . . . more prospects of yours. . . that in Genuine Upholstery macaren CRCHATION MAY SRE RAY . . 
ather alone they get the luxury they seek - the color they like + the distinction they 
enjoy + the durability that pays off in longer wear with simple care. Genuine Upholstery SATURDAY EVENING POST 3,994,969 29th 26th 24th 2 Ist 18th 15th 
Leather is an extra salesman for you and your dealers, for Genuine Leather upholstery TIME 1,651,372 22nd 19th 17th = 14th 11th 8th 
4 lifts the showing of your models in every salesroom. NEW YORKER 345,469 22nd 26th 24th 21st 18th 15th 
| HOLIDAY 794,455 20th 20th 20th 20th 
PEOPLE WANT GENUINE UPHOLSTERY LEATHER FOR THEIR CARS HOUSE BEAUTIFUL 583,060 21st 20th ‘on Shel 
A nation-wide survey proves that it is the preferred upholstery by 5 to 1 for convertibles HOUSE & GARDEN 372,346 20th 20th 20th 20th 
and hard-tops; that 13% of car owners want Genuine Leather upholstery in their closed TOWN & COUNTRY 64,085 31st 31st 30th 31st 
o—-. D. A. C. NEWS 5,114 Sth Sth Sth Sth 
Here are the newsstand dates for this Leather-for-You, Leather-for-All Campaign. 43,227,100 SELLING MESSAGES 
’ See how this schedule is timed to reach your better prospects regularly, frequently . . . at the best 
buying periods of the year. 














THE UPHOLSTERY LEATHER GROUP -; TZanners’ Council of America 


‘ 141 East 44th Street, New York 17, N. Y. 











American Leather Manufacturing Company, Newark, N. J. + The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, N. J. * Eagle-Ottawa Leather Company, Grand Haven, Michigan 
Garden State Tanning Inc, Pine Grove, Pa, + The Lackawanna Leather Company, Hackettstown, N. J, + Radel Leather Manufacturing Company, Newark, N. J, 
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Oeneral Tire Technicians Leave for Israel— 


The latest group of technical men to leave General Tire and Rubber Co. in Akron 
on assignments to teach production techniques and procedures to employes of the 
company's new plant in Tel Aviv, Israel, is congratulated by Vice-President C. J. 
Jahant. Left to right they are: Tom McMahon, tire builder; Carroll Ogden, interplant 
department; Jahant, Logan Molenaur, laboratory, and Jack Fagan, curing room. The 
plant is scheduled to get into production in June. It is geared to produce 100,000 
tires a year. Financed by American and Israeli investors, construction on the plant 
was begun last year. 








With the Staff... 








Reports Boom 

With Regulation W ended, new 
and used-car sales are booming 
along Detroit’s auto row. 

Ray Rammler, sales manager for 
Raynal Bros. (Dodge-Plymouth), 
reports “business has tripled since 
Regulation W was rescinded. We 
have written more orders the past 
week than in any similar week | 
since the war.” 

Truck sales at Raynal were 
called average or slightly below 
last month. This drop was at- 

tributed to the fact that Raynal 
sells only to small businesses. | 
These small merchants are hav- 
ing hard times at present, he 
pointed out. 

In an attempt to get people to 
return for service once they have 
bought a new car, Rammler said 
his firm is making a lot of per- 
sonal contacts and sending out a 
great deal of direct mail advertis- 
ing. He said service has always 





been good and is built on a good 
reputation in the neighborhood. 
* * * 


Rebuilt Motors Off 
Dave Kennedy, of Dave Kennedy 


| Lincoln-Mercury Sales, says there 


has been a big upsurge in used-car 
sales since Regulation 


| dropped. 


“Regulation W didn’t bother our | 


|new-car sales much because we} 
|have a new model and there is a} 
| natural demand for it. Our trouble 
|}is supplying the demand.” 


Kennedy also rebuilds Ford 
and Mercury motors for other 
dealers. Sales of rebuilt motors 
have hit a vacuum. This was 
attributed to the lack of produc- 
tion during the war years. 


“Most cars 1941 or before have 
already had their motors rebuilt 
or are on the junk pile,” said Ken- 
nedy. “Since no cars were built 
during the war, there is little or 
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GET-THE-DENTS 





@ 1952 3M Co. 


RSUASIVE 
5T CARDS 
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Madein U.S.A. by Minnesota Mining & Mfg.Co., St. Paul 6, Minn.—also 
makers of ‘‘Scotch”’ Brand Pressure-sensitive Ta “Scotch” Sound 
Recording Tape, “‘Underseal”’ Rubberized Coating, “Scotchlite” Refiec- 
‘tive Sheeting, “Safety-Walk”’ Non-slip Surfacing, ‘‘3M’’ Abrasives, 
“3M” Adhesives. General Export: 270 Park Avenue, New York 17, 
N. Y. In Canada: London, Ont., Canada. 


Z ENVELOPE STUFFERS 


-OUT-OF- YOUR: 
FENDERS 
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WRITE TODAY FOR YOUR FREE BUSINESS-BOOSTERS 


Get the complete set of “GET-THE Month sales-starters and sales-clinchers. 
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BMS FREE 
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6 DASH-BOARD TAGS 
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Dept. AN52, St. Paul 6, Minn. 
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no demand for engines at present.” 
He feels that it will be a year 
or two before there is a real de- 
mand for 1946 or later model re- 
built engines. 
* + * 


Switch to New Cars 
Lynn Wertz, sales manager for 


Don McCullagh (Chevrolet), re- 
ports sales are booming. 


“Rescinding Regulation W has 
had a greater immediate effect 
on new-car sales than on used 
cars, because people who were in 
the used-car category are now 
switching to new cars.” 

* * * 


Mechanics Scarce 


“You can’t find a good mechanic 
these days,” complains Ernest W. 
Clements, service manager of Nick- 
son Nash. “Right now our shop 
can use at least five more of them, 
especially all-around men.” 

Clements says that it doesn’t 

pay to hire “floaters” because 
the service manager only has to 
stand over them all the time to 
see that the right job is done 
on an auto. 

The same dealership has the fol- 
lowing sign tacked up all over the 
service shop: “Notice! To prevent 
accidents, customers please wait in 
the showroom.” 

Clements points out that the 
signs “surely help keep away the 
nosey customers who hang around 
trying to tell the mechanic ‘how’ 
to fix a car.” 

* fal os 


From None to Seven 


Suspension of Regulation W 
brought a 700 percent spurt in 
car sales at Adams Motor Car 
Co. (Kaiser-Frazer), notes Wal- 
ter Hyso, assistant sales man- 
ager. “A week before credit re- 
strictions were lifted, we didn’t 
sell one car,’ he reports, “while 
a week after the curbs ended we 
sold seven—all to prospects who 
had been reluctant to buy be- 
cause of the steep monthly pay- 
ments.” 


* * * 
Too Many Models? 
One of the problems. vexing 


dealers these days stems from the 
wide variety of factory-installed 
accessories available to the buyer. 
Deals have been lost, it is said, 
because a customer couldn’t get 
rapid delivery on a car equipped 
exactly as he wanted it. 

Here’s how one suburban Detroit 
dealer summarized the situation: 

“I'm handling what is sup- 
posed to be a medium-priced line, 
yet the car can cost you any- 
where from $2,500 to $4,000. 

“We've got a six and we've got 
an eight. If you want the eight, 
you can have it with non-glare 
glass and a torque converter; with 
a torque converter and no non- 
glare glass, or with no torque con- 
verter and no non-glare glass. Just 
multiply the many available acces- 
sories by the number of body styles 
and colors, and you’ll get an idea 
of how many combinations are 
possible. 

“If a buyer walks in and asks 
for a model we don’t have, we 
dealers can always swap cars 
among ourselves and try to come 
up with the required one. But 
sometimes this doesn’t work, and 
you have to wait weeks to get what 
you want from the factory—if the 
customer is willing to wait. 

“In the old days, we could keep 
an inventory of 30 cars which 
were pretty much alike, and a 
customer could quickly pick out 
what he wanted. But not any 
more.” 

The solution? 

“Our manufacturer should fea- 
ture one model and tell the cus- 
tomer, ‘This is the car you want. 
I'm sure we could sell more cars 
that way.” 

€ 


Salesmen Honored 


Marvin A. Belknap and Victor 
Jodway, salesmen at Park Motor 
Sales, are among the 92 leading 
salesmen named by L-M in the 
company’s recent nationwide con- 
test. They were selected on the 
basis of their new-car sales in 
1951. 





—iL— 
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le pay more attention to automoti 
advertising in The Saturday Evening Fost 
| That old monster ‘‘Empty Showroom” can’t get 
| you when your factory runs ads in the Post. Adver- 
| Se 
tising in the Post gets attention and results—results The Satur day Eve rs ng 
that you can measure in terms of sales. Able-to-buy a 
prospects, right in your community, see those ads in t = 
the Post... and then they see you! That’s one more 
+ reason why The Saturday Evening Post carries more automotive advertising 





to more people than any other magazine. 
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Auto Personnel 








R. A. Gratale, of Hoboken, was 
reelected president of the New Jer- | 
sey Motor Truck Assn. at its an- 
nual meeting here. 

Other officers. installed were: 
Vice-presidents, W. E. McCauley, 
Trenton; Herbert R. Ritter, Para-| 
mus, and William H. McCormick, 
Camden; treasurer, George Chris- 
topher, Allendale, and_ secretary, 
Fred C. Herman, New Brunswick. 

* * * } 


Cadillac Lists Promotions 


Of Production Personnel 


Recent promotions in Cadillac’s 
automobile and tank organiza- 
tions have been announced by 
Don E. Ahrens, general manager. 

R. J. Ackerman, who has been 
general superintendent at the 
Cleveland tank plant, returns to 
Detroit as superintendent of the 
sheet metal division. Succeeding 
Ackerman is H. G. Warner, 
former assistant general super- 
intendent at the Cleveland tank 
plant. 

R. C. Trouteaud, who has been 
serving as resident comptroller 
at the Cleveland tank plant, 


| 








returns to Detroit.as assistant to 
the comptroller. Succeeding 
Trouteaud is W. L. Pembroke, 
former director of procedures 
and methods of the General Mo- 
tors central office accounting 
staff. 


+ * * | 
Coates Retires from GM 


After 34 Years Service 


Frank Coates, former director of | 
production engineering for the | 
Fisher Body division of General | 
Motors and recently a member of | 
the general manager’s staff on spe- 
cial assignments, retired Apr. 30) 
after 34 years with GM. 

Coates began his body-building 
career with a _ Bolton, England, 
carriage maker. He joined Fisher 
Body in 1918 in sample airplane 
and auto body work. He was direc- | 
tor of production engineering from | 
1936 to 1949. 
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McKay Leaves Walker 
To Head Keylon, Inc. 


Aaron McKay, former general 


County by County ... City by City 










| manager, Detroit, and W. H. Kennedy, Detroit district. 


manager of Walker Motors (Ford), 


Meeting of Business Management Men— 


M Y 





Business ment 9 
INlustrated Accounting transactions for Ford dealers. Left foreground and clockwise 
are: R. C. Ruske, Indianapolis district; J. J. Nowell, Cleveland district; W. C. Stein, 
Louisville district; E. E. Olson, central region, Detroit; J. B. Glass, Ford division, 
Detroit; O. F. Yando, assistant regional sales manager, Detroit; J. C. Doyle, regional 
sales manager, Detroit; R. M. Stoll, Cincinnati district; W. C. Scott, manager, sales 
training department, Ford division, Detroit; M. D. Imus, regional truck and fleet sales 





|sprays. He succeeded W. R. Yar- 
nall, president since 1949. 

McKay has been general manager 
of Walker Motors since 1947. Pre- 


Detroit, has been named president 
of Krylon, Inc., Philadelphia man- 
ufacturer of Krylon Acrylic plastic 


STOP GUESSING AT SALES QUOTAS 





POLK MARKET VALUATION INDEX 


Guessing may be easy— but KNOWING is more 
profitable. The automotive field is one of the 
few in which basic facts regarding each local 
market are known. You can plan for future 
sales from a sound basis. 

Polk total car and truck registrations are now 
available to you on new sales control sheets 


that enable 


irect comparison with your own 


sales records. In any selling program involving 
automobiles, the basic fact you need is the 


number of cars 


and trucks in each sales area. 


Here is a new idea that makes it easier and 
more economical to make fuller use of automo- 
tive registration statistics. 


Polk’s new registration counts give you: 


—total number of cars in operation as of 
December 31, 1951 

—for each urban post office town; arranged 
by county and by state 

—printed on 8% x 11” work sheets with 
column headings under which you can post 
from your own records such related items 
as advertising expenditures, sales expenses, 
sales quotas, number of sales outlets—right 
alongside the basic facts about the size of 
the market. 


Learn the complete story of this new Polk serv- 
ice. Let us tell you how it can fit your program. 


x x * * * Serving the Automotive Industry and its Dealers Since 1923 * * « « « 


IR, the POLI & C 


BRANCHES: New York « Philadelphia +» Cleveland + Chicago « St. Louis « Cincinnati 


MOTOR STATISTICAL DIVISION 
Q 431 Howard Street « Detroit 31, Michigan 


Planned Direct Mail Promotions...Consumer Research...City Directories ... Automo- 
tive Statistics... Polk Bankers’ Encyclopedia... Mailing Lists... Contest Management 


s of Ford district sales offices in the central region | 
held a two-day conference recently at French Lick, Ind., to present new Manuals of | 





| viously he had served as. vice- 


» | president and treasurer of the V. L. 


Graf Co., Detroit manufacturing 
firm. His experience also includes 
19 years in the investment and 
banking business. 

* * * 


‘Young Names Miquelon 


| Detroit Representative 

F. M. Young, president of Young 
Radiator Co., Racine, Wis., has an- 
nounced the appointment of P. E. 
Miquelon, Royal Oak, Mich., as the 
firm’s Detroit automotive products 
representative. 

Miquelon, whose office is at 114 
S. Washington St., Royal Oak, 
served 20 years with the Zenith 
Carburetor division, Bendix Avia- 
tion Corp., and 22 years with Uni- 


versal Products Co., Inc., Detroit. 
* * * 


Pittsburgh Plate Glass 
Appoints Thompson 





Appointment of Joseph C. 
Thompson jr. as_ general paint 
|manager for Pittsburgh Plate 


Glass Co.’s merchandising division 


-| has been announced by D. C. Burn- 


|}ham, vice-president. Thompson 
| succeeds E. D. Peck, who has been 
elected vice-president in charge of 
|the firm’s paint and brush di- 
| visions. 

7” ~ * 


| Stivers Joins AP Parts 


| H.C. Stivers has been appointed 
|territory representative for AP 
| Parts Corp., Toledo, H. Gail Kreis, 
sales manager, announced. His sales 
jarea includes parts of California 
|}and Nevada. Prior to joining AP 
| Parts, Stivers was a district man- 
ager for Koppers American Ham- 
mered Rings and district manager 
for Thermoid Co. 


* * * 
Avis Rent-A-Car System 


Appoints Harris, Berman 


| Warren Avis, Avis Rent-A-Car 

system president, announces ap- 
|pointment of Louis H. Harris as 
| vice-president in charge of finance 
jand Herbert Berman as general 
| manager. 

Harris formerly was controller of 
Hawthorne Metal Products Co. Ber- 
man was merchandising and pro- 
motional manager at Avis. 

* * * 


Rodenhausen Named Outlet 
For Hydraulic Hoist Firm 


Appointment of the Rodenhausen 
Sales and Service Co., Philadelphia, 
}as a distributor has been an- 
nounced by W. F. Keeton, sales 
manager, St. Paul Hydraulic Hoist, 
Minneapolis. 


Rodenhausen Co. 
territory in Pennsylvania as fol- 
lows: entire counties of Philadel- 
phia and Delaware and areas of 
Bucks, Montgomery, and Chester 
counties. 


was assigned 


Brooklyn’s Heeren Named 


To MEMA Directorate 


The Motor Equipment Manu- 
facturers’ Assn. has announced 
the election of Ernst G. Heeren 
to the board of directors for a 
two-year term. 

Heeren is treasurer of Perma- 
tex Co., Brooklyn, and a member 
of the American Statistical Assn. 
and the National Assn. of Cost 
Accountants. He succeeds G. W. 
Sherin, of Du Pont. 

~ * * 


C.LT. Names DuBeau 


Donald L. DuBeau has been ap- 
pointed district manager of Uni- 
versal C.I.T. Credit Corp.’s office at 
821 Marquette Ave., Minneapolis 
DuBeau has been with his com- 
pany since 1945. 

* * t- 


Hamilton Succeeds Woods 


At Commercial Solvents 


Abbott K. Hamilton, a vice-presi- 
dent of Commercial Solvents Corp. 
has been placed in charge of the 
product divisions, it has been an- 
nounced by J. Albert Woods, presi 
dent. He succeeds H. J. Henry, who 
resigned. 

Hamilton has been with Commer- 
cial Solvents since 1946, when thé 
corporation purchased Pennsyl 
vania Alcohol and Chemical Corp 
of which he was vice-president. 


Raven Starts Truck Dept. 

The opening of a new and used 
truck department by the Dodge 
Plymouth dealership bearing his 
name has been announced by} 
|Charles Raven in San Francisco, 


—f 
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Memos to Dealers 


By Bob Finlay 


| headlines “As Little as $10 DOWN, | 
up to 3 YRS. TO PAY” over a 
|group of cars ranging in price 
from $198 to $1,699. 

Most of the cars listed were 
near the $1,000 mark, and it is 
obvious that the $10 down ad 
was stretching. 


But this was the exception rather 





|than the rule. Other dealers who 
|mentioned terms said “terms to 
suit,” or “no credit restrictions,” 


|}or “25 percent down, 24 months 


on balance.” 








HILE some dealers are pushing 
easy credit terms in their ads 
some always have sold on that 
basis whenever the practice was 
permitted—many are playing it 
conservative. 

Playing the long risk is a risky 
business. Many get away with it 
for long periods, but a turn in 
the market brings out the “man 
with the rope” and repossessions 
depress the market further. 

At any rate, looking at some of | 
the classified ad sections around | 
the country, here are examples: | 

* . * | 


Individualistic 

I gob dong BUICK, Philadelphia, usu- 
ally uses individualistic ads, 

and starts off with: 

“Into th’ Ash Can .. .” Copy) 
picks up “. . . went the controls 
last Thursday . That’s where | 
they should-a been all th’ time.) 
62 million people have jobs .. . 
20% of ’em make 5,000 dollars or | 
more an’ 50% of ’em make 3,000 | 
dollars per yr. or more. 

“When people make money | 
they wanta go places, an’ see | 
things ... play as they go... | 
go as they pay. Here’s a real | 
s eT | 

But the terms mentioned are | 

conservative . . . $550 down and 24| 
months to pay on a 51 Studebaker | 
V-8 which is advertised at $1,645— | 
“$612 under ceiling.” 

7 + 


| 
Banner 
| LOUISVILLE, Ky., Riggs | 

(Ford) bannered “Credit Restric- | 
tions Lifted at Riggs” across a 
half-page ad, and played up its new 
used-car lot. 

But it made no special play on. 
specific terms, mentioning only, 
among other points: “Look to) 
Riggs for lower down payments— 
lower monthly payments! Terms to 
satisfy you is always our motto.” 

* - x 


Fair Terms 

EALERS in Portland, Ore., were 

quick to let the public know 
in their advertising that terms 
were decontrolled, but again there 
was no special emphasis on wild 
terms. 

Anderson Buick advertised: 

“A. B. C. Fair-Way Terms!!! 
Back Again!!! Gov't Credit | 





Kyes Presents 
$17,000 Gifts to 


Future Farmers 


BELLINGHAM, Wash. — Roger 
M. Kyes, vice-president of General 
Motors and chairman of the spon- 
soring committee of the Future 
Farmers of America Foundation, 
presented checks totaling more 
than ‘$17,000 from business and :in- 
dustry to the Future Farmers of 
America. 

The presentation was made dur- 
ing a General Motors dinner for 
delegates to the Pacific region con- 
ference of vocational agriculture 
educators, who also act as state 
FFA advisors. A. R. Bunger, ad- 
visor from Colorado, accepted the 
checks on behalf of the FFA. | 

As chairman of the sponsoring 
committee, Kyes is responsible for 
obtaining funds from companies 
and individuals for the 1953 FFA 
budget. 

Kyes told the delegates that the 
checks were from Oscar Mayer 
Foundation, Inc.; Electric Auto- 
Lite Co.; H. T. Ewald Foundation; 
International Minerals and Chem | 
ical Corp.; Detroit Trust Co.; 
Libby-Owens-Ford Glass Co.; Gold- | 
man, Sachs & Co.; D. W. Bell, of | 
Washington, D. C.; Howell W. Mur- 
ray, of Chicago; B. F. Goodrich | 
Fund, Inc.; Carnation Co.; Cleve- | 
land Graphite Bronze Co.; Republic | 
Steel Corp.; Michigan Forging Co.; 
American Bosch Corp; The Pro-| 
gressive Farmer; Rinshed-Mason 
Co.; Massey-Harris Co.; Gulf Oil 
Corp., and Bank of America. 


| good selection of fine late- model 


|Some Stretch 


| * * * 

Controls Lifted—Buy on A. B. C.’s \*“Your Terms’ 
Fair Way Credit Plan ... The 
> =~] “J See 

Plan That Has Sold 40,000 Satis the references to credit: 
fied Customers Over the Years “Prices are lower. terms 

ae s E-Z-ER . 

Larson - Swalwell’s in Spokane,| “Make your own terms... 
Wash., advertised: “No cash down, just your old 


are 


“Regulation W Temporarily Sus-| car... Your credit’s O.K....” 
| pended ... Buy Now at Your Own “Look, 24 months, your car or 
|Terms .. . and while there is a/| ‘i down.” 


On cheapies, $50 to $75, “nothing 
down, 15 gadabouts.” 
But many ads did not go into 
the subject of credit terms. 
* x + 


Honest Face 
N BINGHAMTON, a new-car | * 
dealer advertised: } 
“Just bring an honest face, $100 | 


cars at Larson-Swalwell’s . . . 


Specific terms were not recorded. 
* + + 


OST dealer ads in Milwaukee 
4 were conservative, some even 
ignoring the question of credit, al- 
though one dealer advertised 


in 


N DETROIT, these were some of | #% 





McMonigle Celebrates 25th Year— 


Jess Beloit and Lloyd Weiger, who have been with the firm more than 20 years, 
were photographed with Dealer James McMonigle, center, at the 25th anniversary 


celebration of iMcMonigie Chevrolet Co., Lewiston, Id. 





down payment, up to 24 months 
to pay at bank terms.” 

Such ads make skeptics of car 
buyers, for either there’s a hooker 
in the deal or the dealer is going 
into hock on a few cars to attract 
traffic. Either way, it makes it 
tough for all dealers. 


and a good prewar car and we will 
deliver you a brand new .. .” 
+ + * 


Hard to Believe 
ND in some cases, there were 
ads difficult to believe. Like 
one which offered a list of cars 
ranging fro from $695 to $1, 095 for “No 














7 Ball joints located on the king-pin 
line move inner pivots outward, creating extra 
inches under the hood for wider engine design. 


nae ‘ 7 g 


—, 
¥ 


2 Lubrication points are reduced from 12 to 
4 by eliminating upper and lower standard 
threaded bearings, knuckle support, 

king-pin and its bushings. 


Ghompson © Products, Inc. 


DETROIT DIVISION 


7681 CONANT AVENUE ¢ DETROIT, MICHIGAN 








Ball Joint 
SUSPENSION 


7 GIVES MORE SPACE FOR WIDER ENGINES 





2 REDUCES LUBRICATION SERVICE 75 PER CENT 


Ov GLANCE at the illustrations and you 
see how valuable inches are saved 
under the hood! Quick comparison points 
out the number of lubrication services elimi- 
nated. But these are only small points in 
the over-all story. 


Thompson’s Ball Joint Suspension also 
eliminates front suspension bind. It improves 
steering; makes handling easier; and prolongs 
service life. Through weight savings, parts 
reduction and compact design, Ball Joint 
Suspension speeds assembly. And in servicing, 
the equivalent of a complete rebushing job 
can be done in half an hour because removal 
of front wheels and bushings, bleeding the 
braking system and normal realignment 
are unnecessary. 


Let Thompson’s “ENGINEERED STEERING” 
experts help you solve your steering prob- 
lems. Inquiries from all automotive makers 
are welcome at Thompson’s Detroit Division. 
Call us at WA 1-5010. 


Center Bearing 
Hanger for 
trucks — another 
Thompson 
development. 
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| DODGE—’'52 Coronet club coupe, $2,170*. 
e e | °51 Meadowbrook sedan, $1,510", a e 
| 50 Coronet sedan, $1,450*. ‘49 Corone 
sed-Car Auction Prices |) isis tits wits Fi verage Used- rices 
| Dehue sedan, * $720. $1,370. ‘0 
| FORD— 51 Deluxe (8) sedan, ,370. °5 P P ” 
| Custom (8) sedan, $1,150; %-ton (6) (Compiled by Automotive News) 
| pickup, $770. °'49 Custom (8) sedan, May 1952 April March 
Market Trend | $850. |'47 ob (8) 2dr... $095; Deluxe oe ai ieee 
(8) 2-dr., $670. ‘4658 (8) sedan, 310. % A " 
For the second week in a row, the overall average price of used cars | HUDSON '50 Pacemaker sedan, $1,100. $1,198 $1,218 $1,220 1952 $2,374 $2,366 $2,316 
at wholesale slipped $4 last week, and stood at $1,198, according to pA sedan, $340. (6) sedan, $450; Super ’ , ’ 1951 1,647 1,670 1,709 
Automotive News’ index. KAISER—’51 Henry 4 2-dr.. $960 1950 1,301 1,316 1,348 
ales ’ ’ thi | LINCOLN—’'50 4-dr., ,450 | 
The survey showed losses on everything except 47s and ’48s, which Fr reat ay. a ae $950, $1,120 | 1949 1,068 1,067 1,091 
climbed $2 and $11 respectively. The price of ’52s dropped $26 to lead | vagy 49 (600) sedan, $700°. of 1948 791 $18 995 
| OLDSMOBILE — '51 (88) sedan, $2,050 4 . ip 
all models. 9 9 ’ | (98) sedan, $2,100*. "49 (88) sedan, | 1947 651 672 676 
Other losses were: ’51s, $5; ’50s, $3; 49s, $6, and ’46s, $1. $1,150*: (98) sedan, $1,280*. ‘48 (98) | ote - oo ons 
* fertier » i i | sedan, $1,010*. “; : 
Meanwhile, activity spurted by about 8 percent, according to auction | pAceAiD.-'48 sedan, $860°. April Maren sea 
operators’ reports. At 12 auctions last week, 1,564 cars were sold out | PLYMOUTH — '52 Cambridge club coupe, } Average $1,198 $1,213 $1,220 
of 2,216 offerings, for a total of 71 percent. At the same auctions a | $1,800; Sevey, 2. Pings ge... . ; ‘ 
P| i r § " ,550; ambrid s > ° bt ' P 
Se eee See ee ee Se ee ae oe ee Oe nD Om ‘50 SD ‘sedan, $1,120; conv., $1,220. °49 | (The above figures are averages of used-car auction prices, all 
63 percent. | 2 ee. ee ee makes and models, carried regularly in Automotive News.) 
Prices marked with an * indicate a unit — with = Wy) 3 yt -. | 
an automatic transmission or overdrive. 350*; Catalina, $2,850*. '51 Chieftain | ‘ pr : 4,180, $906, 47 BD (8) sodan, $008, 
ALBANY N. Y $1,510"; SL Deluxe sedan, $1,440. ‘50 $635. } : " Re “ , oe Sedan, 9210. 
FL Deluxe sedan, $1,120; SL Deluxe | STUDEBAKER—'50 Champion conv., $1,- | CADILLAC—'48 (62) sedan, $1,590*. LINCOLN—'49 sedan, $950°. 
(rim Anspach’s Dealers Auto Auction. sedan, $1,350, $1,210. ‘49 SL Special 320; 4-dr., $1,000*, $930, $1,070*. ‘49 | CHEVROLET—’52 SL Deluxe sedan, §$1,- MERCURY_’50 sedan, $1,240. 
Sale every Monday. Prices are for sale business coupe, $862, $990; FL Special Champion sedan, $850. 795*. ‘51 SL Deluxe sedan, $1,475, $1,- NASH—’50 Statesman sedan, $1,010. 
of May 12.) : sedan, $1,055; FL Deluxe sedan, $1,085, | wELE "S—’48 Jeepster, $580*. ‘42 4-dr., 510*, $1,465; FL sedan, $1,425. °50 FL PLYMOUTH—’'47 SD sedan, $595. 
(Buyers eager to bid. Heavy rains $1,050; SL Deluxe sedan, $970. '48 %-ton $100. Special sedan, $1,085, $1,075, $1,255. *49 | PONTIAC—'50 SL (6) sedan, $1,380. 
held down consignments. Sold 93 units canopy, $520. '47 SM sedan, $640, $760, | MISCELLANEOUS—’48 GMC 1-ton panel, SL Deluxe sedan, $910; SL ion ten at WILLYS—’49 station wagon,’ $500. 
ae er Soe a, et  gede +750 we “cM es an, $085, $490 "5090; sat sedan $665. | 
7 To coupe, $670; FL sedan, 50. ‘46 S) | gedan, 5, , 90; § a 5. | 
BUICK—'51 Special 2-dr., $1,700. | '50 Su-| Pucincss coupe, $500; FL sedan, $740. | : VA "41 sedan, $200. °38 sedan, $110. FORT WAYNE, IND. 
per Riviera, $1,830°; Special sedan,  $1,- '41 SD 2-dr., $100. DANVILLE, . DODGE—'51 Meadowbrook sedan, $1,475*.| (oe wayne Auto Auction, Sale every 
. 7 8 C le, sor , z J y , - ‘ ‘) 
S10” "48 ‘Super sedan, $960. °46 Su: | CHRYSLER—'50 Royal sedan, $1,570*. '47| (Danville Auto Auction. Sale every | FORD—'51 Victoria, $1,685°, $1,665" ; Cus-| tuesday. Prices are for sale of May 13.) 
$1, sae e650 , NY sedan, $820*. Wednesday. Prices are for sale of May tom (8) sedan, $1,550, $1, ,510; Deluxe (Prices about the same. Dealers re- 
\ADILLAC. *50 (62) conv., $3,175*; club | DeSOTO—’52 Fire Dome (8) sedan, §2,- | 14.) (8) sedan, $1,360, $1, 520°. 50 Deluxe port lack of any sales increase since 
Oaeupe. $3,050°. "49 (62) sedan, $2,000°.| 725%. ‘51 Custom 4-dr., $1,750*. 50 (Market continues active. Shortage of | (8) sedan, $900, $1,265*; Custom (8)| Pomoval of Regulation W.) 
re olan i } s ial sedan, $1 ‘ Custom 4-dr., $1,480. ‘48 Custom 4-dr. cars. Sold 51 units out of 88 offerings.) sedan, $925. '49 Deluxe (8) sedan, $890, BUICK B18 Riviera, §2,175°: RM 
91.980; FL Seeune ween, $1,580" $1,020° ae | BUICK—’51 Super Riviera, $2,300*. '50!' $885, $1,015*; Custom (8) sedan, $900, —'51 Super era, $2,175"; R} 











“Within 3 months following the purchase of our modern Lincoln 
Lubricating Equipment, we had doubled our number of lubrication 
jobs per month. Our volume of oil changes had increased by 
approximately 40%. 


“In addition to this increase in volume, putting more cars on the 
racks per day enabled us to increase the sale of service and 
accessory items.” 


LLOYD PFEIFER, Service Manager 
Galion Motor Sales, Inc., Galion, Ohio 


MAJOR INSPECTIONS 


* e @ PIONEER BUILDERS 


PU a a 





Riviera, $2,235*. °50 Super Riviera, $1,- 
760*, $1,735*. °49 Super sedan, $1,140*; 
2-dr., $1,035; conv., $1,100*. 

CADILLAC—’51 (62) sedan, $3,300*. ‘50 
(62) sedan, $2,765*. 


CHEVROLET—’52 SL Deluxe sedan, §$1,- 
985*. ‘51 SL Deluxe sedan, $1,575, $1,- 
505; aerosedan, $1,425. ‘50 SL Deluxe 
2-dr., $1,250, $1,175, $1,105. °49 SL De- 
luxe conv., $1,175. 

CHRYSLER—’51 Windsor sedan, $2,100*. 
*50 Windsor Newport, $1,700*. °48 NY 
sedan, $1,000; Windsor sedan, $875. '47 
Windsor sedan, $785. 

DeSOTO—’50 Custom sedan, $1,500*. °'49 
Custom sedan, $1,100*, $1,205*, $1,080*. 

DODGE—’49 Custom club coupe, $1,300*; 
Wayfarer 2-dr., $935. °48 Custom sedan, 
$900. ’'47 Custom sedan, $765. 

FORD—’52 Custom (8) 2-dr., $2,065". ’51 
Custom (8) 2-dr., $1,400, $1,535. ’°50 
Custom (8) 2-dr., $1,210; Deluxe (6) 
2-dr., $1,035. °'49 Custom (8) 2-dr., 
$865; 4-dr., $925. 

FRAZER—’50 Manhattan sedan, $865*. 

HUDSON—’51 Super (6) sedan, $1,080. ’49 
Super (8) sedan, $835. °48 Super (8) 
sedan, $735. 

KAISER—’50 sedan, $805. °47 sedan, $505 


$300. 

LINCOLN—’52 Capri sedanet, $3,400*, °49 
Cosmopolitan sedan, $1,105. 

MERCURY — ’50 sedan, $1,275*, $1,255* 
*49 station wagon, $1,145*; sedan, $1,085. 

NASH—’51 Ambassador sedan, $1,255*. °50 
Ambassador sedan, $1,000. 

OLDSMOBILE—’52 (98) Holiday, $3,400*: 
conv., $3,100*. ’51 (88) sedan, $2,100*. 
"50 (98) sedan, $1,635*; (88) sedan, $1,- 
550*. °'49 (98) sedan, $1,270*. 

PLYMOUTH—’51 Cranbrook 4-dr., $1,435: 
2-dr., $1,450. °50 Deluxe club coupe, 
$1,100. °49 SD club coupe, $1,010. ‘48 
SD club coupe, $815. 

PONTIAC—’51 Chieftain (8) sedan, §$1,- 
900*; club coupe, $1,750*. °50 Chieftain 
(8) sedan, $1,360*, $1,440. °49 Chieftain 
(8) sedan, $1,205. ‘48 Chieftain 2-dr., 
$1,000, $960. 

STUDEBAKER—’50 Champion club coupe, 
$1,115. °48 Champion 2-dr., $835. ‘47 
Champion 2-dr., $635; Commander (6) 
2-dr., $735. 


DENVER 


(Denver Auto Auction. Sale every Tues- 
day at Littleton, Colo. Prices are for sale 
of May 13.) 

(Buying was active. Prices up on ’51s 
and ’52s. Sold 283 units out of 388 
offerings.) 

BUICK — '52 RM conv., $3,150*; Super 
conv., $2,780*; Special sedan, $2,525*. 
*51 Super Riviera, $2,155*, $2,160*, $2,- 
185*. ‘50 Super Riviera, $1,700, $1,750, 
$1,810*; RM sedan, $1,575*, $1,580*, $1,- 
610*, $1, 650*. °49 RM sedan, $1,260", 
$1,275*, $1,280*, $1,320*. °48 RM sedan, 
$880. ‘47 Super sedan, $595. 

CADILLAC—’51 (60) sedan, $3,900*; (62) 
sedan, $3,545*, $3,605*. ‘50 (62) sedan 
$2,775*, $2,790*. °49 (62) sedan, $2,240*, 
$2,295*, $2,300*. °'48 (62) sedan, §$1,- 
610*, $1,655", $1,700*. 

CHEVROLET—'52 %-ton pickup, $1,530; 
%-ton pickup, $1,415. ’51 Bel-Air, $1,- 
890*; SL Deluxe sedan, $1,150, $1,480, 
$1,525, $1,530*, $1,540*. °50 Bel-Air, 
$1,505, $1,565, $1,575; FL Deluxe sedan, 
$1,295, $1,320, $1,330; SL Deluxe sedan, 
$1,085, $1,095, $1,110, $1,140. '49 FL 
Deluxe sedan, $990, $1,210, $1,245. '47 
aerosedan, $650, $680, 25. 

CHRYSLER—’ 52 Saratoga sedan, $3,140°; 
Windsor sedan, $2,395*. °’51 Imperial se 
dan, $2,380*. '49 Windsor sedan, $1,220*, 
$1,225*, $1,235*. °'48 Windsor sedan, 
$895, $910, $980*. 

DeSOTO—’50 Sportsman, $1,705*; Deluxe 
sedan, $1,500*. ‘49 Deluxe sedan, $1,- 

o* 


DODGE—'52 Diplomat, $1,705*. °50 Coro 
net sedan, $1,205*. ‘49 Coronet sedan 
$1,045*. ‘47 Custom sedan, $560, $575 

FORD—'52 Custom (8) sedan, $2,205*, $2, 
210*, $2,255*; Custom (6) sedan, $1,895 
$2,090"; %- -ton pickup, $1,650; %-ton 
pickup, $1,505. ‘51 Victoria, $1,770* 
$1,830*; Custom (8) sedan, $1,500, $1 
510*, $1,540*. °50 Custom (8) sedan 
$1,250, $1,280, $1,310*. ‘49 Custom (8) 
sedan, $845, $900, $1,000. ‘48 SD (8) 
sedan, $655, $710. ‘47 SD (8) sedan 
$590, $710, $740. °46 Deluxe (8) sedan 
$510, $525. 

HUDSON—’50 Commodore - satan. $1 
410*; Pacemaker sedan, $1, 

KAISER—’ 51 sedan, $1,215, a1, 215. 

a * eet Cosmopolitan sedan, $3 


350 

MERCURY — "52 sedan, $2,540*, $2,605". 
*51 sedan, $1,765*, $1,805*, $1,935*. ‘50 
sedan, 3. ale $1,535*. ’49 sedan, $1.- 
000, $1, 

NASH »-’"52. Rambler station wagon, $1 
820*. ‘51 Rambler station wagon, $1 
310, $1,335. 

OLDSMOBILE—’52 (98) Holiday, $3,530" 
(98) sedan, $3,220*; (88) sedan, $2 


(Continued on Page 29, Col. 1) 





























AUTOMOTIVE NEWS, MAY 26, 1952 29 








! 









































Special 4-dr., $1,825*. 50 Special 2-dr., | $1,385*. '50 Champion a cou e, $825 eda 0 ° sede es , 
e e oo, oy Sooo, 4-dr., pone 625*. "49 | 48 _ Champion conv., $1,0 F $ aoiine ie 48 sedan, $900. 46 
sed-Car Auction Prices spacial ar, $1,050; Super sedanet: $1- | wina.ys-—as %s-ton pickup, so10, s5s0, | NASH'S Sustesman sedan, $130°. 49 
| Super °-dr "$750 $730 -ar., . ‘ (600) sedan, $850. ‘47 (600) sedan, 
| § ¥ " ; -. $550. 
ero (62) 4-dr., $3,515*; (60) | "PHILADELPHIA | OLDSMOBILE—’50 (98) sedan, $1,765*; 
(Continued from Page 28 $-dr., 93, » (50 (62) 4-dr., $2,790*.| (H. B. Robinson Auto Auction. Sale (76) sedan, $1,300*. °’49 (98) sedan, 
inued fr ge 28) “Ad (61) 4- ar. gr (60) 4-dr., $2,-| every Tuesday and Thursday. Prices are| $1,295"; (88) sedan, $1,310*, $1,300* 
> 51 3 8) 2. m1F. _— 30*; (62) 4-dr. 050*, | for sales of May SY "47 (76) sedan, $765 
G15, $7/025%., $2,645°. , "51, (98) sedan, | SD (8) 2-dr.. $715; 4-dr., $715; Deluxe CHEVROLET—'52' Bel-Air, '$2,260*. 51 SL| (Prices santel 0 dieb., lene cars PACKARD “‘s1"(200) sedan, $1,575" 
$1,610*, $1,625*, $1, 765°, *49 (98) se-| $600; club coupe, $725; 4-dr., $690. '46| ros 50" Si, ‘hevice a bm # ‘dso! Sy’. | Were up about $100. Sold 123 units out = — pA Cambridge sedan, $1,380 
dan, $1,320*, $1,345*, $1,400*. ‘48 (98)| SD (S) 4-dr., $570; station wagon, $565 170*. $1,035; FL Deluxe 2-dr.. $1 sis, of 165 offerings.) | $1,320, 31°30" i 200; Me gE. 
sede 35° 47 » 79O5* , an. * OT " ,035; 4 2-dr., $1,015, Ae oa é $1,320, ea ' ,290; siness 
ee le * aaa pm Maggy gS et if 41 club coupe, 250; 2-dr., $285. $1,030. '49 SL Deluxe 4-dr., $1,075; SL BUICK—’50 Special sedan, $1,350*. ‘47 coupe, $550. °49 SD sedan, $1,085, = 
'855*. 50 sedan $1,210*, §1.245*, "49 FRAZER—’47 4-dr., $470. Special 2-dr., $1,005. ‘48 FL aerosedan,| RM sedan, $810; Super sedan, $740. | 040. "48 SD sedan, $960, $840. '46 SD 
sedan, $790*. : ; : ; HUDSON—’50 Pacemaker conv., $1,350. S815, $985. " | CADILLAC—’ 42 (67) sedan, $560 | sedan, $650. '40 sedan, $130. 
PLYMOUTH—'52 Cranbrook sedan, $1,775. | KAISER—'48 4-dr., $555 $500, $525. ONY 4-dr. 9000°. NY 4-dr., $1,465°. ‘at | ey "G1 bee ‘51 SL Deluxe sedan, $1,- | PONTIAC—'51 Chieftain (8) sedan, §$1,- 
51S ‘ On. : 5: | : vide: dis . ¢ 395 535 1,500, $1,475, $1,450; SL § F 850*. ‘50 Chieftain (8) sedan, $1,365* 
Gbeees nan’ th eae CL Si'G00. MERCURY— 50 club coupe, $1,555* ; 2-dr., | DeSOTO—'48 Deluxe 4-dr., $735*. sedan, $1,375, $i.360;" FL Deluxe rong ’48 Torpedo sedan, $880. °47 or (8) 
60 Suburban, $1,860. °=°°°=«~« °# ad Be $1,350. ‘47 conv., $760. || DODGE—’51 Coronet club coupe, $1,495*. $1,600; %-ton panel, $1,300. °50 SL De- sedan, $840. ‘46 SL (6) sedan, $675 
PONTIAC—’52 “Catalina, $2,640*: Chieftain aes dee ah 4-dr., $1,135. 47 49 Wayfarer 4-dr., $935. ‘46 Custom luxe sedan, $1,300, $1,295, $1,370. *49 | STUDEBAKER—’51 Champion sedan, §$1,- 
(8) sedan, $2,505*, $2,540*, $2,550". ’51 apa -dr., $4° . *46 (600) 4-dr., $405, _4-dr., $600. SL Deluxe sedan, $1,090, $1,075 FL 200. 50 Commander (8) sedan, $1.- 
Gatatina, '$4.400°:' Ghleftain (%) aséen OLDSMOBILE— 50_(88) 2-dr., $1,370*. '49 | FORD—'52 Deluxe (6) 2-dr., $1,905*. ‘51 Deluxe sedan, $1,070, $1,150, $1, 125. 48 120*, $1,050. °49 %-ton pickup, $720 
$1,870 $1 920* $1 960* 50 Catalina. (98) conv., $1,575; 2-dr., $1,385. 47 Custom (8) 2-dr., $1,525*; 4-dr., $1,- FM conv., $650; FL aerosedan, $840: ‘48 Commander sedan, $740. 
$1,945*; Chieftain (8) sedan, $1,475, $1,- i A-dr., $630. '46 (76) 2-dr., $680.| 690%. '50 Deluxe’ (6) 2-dr., $945. "49 FM sedan, $870: %-ton pickup, $710; | WILLYS—’49 station wagon, $945. 
525%, $1,565*%. '49 SL (8) sedan, $1,190 me hae Soaetae $150. - Custom (8) conv., $1,065*; 4-dr., $835, sedan delivery, $540. '47 aerosedan, $720, | MISCELLANEOUS — ’'48 International % 
STUDEBAKER—'61 Commander (8) se-| preaeneign. nen ony: 91,025. $960; 2-dr., $995. CHRYSLER—'48 NY sedan, $1,025*, '$980* ton panel, $325. 
fas "$1 480° "50 Co . ve * 1 ~ | PLYMOUTH—’50 SD conv., $1,525; Deluxe | HUDSON—’52 Wasp i-dr., $2,075". ‘50 | DeSOTO—’ 49 Deluxe sedan, $1,340* 47 pnnsigliadeaiali 
oat ai snes 5 mmander conv., $1,- 4-dr., $1,200. '49 Deluxe 2-dr., $880. Pacemaker 4-dr., $1,065. Custom conv., $810. . Ci k Ss _— 
WILLYS—’52 pickup, $1,830, $1,845. °49 PONTIAC. 40 Dee ee 91,96 -: wy Mae wor 4 J 2-dr., $890. °50 | DODGE—’51 Coronet sedan, $1,700*: 1-ton 4U3€ oliciting Dealers 
7 , : cn” sie 2 SL -dr., »345. -dr., $670. °49 4-dr., $440. panel, $1,29 1,290. °49 %- ‘ps ° 
Jeep, $730. °48 Jeep, $590. SL (6) 2-dr., $740; Torpedo conv. $960. | MERCURY —'50 2-dr., §1,285*. $775." 48 business we, fee is cus. | For Chicago Girl Scouts 
. . 46 conv., $780. ’41 Chieftain (8) club | NASH—’49 (600) 4-dr., $805, $780. tom 4-dr., $670 i 
N. PLAINFIELD, N. J. coupe, $205. '40 4-dr., $150. OLDSMOBILE—'51 (88) 4-dr., $2,025*. 50 | FORD-—51" Custom (8) sedan, $1,4¢0°; | Sorry Ht. Ciszek, head of Logan 
Gin ke Ani pe ” STUDEBAKER—’51 Champion 4-dr., $1,- (98) 4-dr., $1,700*; (S88) 4-dr., $1,440*, Deluxe (8) sedan, $1,380. $1.360*. $1,- Square Sales & Service (Chrysler- 
weanssaes, ‘rlows “an oo aa "oe taae 500. 49 Champion conv., $935. '48| $1,460*. 49 (76) 2-dr., $1,040.’ '48 (66) | 330, $1,315. '50 Deluxe (6) sedan, $1.-| Plymouth), Chicago, and treasurer 
eed : s May | Commander 4-dr., $855, $950. "47 Cham-|  4-dr., $780. '47 station wagon, $590. 100; %-ton panel, $485. '49 Custom (8) |of the Chicago Automobile Trade 
“Dein oo Ge tn 0 Dee tm pion 4-dr., $875. 41 Commander club PACKARD- -"48 conv., $675. sedan, $985, $940, $925; Deluxe (8) 4 - 
ing, Belk 5D Uilte out of 198 eladnee) coupe, $270. ’40 club coupe, $110. PLYMOUTH—’52 Cranbrook 4-dr., $1,895; sedan, $1,010. '47'SD (8) sedan. $700,|}48Sn., has been appointed chair- 
ant aga Tinga ‘ : : - MISCELLANEOUS—’52 GMC %-ton pick- club coupe, $1,750, $1,810. °51 Cam- $720, e0e0. '46 SD (8) sedan, $640,| man of the automobile dealers’ di- 
BUICK— 50 Super Riviera, $1,690*; RM up, $1,600. °48 Austin 4-dr., $425. bridge 4-dr., $1,345. °50 SD 4-dr., §1,- $530, $52 '42 SD (8) conv., $400, 41 isi f th Girl S fund 
sedan, $1,560*. "49 RM ‘conv., $1,290*; 070. '49 SD 4-dr., $965, $1,015. business jee $315. : vision for the Girl Scout fun 
Super’ sedan, $1,100. '48 Super conv., MASON CITY. IA. PONTIAC—’52 Chieftain 4-dr., $2,315*. '51 | HUDSON—'47 Super (6) sedan, $460. raising campaign in the Chicago 
$1,010. 47 Super conv., $775; RM sedan, ‘ 9 Chieftain (8) club coupe, $1,750. °49 | KAISER—’51 Special sedan, $1,245. °47/| area. 
$870*, $685. °46 Super sedan, $540, $530,/ (Lapiner Auction Co. Sale every Wednes- Chieftain (6) 4-dr., $980; SL (8) 4-dr., sedan, $300. : Spee H : . 
_ $490. i day. Prices are for sale of May 14.) $1,160"; 2-dr., $1,150". ‘48 SL (8) | LINCOLN—'49 sedan, $1,215, 2 at $1,140 ~ has organized the various 
ee 5, ghesoen nad a" o = | - = 132 units out of 178 offerings.) 4-dr., $955*. 46 club coupe, $400, "| dealer line association presidents 
sedan, ’ 2 (62) sedan, | JICK—’51 Super Riviera 2-dr., $2,250*; ' STUDEBAKER—’'51 Commander (8) 4-dr. ME IRY—’'51_ 3 5 535. ’ i 
{S5). “an tei} sodas, 9006, | ) 4-dr., | MERCURY—’51 sedan, $1,675, $1,635. ’49 | for the drive. 
CHEVROLET—’51 SL Special sedan, $1,- 
430, $1,400; SL Deluxe sedan, $1,630", 
$1,620*. °49 SL Deluxe sedan, $1,060. 
‘48 FL conv., $800; sedan, $885, $875. 





'47 FM conv., $675; sedan, $620; SM 
sedan, $620. '40 SD sedan, $130. | 
CHRYSLER—’50 Imperial sedan, $1,800*; | 
Windsor Newport, $1,890*, $1,795*; 

; 





<a 


Windsor sedan, $1,625* 
DeSOTO—’51 Custom sedan, $1,900, $1,- 
825. °'47 Deluxe sedan, $710 
DODGE—'51 Coronet sedan, $1, 700*. °50) 
Coronet sedan, $1,200*. '47 Custom se- | 
dan, $760. | 
FORD—’51 Custom (8) conv., $1,850*, $1,- | 
770; sedan, $1,610; Deluxe (8) sedan, 
$1,390, $1,310. °'50 Custom (8) sedan, | 
$1,270, $1,200, $1,195; Deluxe (6) sedan, 
$1,135. °49 Custom (8) conv., $970; | 
sedan, $1,075, $1,050. °48 SD (8) sedan, 
$590. °46 SD (8) sedan, $560. 
HUDSON—’49 Super (8) sedan, $750. °48) 
Commodore (8) sedan, $700. ’°46 ead 
(6) sedan, $330. 
KAISER—’51 Henry J (6) sedan, $1,010*. | 
"49 sedan, $770. °48 sedan, $390. | 
LINCOLN — ’51 Cosmopolitan sedan, §$2,- | 
070*. °49 sedan, $1,190. | 
MERCURY—’51 sedan, $1,670*. °49 conv., | 
$1,270; sedan, $980. ‘°47 sedan, $790, | 
$760. | 
NASH—'50 Statesman sedan, $1,075*. "at | 
$515. | 
| 






(600) sedan, $540, 
OLDSMOBILE — ’50 (88) conv., $1,690*; 
sedan, $1,560*. °'49 (88) sedan, $1,250*. 


’48 (78) sedan, $800*; (98) conv., $990*. | . 


"47 (66) sedan, $720. °46 (78) sedan, : " inna 
rex a ustomer : 
PACKARD—'50 sedan, $1,225*. °48 sedan, : MARVE L 


$47 | 
PeYMOUTH—'51 Cambridge sedan, $1,430, | 


$1,370; Cranbrook sedan, $1,410. "50 SD . |v 
sedan, $1,395. °47 SD sedan, $750. '46| a ion int \ 
SD sedan, $430. , 
) }0) 
| 
| 





PONTIAC—’50 Chieftain (8) conv., $1,625. | IL 


"49 Chieftain (8) sedan, $1,400*. °48 SL 
(8) station wagon, $750. °'47 SL (6) 
sedan, $600; SL (8) sedan, $695. 
Tops as a new car 
break-in additive, Mar- 
vel goes to work where 


STUDEBAKER—’52 Champion sedan, $1,- | 

750*. ‘50 Champion sedan, $1,075; Com- | 

mander (8) conv., $1,265*. ‘47 Com- 

mander (6) sedan, $760*%; Champion se- 

dan, $650, $640. | 

MISCELLANEOUS—'47 GMC truck, $325. 

CLEVELAND regular oils stop. Spe- 

(O.K. Auto Auction. Sale every Tues- eee eaten for 

day. Prices are for sale of May 13.) | t av's i a res- 
(Wholesale and retail market getting | REINFORCED oady S nigh-comp 
stronger. Sold 24 units out of 53 offer- | ATION sion engines... ideal 
ings.) LUBRIC - 

BUICK—’50 RM Riviera coupe, $1,775*; for hydraulic valves. 
Super S-dr., $1,500. °40 RM 4-dr., $1,- Safe to use — Marvel 

CHEVROLET—’50 SL Deluxe conv., $1,- H H 
205, "49 SL Deluxe 4-dr., $905. °47 FM| Mystery Oil contains 
2-dr., $620. '46 SM 4-dr., $380. no harmful ingredients 

CHRYSLER—’ 50 Windsor club coupe, $1,- | x e 
550°. Mesh, or graphites. Instead, it 

DODGE—’47 Cust 4-dr., $610, °4 Va- | 
ogee gla vi protects and adds to 

FORD—’51 Deluxe (8) conv., $1,760*. ‘50 ° ° 
Deluxe (8) 4-dr., $965. engine life! 

HUDSON—'47 Commodore (6) 4-dr., $375. 

MERCURY—’49 4-dr., $1,015, $1,000. 

OLDSMOBILE — '50 (98) 4-dr., $1,700*; 
(88) 4-dr., $1,640*; conv., $1,625*. °'46 
(76) 4-dr. $440*. 

PLYMOUTH—’51 Cranbrook 4-dr., $1,365, 
$1,290. °48 SD 4-dr., $640. 

a 50 Chieftain (8) club coupe, 


MARVEL 
INVERSE 
OILER 


Tops for direct top cyl- 
inder lubrication! Easy 
to install. Feeds Marvel 
Mystery Oil automati- 
cally in proportion to 
engine loads from a 
one quart visible oil 


$1, 
wiLLys_’ 48 station wagon, $390. 


OAKLAND, CALIF. 


(Pollock’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of May 
14.) 

BUICK—’50 RM 4-dr., $1,725*. ‘49 RM 
conv., $1,345. °48 Special 4-dr., $925; 
RM 4-dr., $710. °47 Super 4-dr., $710; 
RM 2-dr., $615. °46 Super 2-dr., $610; 
4-dr., $700. °'42 4-dr., $300. °41 2-dr., 
$205. °'40 club coupe, $135. 

ADILLAC—’51 (62) 4-dr., $3,600*. ‘50 
(62) 4-dr., $3,105*. °49 (62) 4-dr., $2,- 
215; conv., $2,700*; (61) 4-dr., $1,935*. 
CHEVROLET—’51 SL Deluxe 2-dr., §$1,- 

410*. °50 SL Deluxe 4-dr., $1,405; club 

coupe, $1,260. °49 FL Deluxe 4-dr., $1,- 


i 


80. °48 %- ickup, $760; SL Del ° 
club coupe, "3030, "47 FM ‘club coupe. reservoir. Assures your 
$735; conv., $775. 46 SM 2-dr., $605; customers better motor 


4-dr., $685. 
CHRYSLER —'50 Windsor club coupe, $1,- 

625°. '48 NY 4-dr., $980. '40 4-dr., $100. performance, longer 
DeSOTO—’50 Custom club coupe, $i, 570* ; 


engine life; more en- 
4-dr., $1,615*. °46 Custom 4-dr., $690; 


a... AMIS TL ALTEPAR EME cechours per dollar 


conv., 810. 
Deluxe 4-dr., $760. ‘46 ié-ton pickup, 


$45 

roRD—’ 51 Custom (8) 4-dr., $1,505; De- 
luxe (8) 2-dr., $1,450*; Deluxe (6) 2-dr., 
$1,455. 50 Custom (8) club coupe, $1,235; 
2-dr., $1,025; Deluxe (8) 4-dr., $1,165. 
49 Custom (6) 4-dr., $940; Custom (8) 
2-dr., $1,015; 4-dr., $880, $1,040. ‘48 
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New Products 








| A new synthetic clear enamel for 
|use in the protection of chrome 
| plate systems has been announced 
| by Rinshed-Mason Co., 5935 Milford 
| Ave., Detroit 10. 





| Rust-Chek, the product is presently 

DIRECTIONAL SIGNALS FROM YANKEE METAL—Yankee Metal Products, Norwalk,| available in five separate formulas, 

Conn., announces a complete program of Class A Type | directional signal sets that| designed for either high, medium 

complies with all state laws and regulations for directional signal systems. Program| Or low baking schedules, the com- 

consists of seven sets for all types of the vehicular mountings. The double-face fender | Pany states. 

lamp with amber and red lens is the newest type of directional signal lamp for use| Static spray or dipping methods 
on trailers of over 80 inches in width, Yankee adds. | can be accommodated. 
—— — : —_ = —— a5, eg ee | * + * 


Lawrence Names Howard | Society of Automotive Engineers, | Harley-Davidson Introduces 
William C. Howard has been ap- | he has been with the NPA, Leader | Advanced Motorcycle 
pointed truck sales manager for|Tractor and Equipment Co. Gen-| ftrodguction of a completely new 
Lawrence Motor Co., Richmond, 
Va. A member of the American 








Smith-Utterback. 








kargards 


@ OUTSELLS ALL OTHER BUMPER GUARDS. 
@ FEATURED ON TV TWICE WEEKLY ON WNBQ, Hauser’s Grand Marquee. 
@ CHROME PLATING is identical to new car specifications. 
@ WITHSTANDS HEAVIER IMPACTS because of the extra strength in its exclusive 
fluted metal design and the method by which it is braced to the frame. 


for 1952 models 


front and rear 





buick ‘2's: "50 ‘s: lincoln 
chevrolet ‘52 ‘51 ‘so ‘51 ‘so Mercury 
chrysler 52 °s1 so ‘s2 ‘51 ‘so Mash 
desoto ‘so ‘51 ‘so ‘so ‘51 ‘50 Oldsmobile 
dodge ‘<2 ‘51 ‘50 ‘52 ‘s1 packard 
ford ‘52 ‘51 ‘so ‘so ‘51 ‘50 plymouth 
henry j ‘s: world’s fargest grille guard manufacturers ‘52 51 ‘50 pontiac 
hudson ‘so 1 0 PSC bog rz a aeees ese ee bbe vig poo PIC se st so Studebaker 


kaiser ‘s: 


general sales office: J & H Sales Company, 75 E. Wacker Dr., Chicago 1, Ill. ‘52 willys passenger Car 


| from 


Introduced under the trade-name | 


| valve 


Hand spray, electro- | 


| 
| 


eral Motors, Ford, Chrysler and | American motorcycle, incorporating | 
|advanced engineering and design | 


developments, has been announced 


by Harley-Davidson Motor Co., Mil- | 


waukee. 


Developed to meet today’s traffic | 


and competition demands, the new 
motorcycle, to be called Model K, 


is powered by a 45-cubic-inch side | 


motor. 
William J. Harley and is the result 
of years of engineering develop- 
ment. 

+ cd * 














DOOR PANEL TRIM—Reesen Associates, 
512 Building and Loan Bidg., has an- 
nounced it is marketing a chrome-plated 
door panel trim piece for 1949-52 Chev- 
rolets. The company says the piece pro- 
tects the area behind the door handle 
scratching and adds distinction to 


| the car’s appearance. 


} 








PERMACEL DISPLAY—The ‘‘Permacel 29" 
7 mil Vinyl electricians tape display (29-C) 


| has been introduced by Industrial Tape 


Corp., New Brunswick, N. J., to help auto- 
motive stores, hardware stores and indus- 
trial supply houses sell more Permacel 


| vinyl electricians tape. The 29-C display 
| contains one dozen rolls of Permacel 29 
|in the %-inch by 20-foot size. A 29-A 





display, of smaller construction, contains 
one dozen rolls of Permacel 29 in the 
Ya-inch by 150-inch size. 








GROVER LUBRICATOR — Grover Smith 
Mfg. Corp., San Gabriel, Calif., announces 
the Grover lubricator Model 835, a com- 
pact, portable cabinet designed to give 
lubricating service for a limited space. 
The lubricator is equipped with two air- 
operated pumps, retracting grease and oil 
hoses and a gear oil meter and control. 





It was designed by | 











HEATING AID—E. Tunmore, Oldsmobile 
dealer in Buffalo, has solved the heating 
problems of his older-type showroom 
building by installing a blower-type unit 
which delivers hot air through concealed 
ducts in the window ledges. The grilles 


| deliver heat fast enough to defrost the 


Aridifier, 











windows, Tunmore said. 
+ ok * 
Aridifier Catalog Out 
A new catalog on the Logan 
a device for removing 
moisture, scale and other impuri- 
ties from air or gas lines, is avail- 
able by writing Logan Engineering 
Co., Aridifier Div., 4901 W. Law- 
rence Ave., Chicago 30. 


* * * 





SCATTER-BUG — Lessco, 
Pa., has introduced a deflector that can 
be attached without the use of bolts, nuts, 
screws or washers. The Scatter-bug, says 
the company, is equipped with a bracket 
clip to facilitate attaching. 


Inc., Franklin, 





Wondering how new-car and truck pro- 
duction and sales are making out? AUTO- 
MOTIVE NEWS gives you the entire story 
every week throughout the year. 








New 1952 


AUTO-TURNTABLE 












Stopped 20% More 


1! 
Trafic: top look, 
ke passersby SOF vith 
we oe iN Buentable 


howmanship- *s budg- 
sl ery approximate y 
a r 
one cont Fracted. 
Feature! 
| fea- 
is the 





y factor - - sure an 
tip press 
finger matically. 


10 Tons 
Supports of rugaee all 
steel scientifically 
to $ uppo rt a 
models. 


Assembled in 30 
Minutes 


just set it up an ‘ 
ts in, You can 
A anywhere. 
at '/2 revolution 






TURNS CARS 
INSIDE OR OUTSIDE 
Can Be Financed if Desired 


BRUNNER’S, Inc. 


358 East Center St. 
Manchester, Conn. 
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Highways & Safety 





Mason of Michigan 
Wins May Award 


By Sam Sampson 
Staff Writer 

OR his continuing efforts to| 
make Michigan a better state 
to drive in, and} 
for his contribu- | 
tions to the state’s | | 
high school driver | 
training pro-| 
grams, James} 
Mason, Dodge-| 
Plymouth dealer 

at Ferndale, 
Mich., has been | | 
awarded AUTOMo-| 
TIVE News’ 


the group is now studying the situ- 
“safe-| ation with the cooperation of the 





,;award for May. Mason, who has| 


| been an active member of the state | 


Inter-Industry Highway Safety| 
Committee since 1947, was recently 
elected chairman of the organiza- 
tion, replacing Jack Rose (DeSoto), | 
Detroit, who has headed the com- 
mittee for several years. 

One of the main objectives of 
the safety group will be to cam- 
paign for a strict driver re-licens- 
ing law, it was recently an- 
nounced by Mason. 

Mason told Automotive News that 





|New Idaho Chrysler Dealershi 

New facilities were dedicated recently 
N. C. Lodge is president with his wife as 
business are three of their four sons, N. C. 





p-— 

by Lodge Motor Co. (Chrysler), Caldwell, Id. 
vice-president. Associated with them in the 
jr., Roland and Edward. 





state driver training program has 
been successful, Mason said, be- 
cause of the excellent cooperation 
the Inter-Industry committee has 
received from members, _ school 
boards, insurance companies, auto- 
mobile manufacturers, dealers, and 


the state police. 
* * * 


TIVE News. “Many areas have re- 
quested that the program be car- 
ried on during the summer months 
for adults, This presents something 
of a problem for the dealers, but 
we're going to do what we can. 
“And as yet, every school in 
the state does not have the driver 








that goal is reached if it is pos- 
sible.” 

Mason said that the organization 
has long been interested in the 
drivers re-licensing program. In a 
recent report to the Michigan 
group, Judge John D. Watts, De- 
troit, declared that “too many poor 
drivers are licensed.” 

Joe Brady, of the Citizen’s Mu- 
tual Insurance Co., Howell, Mich., 
said that Mason has done much to 
further highway safety in Michi- 
gan, and that he has given time 
liberally to the committee's efforts. 

“He is a most able man,” he de- 
clared, “and will remain very 
active as a leader of the Michigan 
safety committee.” 





Smith Appointed 
Charles R. Smith has been ap- 
pointed assistant manager of the 
used-car department of Pontero’s 
Better Service Garage, Inc., 311 
South, Utica, N. Y., Kaiser-Frazer 

















































































































































































































































































































Sin atciate ty-minded dealer | state police, and will begin mB the entire need has not| program. I feel that the move- | dealership, it was announced by 
: of the month’ | campaign as soon as possible. The | been filled,” he told Automo-| ment must be promoted until | Albert Pontero. 
a i oe oe on | Poe) 4 | | rEiel | 
Truck registrations by states are ' | } | | 2 j | | Dae oe | > | 3 | | Truck registrations by states are 
released here weekly, as compiled » | = | * & «£ | | ° = | $ € | released here weekly, as compiled 
by R. L. Polk representatives in 3 3 2 | = 5 ‘ & 3 | 6 re) e $ rae ee % o ° se & = ? by R b. Polk representatives in 
state capitals 2 a 3} £ y v D 4 > = 2 z | 2 2 = | © 3 a 123 = 2 im state capitals 
2 i = <= c = = ° ra | ° A 4 <c e | = a ° e = > 35 BS = O° 
< | o oO oO o °o a ;“ | & uw o = = a | @ | « a a 4 
Alabama ‘52 4 2| 1350 10 6, 442 741 | 387; 269 | 32 I 7| 131) 56} 83| 1]  3522|'52 Alabama 
‘SI 3 2139 3 7,517 1) 1359 566, 379 | 55 | 13) 191 63 98 7) 5402/5) 
Arizona "52 365 5 3 1; 153 253 151; 129) 4) 5| l 5| 8, 41 é 47 5) 1181) 52 Arizona 
5 2 467 4 2); 2} tS) 365 178) 114) ! 54 2; «53 14 33 1} 1462'S! 
Arkansas,” a 1486 a 3 345 812 498, 267 l 3 ! | 134) (14 71) 3;  3637|'52 Arkansas 
rT 1969 2 4 490 1376 690, 385 6 | tt} 207) 23 124 2} 5289) '5! 
California” i) tole 30, «12-3985 5) 59, 53) 2011 3) 2545; 32) «:1497) «1255 70; 54) sd 8) 38) 437) «+127 5) 368) 32) 12644)'52 California 
SI) 59 2| 5386 i 83 182) 2290 3) 4221 20, 2144) ‘1187 63, 110| 76 9 45 658 —«16C} = 38) 376 1} 17134) "51 
Colorado—~S 52 i 720 5 5) tl) 197 1; 579 2; 267; +290 4, 2B 7 12 85) 3; 2310 |'52 Colorado 
51 15 1279 3 7, (19; 334 4, 929 1, 385) 319 10 19 19, 102 10 122| 3578 |'5! 
Connecticut —=*=—“‘=its—s—sSNOSOSCSCSCS 14, 10, 436 2,38] 221 3; 297 115; 163 38 ; oo 51 20 43,21, ~=—«1495|"52 Connecticut 
51 12 17) 620 2) 31) = -28)_—253 10, 415 151) 195 109 4 14, 46) 26 72} 4) 2009'S! 
Delaware = fg a 3 | 196 I 3 63 1 163 43 60 | 19 7 4 2 568 |'52 Delaware 
SI = 2) 252) 7 84 206 1 5 80) 6 4 3 BS 9 8 739 |'5! 
Dist. of Columbia a ‘52 5 184 2 5 7 82 101 | 58 46 iT 1 7 3, 3 | 5 1 511 |'52 Dist. of Columbia 
ry 2 1} 327] 6) 4) SS 15! 101} 106) =| 10 1 7 3 7 | 16 817) '5! 
Florida ssss—S~S "52 15 2) 1445 9 31, 26 749 1197 359, 46! 74 3) 23) +284, ~=—«85 164, 59| 4986)'52 Florida 
5 ‘ 1780 16 34) «251847 1 119) 2) 426 = 395 105 4, 52) 278 62 272 19} 5515 /°5 _ 
ms, : 2; SOY 2) 1854 22, «10; ~=— 706 1196 553, 434 4l 7 13) 275) 47 69) 1) 5230 |'52 Georgia 
SI e 6) 3295 i 9| 85! 5| 2472 2) 714, 635 84 7,26, 386) 62 156 13} 8735) "5! 
idato”~=~C*C~C~CT "52 341) l | 2 2) 262 [ We8) 6 1 a 3) 62 3 3) 110) 1274 |'52 Idaho 
___ SI ; 442 TL 3157 2) 334 1] 256] 165 18 16 3) 89 Tr 109| 1618 |'5! 
iMinois - 7. "52 69 2, (3169 5) 162; 55) 1542 8 2366) 1| 877) 1588 59 3) 43) 309) +179 | 169) 41) 10647)'52 Illinois 
‘SI 14 3 3422 3) 181, = 65) 1569 8| 2612 3| 1010! 1430 109 55| 273) _—«183 2| oi 25| 11157) "5! 
indiana i "52 3 1419 2 14, 23) (569 1) 1009 1} 355) 649 19 5| 32) 253) 139/ | 8| 4550 |'52 indlans 
‘SI I 1) 2339! 3|__—27}_ 23) 846} «1784 519} 1230 51 2| 38} — 342] 177) 148 5} 7540'S! 
lowa — 2 : 1235 17 5, 373) 1; 866 | 268) 634! 10 3 7; 7) 35 73} 12): 3656|"52 lowa 
; 5 is. 1957 { 29] 46} — S22} | 415) 762! 26) 3 12, 166) 53 65! || 5470}'5! 
Kansas a 52 1002 I 9 5, 320 1; 673 | 294) 432 l 4) I 7; +93) ~«230| | 55 2} 2920/52 Kansas 
__'5I] i_ 1728; | 10412 4) 1136 482| 562 2 | 10} _~—+139]_—S28 9 | 4624) '5! 
Kentucky "52 1160 1 10 3| 379 3; 798 356, 395 7 7 6; 15! 26 112| 3) 3417 |"52 Kentucky 
_ I } | -19g3)—s|_ at} =~} 450! 3} 1086 505| 474 23 Ht} 42) 165) 3 | 179 2} 4831|'5! 
Lovisianatst—<“‘i‘s™SS "52 1201 l 7 6 331 | 935 389/322 10 l 2 147 23 60) 5| 3441/52 Louisi 
Pere 51) 1625, 2 33,5} 350 | 1478) 5) 551 __375 7 2 2} 97) 19 | 104) | 4706!'51 oe 
Mai ~ ‘32 i 4, 374 2 1; 104 2) 259) | 142] 128 2 4 3) 43 9 | 47] 5) 1150)°52 Mai 
ise ee) oe) i} t}_ 1033] 34a 135| 138 39 3 3818 37] | 1329'S ais 
Maryland ‘s2 23 9 673 1 4 10) 262 6| 420) 1) 132) 239 38 4 12; 48) —28 29; 24) «1963 |"52 Maryland 
siti | 2t| 913 6 17) 334 _19!_—«584) st} 270) 266! 53 - 19) 49) 20 40, tl 2624181 esis 
Massachusetts = 36, «19|—=—«77 1 33.23) 369 4, 658) 2; 186) 269) 63] 6; 21; +106) = 77 9, 58) 18) 2735|'52 Massachusetts 
‘5! 71| 38! 1082) 39; 27) «426 16| 907] | 279) 312 107! 38! 77|_—«101|_—Ss15| | 5| 3606'S! 
Michigan 52 TT 2427 I 24,76) 956) 22] 2499) | 692) 539) 28) 8 654) «S2|—Ss«S2 92; 36) + 7669)'52 Michigan 
‘5 19 3815's 32) 55| 1089 32) 3433 | 826] 789 62 7| 9} ~=—:190) 119 121| 1} 10687 1'5! 
Minnesota "52 | 1228 8| 12) 399 | 816 8) 255) 597 . 5 12; 149) 24 ; 61 14) 3596 |"52 Minnesota 
‘51 | | 1532! TT 9| 576 | 1225) 8! 437) 600 | 18 2 6| 187/34 | 105) 6| 4757) '5! 
Mississippi : l 1284) 2 2 2; 350 | 758 547, 319 7 2 1; 153 13 58 3} 3501 |*52 Mississippi 
tintin ri 159} | 407 + 1234 | 62i| 385) | 2 ee eee ee | sgt} ot} 4688 1°51 iii 
Missouri "52 4 2142 1 19, 45) 713 1416| 2) 678) 724 1 13 2 7 «191 90 3) 65 8) 6126 ‘52 Missouri 
51 2| | 3152 | 17) 35) 1004 2106 | 1014) 737] 22 l 19) 261) 143 | 47! 4) 8635/'5! b 
Montana "52 | 397 14 2; 128 1] 322| | 146] 289 WW 2 6, O74 4 141 1540 |"52 = Montana 
‘BI | 613) il 1) 189 || 354 | 237) 223 5) 12 3 | 16! 83; | 153] | 1892)'51 
Nebrask 52] l 919 1 29 6} 203 1) 708) 6| 296) 406, 25 TT ] 7, 98) 43 | 108] 2) 2869 "52 Nebrask 
statin ‘51 | 1588 50/3! 307 | 1058 1| 412} 530/12) | 2) 9} 4b} 30 | uz} 4] 4290 "51 ee 
Nevad —— 52) ] 101 l 53) | 43] | 39) 38] 1 ] 10 Ff , 19) | 304/52 N 
i968 ; 51 139 56 87 ‘| 109! 47 13| | 29 | 475) "51 — 
New Hampshire "52 | 3) 213 l I 5 66 132 2 62 68 12 2 19 24 [ 35 647 |'52 New Hampshire 
_ ‘5 5) 4) 316! 3 3) 9 2) 229) | 100) 89 32 9 «35 2 | 33! 1] 9831'S! ce 
New Jersey ao "52 13) 54) 1203 4 26: «53,2509 7 922 7) 421,491 83) | @ 23; 108) 88) 4) 86) 7|  4121/°52 oa New Jersey 
oe 73| _147|_ 2395 40; 86! 690'~—-25! ‘1363 4) 591) 546 92] |} S38] 8} 126 7} 169! 3} 6619 |'51 
New Mexico ‘52 2 | 479 1 107 249) 89) 112 i) 8 [4 «| 45| 7) 1303)"52 New Mexico 
___ Si | | 781 ae 167 423 2! 277) ~—«123 2 6 1! | 85] 3} | él 2} 19371 "5! 
New York OS™ 52 51) 117) 2365 7 116) 69|s«123) 27] 1564) 17)—720) 954 | 224 15; 104) 185 175) ss] 166} 82): 8092/52 i New York 
_ ‘5! 105! 266) 4055 21! 200) —101'—«1842| =~ 63) 2406/ = 20/_“—*1N16) «1326 | Sol 14) 205! 277) 358) ~=16| +389] = 76! 13357) "5! 
North Caroline "52 12 1839 15. 13! 867) 5) 1177) [ 502) 5331 66 8) 10) 243) 119) 95) 20) 5524/'52 North Carolina 
‘SI 31) 4) 2614 ee ee) 3) 1691] 1! 834) 592! | 174 | 5! 14) 285! stor! 116] 65! 7138 1°51 
North Dakota "52 409 2 134) 341) 2) 14) ~—(355) 3 2 1! 54) 3) | 62] | 1482 |*52 North Dakota 
a ANN AL 6) 382 120! 216 2} gst Sst | 53} ott 1492 1°51 
Ohio — "52 13 1! 2438 2) (35 1074, 15) 1925) 1] 666) 1042 90 15] 70| 318) 255 | 197| 36) 8279152 a Ohio 
- ; ‘51! 39) 7) 4512 4) 80! 89) 1442/ ~—22'_-3142/ ~—s 5! 1036! 1482! 16C | 43) 94) 382} it | | 321] 6! 13277|'5! 
Oklahoma” "52 2] 1325 2 7| 384 926| 12) «325! += 464 17 2 6, (te) 79 | 59 9|  3735|'52 - Oklahoma 
_ BI | 1865 4 2| (14! = 478 11 1249! 21] 416) 425] s| | 16! oni7l 47 | 95} | 4763!'5! 
Oregon 7 "52 4 714 1 32 9; 323) 7) 470) 3) 278) 270 25,38) S23 4 3; oi) ~=«20 2; 154) 31) + 2492)"52 Oregon 
—_ ‘51! 996 5 8! 388 2) 556 323| 278 1g! 44) B 1! 41 921 36! 1} 186) 18] 29691 "51 - 
Pennsylvania 52 45. 96! +2672 3) 43)—s«*52| (1235 18| 1730] 1! 706! 1067 162 10’ 55) 292) =«181 2} 174,28) «8572 |"52 Pennsylvania 
‘5 54) 197) 3527; _—«5|_—s89|_—36)_—«*851! ~—s25! 2858! 1! 1068! 1495 423 13! 68! = 319! 275 8} 307) 18] (12637! '5! 
Rhode Island 52 2! 6 147 2 3 66 127 18 73 iT 13! 8 | 10) | 486 |'52 Rhode Island 
Be ‘5 6! 4) 228 7 8! 100 ! 207 53! 95! 13 i 8 oe ie 1 2 2) 7881'S! 
South Carolina 52) 1 1320 ] 9 ~=«o2)~—s2891 633 2) 253) «285 25 | 3 | 108) 22! 29, «15! «2997 |*52 South Carolina 
; 51 5 1419 1! | 348 826 | 340! 247) | 50 4] i] 22t 33} } 48 2!) 34461 '5) 
South Dakota "52 261 ] 4 2, -% 1) 284) 1 e6! 237 i | 4) 43) 1 “| 48] 1! 1070/*52 South Dakota 
5 = ee 13! 2| 204 | 345 | 168! 303 1 3) 75! 5 | 791 | 16901'5! 
Tennessee "52 21' 1647 ! 10 8 589) 3) «1126! 1! 565! 473 3% ! I 3) (197) 53 88 1! 4823 ''52 Tennessee 
7 ; ‘St! 2) 2484 2 7! «131-739 6 1573) 786! 543! 7| 9 9! 213! ~— 60! 1 92 3) 66121'5! 2 
Texas 52 27 5947 10 46 26! 1769) | 3665 1 1969) 1630; 15) 9% 9° +45) «#+593| 314 1) 307 9° 164791"52 aa ns Tevas 
7 ee Hn 7983 7|_ 46! ~—-43'_«—«2786' =~) 5857' ~~} 3060! “1588! 90! 10} SI! 837! 242 | 450 6! 225741'5| 
Utah "52 360 1 12 4 84 5° (274! 2) 130°——«131 5 16 6] i277 32)—i‘w’CTt(‘i‘iKT:”OCSSYTSsCBOT'SD ~ Utah 
— ‘51! iu 47's} gt ott tnt 428) S32! a 10 3 1! a. 16 38 4) 1357] '5) 
Vermont "52 1 6 18t 2 62 2, 8 3 69 83 4 a ae. slhCUlté<(ime:ti‘i‘ia CCU ~~ Vermont 
a ‘51! 2) ‘189 eee 2! (120 2) 48 74 18 6! 18 1 | 45 ] 586 |'5! 
Virginia 52 | 9 5. 1373 3 a 14 506° Ill 937 161 370! 399 a | 3 15! 1247S 89 4!—«:3996 1°52 ~ > Virginia 
‘51! 10' 25! 1845)! 8! 221 532 5! 1145! 17!_—389! 457 _! 102! 3 13! 16! bli 4519! 4950151 
Washington ‘52 | 5 ] 12 1) 344) | 504] 1) 259] 262! 4T 17 | 65) 18 Tol (12) (2275152 Washington 
‘51! Sime 14 16! 468! | 664! | 340! 316! = =53!— 24} 1 2) 141 «103! 34! 4) 140) 45] 3191'S! 
West Virginia "52 5! 27! 62! 18 5| 257/22! 389! 2! 215! «188! 16| | 3123 59! 27 | 67! 5! 1969 ''52 sd West Virginia 
‘BI! 17; 880! 5! 13! 369! 5! 646! 6! 299! = 216! | 4 2! 9! 83134) | 200! 1! 28271°5! 
Wisconsin 52 | 2| [1204 4) 19) Tt! 4591 4, 831/21) 348) 566) 19) 8} 16] «125 += 40~—Ss«d8)~=Ss90)Ss27) Ss 3812 1°52 - Wisconsin 
51! 6! | 1603 1! 20! = 24!_—«587 10! 1232) 23! _~—«430!~—«625) ' 29) | 3] -33)—154! 45) 3! 118] = 14) 4980151 
Wyoming ‘52! 288! | 1) 1} 69) | 230] 27 13N)—«144) 2) 6! ] 3,3 8| | 65) [981 |"52 Wyoming 
‘51! ! 420 8! | 10¢! | 226) | 125) 116! 1 5! | 3) 42! 9| | 88! | 11431°51 
Year "52; 409-398) 59521, 80) | 796| 22561 187! 41226) 154) 18164) 20930 179) 1596)  55| 173) 747) 6497) 26891 58) 4337| 628) 182310)'52 Year 
To Date 51! __ 571! 770) 86337| (105! «1242! 1080! 28340! 306! 61272) 148) 25610] 24104) 205! 3094! 96/ 185! 1126! 8146] 3378! 94! 6330) 387! 252926/'5! To Date 

















32 





With OK on Copper Imports... . 


Auto Materials Snag Cleared 


substitutes for radiators. Radia- 
tors using aluminum and various 
non-copper allows were tested by 
many members of the industry 
this past year. 

One major company sought to 
alleviate the copper squeeze last 
}summer by installing a “substitu- | 

An outgrowth of the automo- |tion” radiator on many of its new 
tive copper scarcity had been a |cars. But all the substitutes had 
step-up in research on copper | to be replaced in many of the cars 





| so retailed when alkali and mineral 
waters corroded secondary metals. 


(Continued from Page 1) | 
thin the domestic supply, which | 
accounts for 70 to 75 percent of 
this country’s needs. Chile nor- 
mally supplies the rest, but U.S. 
demands had been _ increasingly 
aggravated by the mounting de- 
fense program. 


copper were expected to _ result 


cators and auto makers have ex- 


expense in the interest of expedit- 
ing production scheduling. 
* * * 





1 Ripe the order of acting Mo- 
| bilization Director John Steel- 
| man, an administrative assistant to 
President Truman, U.S. copper 
importers can pay Chilean asking 
prices of 33 to 34 cents a pound 
but must absorb 20 percent of the 
increased costs in their selling 
prices to domestic consumers. 

Previously, the U.S. ceiling price 
on foreign copper was 27% cents a 
pound. The Economic Stabilization 
Agency and OPS had _ opposed 
higher ceiling prices. 

Domestic copper is pegged at 
24% cents a pound. Copper inter- 
ests in this country opened a 
campaign Thursday for a price 
hike, despite Steelman’s declara- 
tion that domestic copper prices 
would remain unchanged. 

The State department had joined 
production agencies in advocacy of 
Chilean copper price concessions. 
President Gabriel Videla of Chile 
applauded the move as “a practical 
demonstration of the good-neighbor 
policy.” 

“We are making the best of a 
bad bargain,” Defense Mobilization 
Materials Chief William Y. Elliott 
said. “We are hopeful that Chilean 
copper prices will not stay too high 
too long.” 

NPA was given permission to 
draw on the national stockpile of 
copper until such time as Chilean 
supplies take up the inventory gap. 





EXECUTIVE OPPORTUNITY 


General Manufacturing Manager 


A nationally known manufacturer and supplier to the 
automotive trade requires a General Manufacturing 
Manager. Technical education with practical knowl- 
edge of the tooling and process phases of the 
pressed metal business are basic qualifications. A 
successful record as a manager of a substantial 
enterprise in this field is a requisite. 


This unusual opportunity is available as a result of 

a long-range expansion program. Potential is excel- 

lent and total compensation generous. Personal inter- 

views only. All proceedings in strict confidence. 
t= Rush resume to 


P.O. Box 675, Detroit 31, Michigan 























Full-color ads 
like this appear 


month after month 


in the POST 
and HOLIDAY 


to make it easy 
for you to sell 


the most popular 





Seat Covers 


If you're in and out of your car a dozen times a day, 
you might as well do it the easy way. Slide in—slide out— 
effortlessly — on Howard Zink smooth plastic seat covers, 


Wonderful how your clothes stay unwrinkled too. 


Tim Viilslate: 


Another thing: nothing dresses up your car like colorful 
Howard Zink covers. You have a choice of checks, as shown 
here, or stripes, plaids and other patterns, all bright 


and clean and crisp-looking. And how do 


you like the quilted Boltaflex trims? 








THE HOWARD ZINK CORPORATION 
Fremont, Ohio - Passaic, NJ. - Long Beach, Cart. - Charleston, Miss. 


Choose this sparkling check 
in green, blue or 
red color combinations. 


Mieire. beens 


—_— 
WORLD'S LARGEST MANUFACTURER OF AUTOMOBILE SEAT COVERS 


THE HOWARD ZINK CORPORATION 


Fremont. Ohio « Passaic. MW. J. « Long Beach. Calif. * Charleston. Miss 


All the Sales Aids You Can Use! 














Although higher costs for virgin | 
from the government action, fabri- | 


pressed willingness to absorb the | 


| 
| 
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the Californian in the 1952 Memorial Day 


Cummins Diesel Wins ‘500’ Pole Position— 


Fred Agabashian, driving a Cummins diesel special, thrilled a crowd of 70,000 
watching time trials at the Indianapolis motor speedway when his car set a new all- 
time mark of 138.010 miles per hour. Agabashian also set a new lap record of 
139.104 miles per hour. His record-breaking performance won the pole position for 


race this Friday. Photo shows Agabashian 


receiving congratulations from Harry McQuinn, AAA assistant chief steward. 





Obituaries 


Lambert, 92, Inventor 
And Pioneer Car Maker | 


ANDERSON, Ind. — John W.)| 
Lambert, 92, pioneer auto manufac- | 
turer, died at his home May 20) 
after a long illness. Mr. Lambert, | 
who held the first American patent | 
on the gasoline engine, began the | 
manufacture of automobiles here 
about 1900. 

He formed a company which | 
made the Lambert Friction Drive | 
ear and continued production for 
several years. He patented the 
gasoline engine about 1887 and or-| 
| ganized Buckeye Mfg. Co. to build | 
| the auto here in 1893. During his | 
| career he held about 600 patents. 


* *x * 


E. J. Freitas, Builder 


Of Early Auto Bodies 


BUFFALO, N. Y. — One of the| 
first manufacturers of automobile 
bodies in the U.S., Emanuel J,| 
Freitas, 76, died May 18 at his} 
home here after a two-month ill-| 
ness. | 

As president of the American 
Body Co., Mr. Freitas turned out 
the early custom wood-frame bod- 
ies covered with aluminum fof 
Pierce-Arrow, Lincoln, Fiat, Jor- 
dan, Franklin and Marmon cars. 
He operated the business from 1908 
until 1925, when steel bodies began 
to be produced. 

+ 


* * 


A. C. Hooper 

TUPELO, Miss.—A. C. Hooper, 49, Tu- 
pelo Pontiac-Cadillac dealer, died following 
a heart attack May 9 in his cabin at 
Fort Walton, Fla. 

* * * 
William B. Longest 

LOUISVILLE.—William Butler Longest, 
73, a pioneer in the auto business here, 
died May 13 at his home after a long 
period of ill health. With his brother, 
Philip S. Longest, he founded one of the 
first automobile-sales agencies in Louis- 
ville in 1903. At the time of his death, 


Mr. Longest was _ secretary-treasurer of 
Longest Brothers, a repair garage at 75 
8S. Third. 


* * * 
W. Harold Bell 
ASHEVILLE, N. C.—W. Harold Bell, 53, 
prominent Asheville auto dealer, died May 
14 in a local hospital after a prolonged 
illness. 
7 * * 
Nelson A. Anderson 
NASHUA, N. H.—Nelson A, Anderson, 
69, retired auto dealer, died recently at 
his home after a brief illness. A native 
of Sweden, he had lived in this city 23 
years. 


* * * 
Arthur F. Folker 
BUFFALO. — Arthur Frederick Folker, 
68, president for 23 years of the Battery 
& Starter Co. at 2505 Main St., died of 
a heart attack May 14. A native of Mon- 
tague, Mich., Mr. Folker moved to Buf- 
falo about 32 years ago to become plant 
manager for Ford Motor Co. In 1927, he 
became president of the battery company, 
from which he retired in 1950. 
* * * 


Roy Munger 
DALLAS. — Funeral services were held 
here May 13 for Roy Munger, 73, one of 
Dallas’ first auto dealers and a member 
of a pioneer business and industrial family 
of the city. Mr. Munger died at La Jolla, 
Calif. In 1908 he organized Munger Auto- 
mobile Co. and sold Cadillacs until 1923, 
when he sold the business to devote his 

time to private investments. 

* * * 


John Zorniger 
MISHAWAKA, Ind.—John Zorniger, 79, 
operator of an auto dealership here until 
he retired in 1942, died May 16 at a hos- 
pital in Indianapolis where he had been 
a patient for five weeks. 
* * 
Will Y. Forrest 
JACKSONVILLE, Tex.—Will Y. Forrest, 
74, who is believed to have operated the 
oldest Ford dealership in Texas, died in 
a tal May 13. 













Ohio Sales Off 35 Pct. 


COLUMBUS, O.— According to 
the bureau of business research at 
Ohio State university, the sale of 
new automobiles in Ohio dropped 
35 percent in the first two months 
of 1952, compared with the cor- 
responding period of last year. 





218 of 820 Cars Fail 


Milwaukee Safety Test 

MILWAUKEE.—According to 
Capt. John Schoenecker, of the 
police department’s traffic bu- 
reau, 820 cars were inspected 
on the road during the first two 
days of the city’s traffic-check 
drive and of these 218 had de- 
fects and drivers were ordered 
to have repairs made at once. 

Of the total during that per- 
iod, 34 drivers were arrested for 
having no driver’s licenses, lack 
of good brakes or improper 
registration. The drive ends to- 
day (May 26). 
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THE LARGEST 
CIRCULATION in Buffalo is the 
Sunday Courier-Express, reaching 
77% of all families in the Metro- 
politan area—2 out of 3 in the great 
Western New York 8-County 
Market. Andthe Morning Courier- 
Express offers you the most econ- 
omical coverage of Western New 
York’s top buying families—those 
with the most money to spend. 


COLOR for ADDED POWER 


Full ROP color weekdays gives 
your message still greater impact 
in this powerful newspaper. 


BUFFALO 
COURIER-EXPRESS 


Western New York's 
Only Morning and Sunday Newspaper 


REPRESENTATIVES: 
SCOLARO, MEEKER & SCOTT 








Original and time tested at N. Y. AAMA 


Show— 
A, 1950, 
1951, 1952 
U.S. Pet Ne 2549753 


«4 ™, 
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36 N. PENNSYLVANIA, Ss, IND. 








ans 


— 








yey oe OF 














AUTOMOTIVE NEWS, MAY 26, 











Dealers tell me... 
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(Continued from Page 3) 


a senator or two in the Senate with 
a like background. This would give 
to the automobile industry a much- 
needed group of spokesmen who 
know the industry, know its po- 
tentials and its ailments and could 
devise the practical remedy for 
them. 


SECOND: It is essential and 
proper that the consuming public 
should know the amount of tax 
that they pay on their automo- 
bile. I would, therefore, suggest 
to all dealers that this informa- 
tion be carried on price tags in 
all salesrooms and that a nota- 
tion be made in big type down 
at the bottom of all customers’ 
bills for new cars. Underneath 
this, I think, the cards should 
have in capital letters: “LET’S 
DO SOMETHING ABOUT IT!” 


THIRD: Everyone in the auto- 
mobile business should acquaint 
himself with the economic and 
political philosophy of the elected 
representatives in their state and 
the nation, and the appraisal of 
that philosophy should be from a 
cool and calculated practical busi- 
ness viewpoint. Friends should then 
be informed and urged to take 
interest. 


+ * * 


Imperils Industry 


F THE federal and state govern- 

ments, by direct or by hidden 
taxes on motor vehicles, are at- 
tempting to prevent further infla- 
tion by drying up _ purchasing 
power, they are pursuing a false 
theory. It is the sort of theory that, 
if carried to its ultimate conclu- 
sion, could well imperil the very 
well-being of this great automobile 
organization, 

It would be well if the presi- 
dent and congress would face the 
question of inflation from a real- 
istic and practical point of view, 
recognizing that the most potent 
factor in developing inflation is 
the present excessive govern- 
mental expenditures. A substan- 
tial reduction in the cost of 
government is the real answer to 
the question of inflation. 

We are all in favor of a strong 
military, backed by a strong do- 
mestic economy. Most of us favor 
foreign aid when it relates directly 
to our national defense. However, 
the president’s latest request for 
almost $11 billion for foreign aid 
is clearly excessive. By June 30, 
the United States will have spent 
nearly $124 billion in foreign aid 





Minnesota | 


(Continued from Page 3) 
tory-installed accessories he had 
charged during the base period 
(Dec. 19, 1950, to Jan. 25, 1951) or 
whether he was obligated under 
SR 5 (regulation issued March 2, 
1951) to roll back his prices to the 
amount charged long before the 
Korean war. 


In this action, OPS sought 
treble damages of $3,600 and an 
injunction. Not only was the re- 
covery limited to single damages, 
but there was no restitution and 
it was determined that the over- 
charges were neither willful nor 
the result of failure to exercise 
proper care. No injunction was 
granted. 

MADA lawyers said a poll of the 
jury indicated that it would have 
decided in favor of the dealer had 
the judge allowed it to act. 

The court did not permit the | 

dealer to place into the evidence | 
proof of discounts in the form of | 
overallowances on _ tradeins. Nor | 
did it permit him to show that| 
an OPS representative had ap-| 
peared at four dealer meetings 
with instructions for the dealers to 
continue the pricing practices they 
had followed in the base period. 
_ Dealer attorneys said the trial 
judge’s interpretation of the price 
regulation was strained and errone- 
ous, and they planned to carry 
their fight for a favorable inter- 
pretation to the U. S. Supreme 
Court if necessary. 

Urging dealers to maintain a 
united front against the OPS suits, 
the law firm said: 

“You should hold the line firmly 
and with confidence. In the appel- 
late courts ahead, we have the help 
of dealer organizations all over the 
country.” 








in the past 10 years—the equivalent 
to all the physical assets of the 
states of Pennsylvania, Indiana, 
Ohio and Wisconsin. The savings 
on this 11-billion-dollar item alone 
could be more than $5 billion. 


Have Reached Limit 
F WE are practical, we will | 


recognize the fact that defense | 


expenditures are not sacred. Mod- 
ern weapons are tremendously 
expensive; neverthless, the military 
is still wasteful. Unification has not 
been expedited, particularly in 
procurement. In fiscal 1944, during 
World War II, our government 
spent more on war than all the rest 
of our allies and all of our foes 
combined. Last year in procure- 
ment, taking one item alone as an 
example, the Marines were paying 
$16.85 a pair for 12-inch insulated 
rubber shoes. At the same time, the 
Army was paying $24.65 for the 


same 12-inch’ insulated rubber 
shoes. 
One could go on indefinitely 


| enumerating other examples 


showing the utter lack of a prac- | 
business approach to the | 
| procurement problems facing our 


tical 


| government, particularly in the 
| field of national defense. When 
| more than $51 billion is con- 
templated being spent in this 
field alone during the next fiscal 
year, it is difficult to imagine the 
huge sums which could be saved 
by proper procurement methods 
without impairing the defense 
effort. Frankly, I believe a sav- 
ing would help it considerably, 
Heed well, my colleagues, it is 
| these excessive governmental ex- 
penditures that make necessary 
the levying of the taxes that are 
proving such a terrible burden to 
the industry of which we are a 
part. 


It is my carefully considered 
opinion that entirely too much 
stress is being placed on our at- 
tempt to build up the economies 
of other nations throughout the 
world, with the ultimate result that 
we are in grave danger of ruining, 
or at least impairing the economy 
of our own great United States. As 
great as our manpower and natural 
resources are, there is a limit be- 
yond which we must not go. 











Three Presidents— 


At the annual convention of the Massachusetts Automobile Dealers Assn. in Boston, 
left to right: C. E. Bleicher, DeSoto president, who spoke to the convention; George 
A. Daley jr., newly-elected president of the MADA, and J. Saxton Lloyd, NADA 
president, who also addressed the parley. 





Chaney Sells to Ireland Id., has announced the sale of his 
business to W. H. Ireland, who for- 


O. E. Chaney, operator of Chaney | merly operated a Ford dealership 
Motor Co. (Oldsmobile), Twin Falls, |in that city. 
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THE WORLDS MOST TRIED 





GENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO 


AND TRUSTED 


AIR BRAKES 

























Peak braking performance, outstand- 
ing economy and long life depend- 
ability are no gamble when you 
install Bendix-Westinghouse Air 
Brakes on your trucks or buses—they 
are a certainty. A fact proved by thou- 
sands of the nation’s truck and bus oper- 
ators over billions of miles traveled 
under all kinds of operating conditions. 
But such an outstanding record of superi- 
ority, unmatched by any other brake in the 
field, didn’t just happen—it was planned 
that way. For example, the Bendix- 
Westinghouse Compressor, planned 
and designed on the same reciprocating 
piston principle as the engines in your 
vehicles, has demonstrated its remark- 
able durability time after time with 
rugged, reliable service throughout the 
entire life of the vehicle itself! Add the 
substantial savings on maintenance and 
parts replacement costs to this extra long 
life and you can see why these mighty 
brakes are first choice with truck and bus 
operators everywhere! Take advantage 
of it—when you specify Air Brakes don’t 
settle for a second choice — specify 
Bendix-Westinghouse, the world’s most 
tried and trusted air brakes! 











The Bendix-Westinghouse Compressor—heart of 
the air brake system—performance proven over 
more miles on more installations than any other 
compressor available! 
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In the 





Hopper 








A bill relaxing restrictions on the 
use of heavy highway construction 
trucks and out-of-state vehicles} 
hauling bituminous road materials 
in excess of weight limits received 
preliminary approval in the Massa- 
chusetts house. 

A brief floor fight was touched 
off by the provision desling with 
out-of-state bituminous material 
trucking. Rep. Fred C. Harrington, 
of Everett, said it would grant out- 
side concerns the privilege of using 
overloaded trucks on any state 
highway. Under a law passed last 
year, highway weight limits for 
these trucks was waived only for 
a Massachusetts refinery. 


The pending measure also would 
wipe out the mileage limitations in 
last year’s law which authorized 
the use of overweight highway 





construction vehicles within 25 


miles of a — project. 


General Fund Tax Cuts 
Suggested in Vermont 





| $2,765,000, through reductions in 
corporation and _ personal 
taxes and repeal of the state elec- 
trical energy tax, were suggested 


to a state legislative tax study 


dustries of Vermont. 

The proposed program would: 
repeal a present 15 percent surtax 
on personal and corporate incomes 
retroactive to Jan. 1, 1952, to save 
taxpayers an estimated $900,000; 
reduce the corporation franchise 
tax from 4 to 3 percent to save 





$400,000; permit deduction of fed- 


New Passenger Car Registrations, 


General fund tax cuts totaling | 


income | 


commission by the Associated In-| 


eral income taxes in computing the 


| state income tax to save $500,000; 
repeal the electrical energy tax, 
$365,000, and increase personal ex- | 
emptions from $500 to $600 on the 


state income tax to save taxpayers 


$600,000. 


* * 
Mass. Wage Floor Gains 
A bill establishing a 75-cent min- 
imum hourly wage was passed by 
the Massachusetts house after an 
attempt to include waitresses and 
others receiving tips failed by a 
substantial margin. 
cf * * 


N. Y. Auto Club Protests 


Use Tax Before Council 


Pointing out that motorists al- 
ready pay New York City more 
than $40,000,000 annually in sales 
taxes, fines and parking meter fees, 
Charles E. Powers, resident counsel 
of the Automobile Club of New 








York, protested before a tax hear- 





| Gu) 


| 





Land 
TAN END 


“Sure 75 cents a gallon for gas, 
that’s what I saw you put down 
| on your expense account.” 


ing of the city council finance com- 
| mittee against the $5 and $10 auto 
| use tax bill, charging that it sin- 
gles out car owners to pay more 
than their fair share of the cost 
of running the city government. 
The club spokesman warned the 
| councilmen that, if they should go 
|through with the tax and issue a 
| stamp, sticker or tag to be placed 






|on the car or windshield, motorists 
would be reminded every day that 
they alone were being required to 
| bear this extra burden, Resentment 
|against the tax, he said, would 
|“burn deeply in the minds of this 
city’s motorists every time they 
[look through the windshields of 
| their cars.’ 





9 | Financial Responsibility Law 


Enacted by Rhode Island 


| Rhode Island’s Gov. Dennis J. 
|Roberts has signed into law a 
measure which will affect every 
motorist involved in more than a 
minor accident after Jan. 1, 1953. 

The new law requires all motor- 
ists causing personal injury or 
more than $100 in property damage 
to furnish surety or insurance 
under penalty of loss of license 
and registration. The measure, ad- 
vocated by the American Automo- 
bile Assn., is in effect in approxi- 
mately the same form in more than 
30 states. 
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The following advertised-delivered prices 
are based on prices at the 
factories, as established by the Office of 

Stabilization. These prices include 


i 


charges, state and local taxes or 
optional equipment. 
ALLSTATE — Four — 2-dr. sed., $1,410. 
Six—2-dr. sed., $1,672. (Sold only by 
Sears stores.) 
AUSTIN—Somerset—4-dr. sed., $1,795; 
conv., $2,295. (Delivered at New York.) 
BUICK—Special — 4-dr. sed., $2,192.92: 
$2,133.91; cl. : 


0. Ss 
sed., 2-dr. sed., $2,181.13; ‘Ri 
viera, $2,278. 95; conv., 


$2,615.22. Super— 

4-dr. sed., $2,545. 16; Riviera, $2,460.16: 
conv., $2,848.38; stat. wag. $3,272.47. 
ter—4-dr sed., $3,177.88; Riviera, 

282.83; conv., $3,428.29; stat. wag.. 
$3,948.70. Dynafiow standard on Road- 


master, optional at $192.50 on Special and 
GM power steering optional at 
$198.90 on Roadmaster.) 

CADILLAC—Series 62—4-dr. sed., $3,- 
636.48; cl. cpe., $3,542.32; Coupe de Ville, 
$3,962.08; conv., $4,110.01. Series 60 Spe- 
celal — 4-dr. sed., $4,269.94. Series 75 — 
8-pass. sed., $5,360.51; lim., $5,572.01. 
(Hydra-Matic standard on Series 62 and 
Series 60 Special, optional at $198.36 on 
Series 75. GM power steering optional at 
$198.43 on all models.) 

CHEVROLET — Styleline Special — 4-d 
sed., $1,659.05; 2-dr. sed., $1,602.61; a 
cpe., $1,609.22; bus. cpe., $1,519.14. Style- 
line Deluxe — 4-dr. sed., $1,749.19; 2-dr. 
sed., $1,695.69; cl. cpe., $1,714.51; Bel-Air, 
$1,992.37; conv., $2,113.47; stat. wag., $2,- 
281.41. Fleetline Deluxe—2-dr. sed., $1,- 
695.69. (Powerglide optional at $178.35 on 
Deluxe models.) 

CHRYSLER—Windsor — 4-dr. sed., $2,- 
499.91; cl. cpe., $2,476.79; Town & Country 





wag., $3,197.84; 8-pass. sed., $3,337.66. 
Windsor Deluxe — 4-dr. sed., $2,726.54; 
Newport, $3,084.24; conv., $3,206.60. Sara- 





Current Ceiling Prices on 


toga—4-dr. sed., $3,217.40; cl. cpe., $3,- 
189.62; Town & Country wag., $3,922.37; 
8-pass. sed., $4,167.15. New Yorker—4-dr. 
sed., $3,530.18; Newport, $3,965.99; conv., 


$4,088.59. Imperial—4-dr. sed., $3.837.26; 
Newport, $4,219.22. Crown Imperial — 
8-pass. sed., $6,870.54; lim., $6,992.53. 


(Fluid-Matic optional at $131.81 on Wind- 
sor, standard on Windsor Deluxe and other 
series. Fluid-Torque standard on Crown 
Imperial, optional at $166.51 on all other 
series except Windsors. Power steering 
standard on Crown Imperial, optional at 
$198.90 on other series.) 

CROSLEY—stat. wag., $1,001.64; bus. 
coupe, $943.38; Hotshot, $952.07. Super— 
2-dr. sed., $1,032.82; stat. wag., $1,076.77; 
conv.. $1.035.38: Sports roadster, $1.028.72. 

DeSOTO—Deluxe—4-dr. sed., $2,336.24; 
cl. cpe., $2,323.22; Carry-All sed., $2,- 
573.90; 8-pass. sed., $3,140.31. Custom— 
4-dr. sed., $2,555.15; cl. ecpe., $2,534.10; 
Sportsman, $2,890.50; conv., $2,995.71; 
8-pass. sed., $3,359.38; stat. wag., $3,- 
187.80; Suburban, $3,728.30. Fire Dome 
Eight—4-dr. sed., $2,741.25; cl. cpe., $2,- 
719.75; Sportsman, $3,077; conv., $3,181.50; 
stat. wag., $3,374.25; 8-pass. sed., $3,- 
543.25. (Tip-Toe Shift standard on Cus- 
tom, optional at $131.97 on Deluxe and 
Fire Dome Eight. ‘Tip-Toe Shift with 
Fluid-Torque optional at $256.67 on Fire 
Dome Eight. Power Steering optional at 
$198.90 on all models.) 

ODGE — Wayfarer — 2-dr. sed., $2,- 
037.50; bus. cpe., $1,890.36. vr wr e+ 
—4-dr. sed., $2,1 66.32. Coronet—4-dr. 
$2,258.24; cl, cpe., $2,242.42; aoe 
$2,602.72; conv., $2,696.88; Sierra, $2.- 
905.74. (Gyro-Matie optional at $102.61 on 
all models.) 

FORD—Mainline 6—4-dr. sed., $1,677.50; 
2-dr. sed., $1,629; bus. cpe., $1,525.50; 
stat. wag., $2,004. Mainline -dr. sed., 
$1,753.50; 2-dr. sed., $1,704; bus. cpe., $1,- 





601; stat. wag., $2.079. Customline 6— 
4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. 
cpe., $1,730.50. Customline 8—4-dr. sed., 
$1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,- 
805.50; stat. wag., $2,248.50. Crestline 8— 
Victoria, $2,104; conv., $2,213.50; stat. 
wag., $2,384. (Ford-O-Matie optional at 
$184 on all models.) 


FORD OF BRITAIN—Prefect 4-dr. sed., 


$1,379; Anglia 2-dr. sed., $1,203; Consul 
4-dr, sed., $1,693; Zephyr Six 4-dr. sed., 
$1,890. (Delivered at U. S. ports.) 


HENRY J—Vagabond Four—2-dr. sed., 


$1,348.55. Vagabond Deluxe Six — 2-dr. 
sed., $1,493.68. Corsair Four—2-dr. sed., 
$1,448.55. Corsair Deluxe Six—2-dr. sed 
$1,593.68 


HUDSON—Pacemaker — 4-dr. sed., $2,- 
296.54; 2-dr. sed., $2,250.13; cl. cpe., $2,- 
296.54; bus. cpe., $2,102.77. 
$2,448.33; 2-dr. sed., 

$2,448.33; 
conv., $3,025.78. 
sed., $2,654.60; cl. cpe., $2,627.91; 
wood, $2,976.59; conv., $5,223.65. 
—4-dr. sed., $2,749.18; cl. cpe., $2,722.51; 
Hollywood, $3,071.19; conv., $3,318.24. 
Commodore Eight—4-dr. sed., $2,749.18; 
cl. cpe., $2,722.51: Hollywood, $3,071.19; 
conv., $3,318.24. (Hydra-Matie optional at 
$175.71 on all models.) 

JAGUAR—XK-120—Super Sports, $4,039; 
hardtop, $4,065. Mark VII—4-dr., $4,170. 
(eerweee & * U. S. ports.) 

KAISE Virginian Special—4-dr. sed., 
$2,212.26; yo sed., $2,159.79; bus. cpe., 
$1,991.89; 2-dr. Traveler, $2,264.72; 4-dr. 
Traveler, $2,317.21. Virginian Deluxe — 
4-dr. sed., $2,327.70; 2-dr. sed., $2.275.23; 
cl. cpe., $2,296.22; 2-dr. Traveler. §$§2,- 
380.17; 4-dr. Traveler, $2.432.63. Deluxe— 
4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; 
bus. cpe., $2,212.82; 2-dr. $2,- 

Manhat- 


cpe., 


Traveler, 
505.40; 4-dr. Traveler, $2,557.89. 





New Cars 


tan—4-dr. sed.. $2.568.38: 2-dr. sed.. $2.- 
515.91; cl. cpe., $2,536.89; 2-dr. Traveler, 
$2,620.84; 4-dr. Traveler, $2,673.31. (Hy- 


dra-Matic optional at $168.79 on all 
models. ) 

LINCOLN — Cosmopolitan — 4-dr. sed., 
$3,489; cl. cpe., $3,592.50. Capri—4-dr. 


sed., $3,631.50; spt. cpe., $3,834.50; conv., 
$3,991. (Hydra-Matic standard on all 
models. ) 


MERCURY—4-dr. sed., $2,231.50; 2-dr. 
sed., $2.174; cl. cpe., $2,296; 6-pass. stat. 
wag., $2,754; 8-pass. stat. wag., $2,802.50. 
Monterey—4-dr. sed., $2,312; hardtop, $2,- 
430; conv., $2,585.50. (Mere-O-Matie op- 
tional at $189.81 on all models.) 


NASH—Rambler Super—Suburban, $1,- 
990.35. Rambler Custom — Country Club 
-, $2,080; conv., stat. wag., $2,104.30. 
Statesman Super—-dr. sed., $2,159.85; 
2-dr. sed., $2,125.40. Statesman Custom— 
4-dr. sed., $2,311.90; 2-dr. sed., $2,289.90. 
Ambassador Super—4-dr. sed., $2,534.40; 
2-dr. sed., $2,498.30. Ambassador Custom 
—4-dr. sed., $2,692.20; 2-ar. sed., $2, 
670.95. (Hydra-Matie optional at $178.85 
on Statesman and Ambassador.) 


OLDSMOBILE—Deluxe 88 — 4-dr. sed., 
$2,311.25; 2-dr. sed., $2,246.23. Super 88 
—4-dr. sed., $2, 444. 94; 2-dr. sed., $2,- 
378.94; cl. cpe., $2,328.96: Holiday, $2,- 
655.16; conv., $2,833.12. Classic 98—4-dr. 
sed., $2,766.81; Holiday, $3,001.11; conv., 
$3.206.77. (Hydra-Matie optional at $178.35 
on all models. GM power steering optional 
at $198.90 on all models.) 


PACKARD — 200 — 4-dr. sed., $2,528; 
2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., 
$2,675; 2-dr. sed., $2,622. 250—Mayfair, 
$3,293: conv., $3,450. 300—4-dr, sed., $3,- 
94. Patrician 400 — 4-dr. sed., $3,767 
(Ultramatic standard on 400, optional at 
$189 on other models.) 





PLYMOUTH—Concord — 2-dr. sed., $1,- 
757.23; bus. cpe., $1,615.52; Suburban, §2,- 
164.68; Savoy Suburban, $2,287.99. Cam- 
bridge — 4-dr. sed., $1,825.61; cl. cpe., 
$1,788.55. Cranbrook—4-dr. sed., $1,915.80; 


cl. cpe., $1,884.99; Belvedere, $2,216.39: 
conv., $2,328.37. 

PONTIAC—Chieftain 6—4-dr. sed., §$2.- 
000.95; 2-dr. sed., $1,943.06; stat. wag., 
$2,597.24. Chieftain 8—4-dr. sed., §$2,- 
075.40; 2-dr. sed., $2,017.63; stat. wag., 
$2,670.64. Chieftain 6 Deluxe—4-dr. sed., 
$2,104.11; 2-dr. sed., $2,046.26; conv., $2,- 
427.54; stat. wag., $2,680.99. Chieftain 8 
Deluxe—4-dr. sed., $2,178.58; 2-dr. sed., 


$2,121.78; conv., $2,500.48; stat. wag., $2,- 
753.52. Catalinas — Deluxe 6, $2,288.60; 
Super Deluxe 6, $2,354.27; Deluxe 8, §$2,- 
363.77; Super Deluxe 8, $2,429.32. (Hydra- 
Matie optional at $178.35 on all models.) 


ROOTES—Hiliman Minx—4-dr. sed., $1,- 
533; conv., $1,840; stat. wag., $1,938. 
Hillman Minx Deluxe—4-dr. sed., $1,645; 
conv., $1,890. Humber—Hawk sed., §$2,- 
295; Super Snipe sed., $3,369; Pullman & 
Imp. lim., $5,110. Sunbeam- bot—sed., 
$2.685; conv., $2.911. Rover 75—sed., $2,- 
697. (Delivered at U. S. ports.) 


STUDEBAKER—Champion Custom—4-dr. 
sed., $1,757.42; 2-dr. sed., 
epe., $1,751.75. Champion > 
sed., $1,849.30; 2-dr. sed.. $1,815.76; cl 
cpe., $1,843.64. Champion cal 
=. $1,933.48; 2-dr. sed. $1,899.94; cl. 
be 927.82; Starliner, $2,220.35; conv.. 

Co sed.. 


. sed.. 
$2, 187. 14, Starliner, 

531.01. State Land Cruiser — 4-dr. sed., 

$2,349.33. (Automatic optional at $231. 24 
on Champions and $243.08 on Commanders 
and Land Cruiser.) 


WILLYS-OVERLAND—Aero—Lark 2-dr. 


sed., ot: 731.30; Wimg 2-dr. sed., $1, = 96; 
Ace 2-dr. sed., $2,073.97. Four—st 


$2.158.08; cl. 
$2,487.52; conv., 


tat. 
$1, 848.50 (four-wheel drive, $2,260.17.) > six 
—stat. wag., $1,934.40 (deluxe, $1,963.24). 
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Talk of Recession 


Being Overdone 


By George Deery 
Associate Editor | 
‘ig A PERSON has the biggest 
and best meal of his life, he 
doesn’t figure that because he 
cares for less food the next day 
that he is being starved. The star 
pitcher doesn’t blow his top—and 
neither does the manager—if the 
moundsman doesn’t win every 
game. 

There are a lot of examples of 
the same idea, and some people 
are wondering if a certain seg- 
ment of the business world is not 
overdoing what it terms the “pos- | 
sible” recession, or even depres- 
sion, that may follow the high 
level of business produced by 
some extraordinary factors. 

Some politicians have been hew- 
ing to this line, too. The other side 
of the story—there are definitely 
two sides to it—is that plain com- 
mon sense, if memories of past 
experience have faded entirely, 
should tell these worriers that, in 
general, business has been above 
normal and can’t be expected to 
stay that way. 

* * * 

OW, it is asked, can a drop of 

any serious proportions happen 
when there is a terrific amount of 
defense spending, high employ- 
ment levels, satisfactory general 
business level, increasing popula- 
tion and higher incomes? 

It is granted that there is some 
spottiness. Higher taxes have 
jarred companies and men, But 
it seems that an increasing num- 
ber are forgetting the predictions 
by reputable business analysts 
that there are no signs of a seri- 
ous drop. 

Buyers aren’t rushing in like they 
had been for several months. It’s 
plain that they have to be sold. Are 
some businessmen so used to a 
seller's market that they “see” a 


Sales Up, Net Dips 
To $918,543 at 
White Motor 


White Motor’s total net sales for 
the first three months of 1952 were 











415,630 in the corresponding period | 
of 1951, according to President | 
Robert F. Black. 

Sales of regular commerical lines | 
held up very well in 1952, falling | 
only 2.9 percent below the excep-| 
tionally high level experienced in| 
the first quarter of the pervious 
year, he stated. Government busi- 
ness climbed very sharply, account- 
ing for 19.5 percent of total sales 
volume for the 1952 quarter as| 
compared with 5.1 percent in the, 
previous year. 

Net income for the 1952 quarter | 
was $918,543, as compared with} 
$1,375,943 for the first quarter of | 
1951, after provision for taxes on} 
income computed at a rate of ap-| 
proximately 62 percent for both 
years. This amounted to $1.18 per'| 
common share in 1952 as against} 
$1.99 per share in 1951. 











leading automobile dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manv- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 





decline in business rather than a 
return of competition? 


* * * 


HERE certainly will be “reces- 

sions” for those firms who don’t 
wake up to the fact that selling 
and advertising are more neces- 
sary now. 


On the whole, those companies 
which have aggressive, well-planned 
policies and good products haven’t 
been raising the question of a slide. 
They just seem to go on selling 


}and making money. 


A constructive criticism was 


offered in a New York speech by 
Leo Cherne, executive secretary 
of the Research 
America, when he pointed out 
that enlarged talk of depressions 
that are unwarranted by the 
actual facts has proved injurious 
to the soft goods market. 

This kind of talk, he said, not 
only devitalized confidence and in- 
jured the market, but has strength- 
ened consumer resistance to the 
goods that manufacturers 
| been offering. 


Willys Net Totals 
$3,332,577 for 
‘Six Months 


The largest dollar volume of pro- 
|duction and shipments in the 
history of Willys-Overland was re- 
| ported last week for the six months 
| ended March 31 by Ward M. Cana- 





The new four barrel 


Car 


buretor 


Institute of | 





How Tire Firms Fared in ’51 


1951 % Over 1951 % Over % 

Sales 1950 Profit 1950 Sales 
*Firestone $ 975,766,000 41 $48,399,000 45 4.9 
Goodrich 637,722,000 17 34,743,000 0 5.4 
Goodyear 1,101,141,000 30 36,628,000 4 3.3 
U. S. 837,222,000 20 30,366,000 28 3.6 


*Firestone fiscal year ended Oct. 31; other companies Dec. 31. 
—U. S. Rubber Co. News Digest 











have | day, president. He also noted that;by the company after federel in- 


earnings before taxes were the|come, surtax and excess profits 
greatest ever recorded for a six-|taxes for the six months ended 
month period. |March 31, amounted to $3,332,577, 

The report to stockholders, cov- | 4n increase of 50.2 percent over 
ering the first half of the corpora- | $2,218,724 in the corresponding six 


| tion’s 1952 fiscal year, showed sales|months of 1951, despite a current 








of $150,061,218, an increase of 53.5| 


percent over sales of $97,739,004 in 
the six months ended March 31, 
1951. 

Civilian shipments accounted for 
more than half of the latest six 
months’ sales, the president’s letter 
pointed out. The net profit retained 


tax rate of 70 percent compared 
| with 62 percent for the 1951 period. 


The six months’ earnings were 
equivalent to $1.11 per share com- 
pared with 70 cents per common 
share in the similar period of the 
preceding year. 






that gives Substantially Increased Horsepower 


Smoother Operation ... Improved Economy 


Stromberg now brings you a carburetor of such 


advanced design that 


it is surely destined to be the 


accepted standard of tomorrow’s car. 


Born out of Stromberg’s constant search for higher 
efficiency in carburetion—a research program that 
began 40 years ago and has never since stopped nor 
slowed down—the new four-barrel Aeroquad Car- 
buretor provides unequalled engine performance. 


The new Aeroquad helps to provide instant hair-trig- 


ger response and acceleration when the driver de- 
mands it! It makes that extra surge of power at high 


speeds . . 


. so often needed for passing... a firm 


reality. In every driving situation—on crowded city 


streets 


... on fast-moving super-highways . . . under 


heavy load—the Stromberg* Aeroquad Carburetor 
gives added engine power, silky-smooth performance, 


and reduced operating costs. 


Make your choice Stromberg—the name you can 


depend on for the finest in carburetion. 


*REG. U. $. PAT. OFF. 
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Partners in Packard Deal 


| . : 
Alvaro Fanucci and Angelo Ca-| Calif. They will operate under the 
nepa are partners in the new/|firm name of Palomar Garage.'! many years. 


| Packard dealership in Santa Cruz, | Both have been active in the auto- 


motive field in Santa Cruz for 











MR. NEW CAR DEALER: 


Don't Let the Curse of “Usedcaritis 
Put You Out of Business! 





1. Are used cars a plague and a problem to you? 


If your answers are YES" to the foregoing indicating your 
questions, we can help you with our person- 
alized RADIOM PLAN. It has been developed 
and proved by our staff after analyzing and 
studying the operations of the very few new 
car dealers in the nation who have success- 
fully combated ‘“‘USEDCARITIS" for years. We 
have assembled the facts and merchandising 
methods common to these money-making 
dealers and are making them available to 
ONE dealer in each market—at a very low 
cost! The size of your dealership does not 


2. Are your profits and investment in jeopardy because of outmoded methods 
in your over-all management of both new and used car departments? 
3. Do you want to build up your used car department as a profit medium 


rather than let your NEW car profits be sunk in trade-in cars that don't sell? 


personalized RADIOM PLAN, will bring you 
AT ABSOLUTELY NO COST our confidential 
questionnaire, designed to get us better ac- 
quainted with your 
Your filled-out questionnaire, held in strictest 
confidence, will be carefully, thoroughly gone 
over by our entire staff. You will then be 
advised—STILL AT NO COST TO YOU—how 
we can help you. From then on, it's up to you. 


interest in obtaining the 


problems and desires. 





matter. Our easy-to-follow program, adapted 
to each dealer's special need, has turned 
losses into profits in deals ranging from 
50 to 1500 new cars per year! 


i ! 
Before it's too late, get on your toes— territory! 


NOWI Don't let another dealer in your terri- 
tory beat you to it. A quick note from you, 





Don't delay. Remember, the per- 
sonalized RADIOM PLAN is open 
to ONE DEALER ONLY in your 


WRITE TODAY! 











RADIOM COUNSELORS 


600 S. Michigan Avenue @ Room 1402 @ = Chicago 5, Illinois 











ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 
















NEW 


1952 ~~ 


Individually designed 
to fit all "52 models 


are 














QRILLE GUARD 
WITH WINGRAKLS 















You want extra 
profits .. . your 
customers want the 

best protection for 
their cars. When you 
sell CELLO both you and 
the customer are satisfied, 


because Cello Grille Guards 


specifically ENGINEERED 


to provide the finest protection 
money can buy. 


Only top-quality materials 
and workmanship go into the making 
of Cello Guards. 


| Join the thousands of success- 
| ful merchandisers who are now fecturing 
Cello Grille Guards, and get your share ot the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1952. 


For full information on Cello 

Guards and License Plate frames write 

to the factory today for FREE catalog pages 
and price lists. 


GRILLE GUARDS 
your GUARD for life 


o Products Co. 161 Prescott Street, East Boston 28, Mass. 


WSB Vetoes Company-Wide Bargaining .. . 





New Strike 


(Continued fr 


last Monday but may do so today 
(May 26). 

Should the Supreme court re- 
buke President Truman for seiz- 
ing the mills, he would be de- | 
prived of all legal resorts to 
prevent an immediate strike ex- 
cept for the emergency delaying 
mechanisms of the Taft-Hartley 
law. The President has indicated 
he would not invoke the Taft- 
Hartley act because the CIO has 
delayed a walkout on five occa- 
sions already. 

Of more imminent importance in 
the minds of auto workers last 
week were the wage adjustments 
they will receive over the Memorial 
Day weekend. 

The WSB already has flashed the 
green light for four-cents-an-hour 
raises in base pay rates as a result 
of “annual improvement factor” 
efficiency clauses in auto contracts. 

al * ” 


ip WAS confirmed Thursday, how- 
ever, that the net benefits for 
1,000,000 auto employes will be 
offset in part by the first cut in 
27 months in hourly cost-of-living 
allowances, which are _ separate 
from base wage scales. 

Cost-of-living allowances will fall 
one cent an hour June 1, slicing 
the net “package” gain for auto 
workers to three cents. Cash 
bonuses for salaried help will fluc- 
tuate commensurately. 

Cost - of - living allowances for 
hourly-rated auto workers and 
salaried employes have climbed 
regularly since June 1, 1950, the 
month the Korean war started. 
March 1, 1950, had brought the 
allowance for hourly-rated rates 
to three cents, the lowest point 
in the four-year history of esca- 
lator contracts. 

The allowance held at three cents 
at the June 1 (1950) review but 
rocketed to eight cents the follow- 
ing Sept. 1 and reached 24 cents 
after a three-cent tilt this past 
March 1. Cost-of-living grants are 
adjusted quarterly and will next be 
geared with the consumer price 
index on Sept. 1. 

a 


* * 


i OTHER developments on the 
labor front last week, UAW 
Local 900 authorized strike action 
at Ford’s Lincoln-Detroit plant if 
| negotiations fail to settle a dispute 
over discharge of six men who 
protested against production rates. 

At Toledo, the CIO Glass Work- 





|ers union signed two-year escalator 
|contracts with Libbey-Owens-Ford 
|and Pittsburgh Plate Glass after 
| joint negotiations. An immediate 
| wage raise of eight cents an hour | 
|is provided for 20,000 glass work- 
|ers, plus semi-annual “improve- 
ment” raises, subject to WSB ap- 











~~ 
, 
mani. = 
Gauges Gas Mileage— 


Henstrometer shows the miles per gal- 
lon of gas along with the usual speedom- 
eter reading. It was invented by Henry G. 
Strong, 133 Edwards Dr., Fayetteville, 
N. Y. No commitments have been made 
as yet on manufacturing rights or distri- 
bution channels, according to H. G. 
Strong & Associates. Strong is transporta- 
tion sales engineer of Carrier Corp. The 
instrument, it is said, is designed to show 
drivers at what speed they get the most 
for their money in the consumption of 
gas, what routes are the best to travel 
and what brand of gas works best. 








Looms 


At Borg-Warner 


om Page 1) 


proval. The new contract also 
enhances fringe benefits. 

The labor relations committee 
of the Toledo Automobile Deal- 
ers Assn. opened contract nego- 
tiations last week with the AFL 
Machinists union. The Machin- 
ists reported in Washington that 
local lodges organized nine deal- 
erships across the country in 
March. 

The International UAW’s board 
of administration over Ford Rouge 
Local 600 announced officer election 
dates for five Rouge units next 
month and said other votes would 
be scheduled subsequently. Unit 
elections will preface the local- 
wide vote for officers, in which the 
left-wing incumbents, whose pro- 
Communist policies led to Local 
600 seizure, will be opposed by a 
right-wing slate. 

+ 


* ad 


HE U.S. Chamber of Commerce 

asked the House Labor commit- 
tee to outlaw industrywide bar- 
gaining, strengthen the emergency 
no-strike provisions of the Taft- 
Hartley law and strip the WSB 
of its authority to rule on non- 
monetary issues, such as the union 
shop and bargaining procedures. 

A 2-to-1 decision, handed down 
by the Federal Court of Appeals 
at New York, held that an em- 
ployer has the right to fire a union 
employe who, in the performance 
of his duties, refuses to cross the 
picket line of another union at a 
customer’s plant. The court re- 
jected an NLRB request for an 
order to enforce its ruling that the 
employe must be reinstated with 
back pay. 

—Mac Gorpon 
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WHOLESALE 
USED CARS 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
TW 1-0600 











New - Miracle LIGHT 








get the business. You can 
same with POST-LITES, the glamorous 
outdoor fluorescents that are sold en a 
written guarantee to increase your busi- 
ness satisfactorily within 30 days or Bo 
may return the lights for full . Thi 

tee is over two years old, yet not 
‘ TE has been returned. In- 
creases in patronage as much as 500% are 
directly traceable to these lights. 


Act NOW! Beat your competition to the punch with these 
new miracle lights that give 10 times the light at half the 
cost, It's the best and cheapest advertising you can buy. 
You can’t miss! 


t yes COUPON FOR FREE CATALOG 





| W. H. Long Co.--101 W. tlllnols St.--Chicago 10 ! 

Est. 1911. 41 Yearsof Guaranteed Serviceto Industry 

Please rush FREE Catalog, Prices and detalis | 

of your Written Money-Back Guarantee. 

Name. | 

Address. | 
| 


alesmen: Exclusive Territories Opes 
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Snead Previews Nash Greenbrier— 





Sam Snead, golf professional, previews the new Nash Rambler Greenbrier utility 
sedan that will be displayed by Nash dealers throughout the country in June. 

H. C. Doss, sales vice-president, said the new model is named after the Greenbrier 
hotel of White Sulphur Springs and was previewed for the first time during the 
resort’s Spring festival and open golf tournament, won by Snead. 





Labor, Materials Weighed .. . 





Prices Re-Examined 


As Auto Costs Shift 


(Continued from Page 1) 


steel mills, fabricators and auto 
suppliers. 

When and how the steel question 
will end is a major auto cost prob- 
lem. Industry - government - labor 
negotiations on steel wages and 
prices have been dormant pending 
Supreme court settlement of the 
ticklish seizure issue. 

* * - 


Aw producers are divided on 
the impact on prices of the 
“annual improvement factor” bene- 
fits. The Wage Stabilization Board 
again this year sanctioned GM’s 
long-standing position that “im- 
provement” raises reflect techno- 
logical advances and are not a 
factor in direct labor costs. 
Although some GM competitors 
oppose this position, all have signed 
a WSB stipulation that “improve- 
ment” raises of four cents an hour 
cannot be submitted to OPS as a 
part of increased labor expenses. 
The only 1952 price reduction 
directly attributed to market con- 
ditions was that on Henry J cars 
last month, ranging from $100 to 
$168. Price cuts by some other 
makers reportedly were deferred 
in the hope that a Regulation W 








EX a6T PLRERATING SYSTEMS 


Eliminate the dangerous hazards of car- 
bon monoxide gas in your shop .. . install 
an Engwald Exhaust System and protect 
the health of your employes, plus actually 
saving dollars. 


Tests proved efficiency was greatly in- 
creased, while absenteeism was sharply 
decreased after Engwald Exhaust Eliminat- 
ing System was installed. 


Several systems to choose from: 
Engwald Underfloor disappearing systems 
Engwald Underfloor twin plug-in type system 
Engwald Overhead disappearing system 
Engwald Overhead non-disappearing system 


THE 1U 52D... 
odes Dis- 
a ing Type, 
designed for use 
with high-compres- 
sion engines. Flex- 
ible Tubing of 
metal or the new 
Neoprene Rein- 
fore Type. 


Write for our new Illustrated catalog. 
The World's Finest Exhaust System. 


ENGWALD CORPORATION 
357 LAFAYETTE AVENUE 


BROOKLYN, NEW YORK 















suspension would improve a need- 
ed sales booster. 

GM’s last cost-of-living price re- 
ductions occurred on March 1, 1950, 
when employe allowances fell two 
cents an hour. The corporation 
initiated the wage-price-cut tiein 
on March 1, 1949, and repeated the 
cycle the following June 1. 

* * + 


EANWHILE, OPS amended 
-~"4 Ceiling Price Regulation 1 last 
week to allow auto makers a free 
rein in  readjusting equipment 
prices when modifications reduce 
costs no more than $2. Equipment 
deletions or changes exceeding $2 
must still be submitted for ap- 
proval, the agency said. 

The change was made by issu- 
ance of Amendment 4 to Revision 
1 of CPR 1 and is effective today 
(May 26). 





Safety to Fore 
Kaiser’s Front-Seat Design 
Brings Citation 
WILLOW RUN. — Safety - engi- 
neering features of the 1952 Kaiser 
have won for Kaiser-Frazer the 
Consumer Service Bureau seal of 
commendation of Parent’s Maga- 

zine. 

The magazine conferred the 
award after testing K-F’s seven 
points of safety design intended 
to protect front-seat passengers 
from injury. Police records have 
shown that occupants of the right 
front seat comprise 70 percent of 
passenger fatalities in collisions. 

The Kaiser safety points include 
a full-length padded dash panel, 
recessed instrument controls, a 
“pop out” windshield, narrow cor- 
ner posts, right-hand location of 
emergency brake, and a seating 
design which allows for cradling of 
passenger weight and “stretch-out” 
leg room. 





Worthington Corp. Now 


HARRISON, N. J.—Stockholders 
of Worthington Pump and Ma- 
chinery Corp., at the annual meet- 
ing, reelected the present board of 
directors and voted to change the 
company’s name to Worthington 
Corp. 


FTC Definition Curbs 
Use of ‘Free’ in Ads 


WASHINGTON.—In a 3 to 1 
decision, the Federal Trade 
Commission has written a defin- 
ition of the word “free” that 
may bar it from most advertis- 
ing. 

Merchandise, FTC says, may 
not be offered as “free” if it 
can be obtained only through 
the purchase of something else. 

The ruling was issued in a 
case involving Book-of-the- 
Month Club, Inc., New York, 
whose ads offer a “free” book 
to all who join the club and buy 
four books a year. FTC called 
the ads “false, misleading and 
deceptive.” The book concern 
plans to appeal the ruling to 
the courts. 








By Ira Alexander 
Staff Correspondent 


DENVER. District Attorney 
| Bert M. Keating said that Gov. 


against Fred A. Ward, bankrupt 
Hudson distributor. 

Ward’s second trial got under 
way here last week. 

The governor, who 
lost $10,000 to Ward just before 
the automobile distributor went 
bankrupt last summer, would be 
used to bolster the district attor- 
ney’s contention that Ward offered 
to pay unusually high rates of 
interest to get quick cash. 

Ward, it is said, borrowed $10,000 
from Thornton on a promise to 
repay $12,500 almost immediately. 
Keating said the terms of the 
arrangement amounted to 900 per- 
cent interest. The governor gave 
Ward a check for $10,000 and Ward 
handed Thornton a check for $12,- 
500. Ward’s check bounced. The 
governor described the deal as just 
a “cow country swapping” arrange- 
ment. 

Ward, who had been ill, was in 
court when District Judge Joseph 
J. Walsh ruled out a further delay 
in the second trial of the one-time 
auto distributor. Defense Attorneys 
Frederick E. Dickerson and An- 
thony F. Zarlengo said that the 


| Thornton may be called to testify | 


| Advertisement _— 
reportedly | 





Colo. Governor May Testify 
In Second Ward Trial 


jury selected prior to the postpone- 
ment of the second trial was in- 
capable of giving a fair trial. 
Judge Walsh went along with 
the defense after Dickerson 
threatened to go to the Colorado 
supreme court if the jury was 
allowed to remain. Thus the first 


part of last week was given over 
to selection of a new jury. 

District Attorney Keating pre- 
sented a long brief on behalf of 
| keeping the same jury in the box. 
| Ward faces four counts of an 
| indictment—confidence game, false 
pretense and conspiracy to commit 
both. The indictment grew out of 
$100,000 he borrowed from J. K. 
Mullen Corp. 








Wondering how new-car and truck pro 
duction and sales are making out? AUTO- 
MOTIVE NEWS gives you the entire story 
every week throughout the year. 











Farmers Good Prospects 
For Service Business 


On the average, farmers drive their 
cars 870 miles more a year than 
city drivers. The figures are 10,020 
miles for Rural America against 
9,150 for Urban America. Of course 
rural people have lots of trucks 
and tractors, too, and give them 
lots of wear. That’s why 70 percent 
of the repair shops in America are 
located in towns with 25,000 people 
or less. 


In fact, nearly half the service 
work in a normal year is done in 
rural trade centers—towns of less 
than 10,000 people—that depend 
heavily on the rural market. 

Not only are most independent 
repair shops located in towns of 
less than 25,000 population, but 81 
percent of the car dealers are lo- 


cated there, too. Among rural 
people, car ownership, as well as 
truck and tractor ownership, is 
extremely high. 


What about your place of busi- 
ness? Do you have any idea of the 
number of prosperous rural cus- 
tomers in your trading area? There 
are more than you think. And 
they’re good customers of the auto- 
motive industry—the best, as a 
matter of fact. Furm Journai, 
America’s largest rural magazine, 
has prepared a series of folders 
that show the location of these 
people, county by county, the coun- 
try over. There’s one for your 
territory, too. Write Dealer Service 
Department, Farm Journal, Phila- 





delphia 5, Pa. 








the sale 





How to tip 
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GENERAL MOTORS ACCEPTANCE CORPORATION 


The GMAC Thrift-Guard Plan—The complete 
Time Purchase Plan that can be offered only by dealers in 
CHEVROLET, PONTIAC, OLDSMOBILE, BUICK AND CADILLAC CARS, 
Also offered for used cars of all makes sold by these General Motors dealers, 

















Automatics Boon 
| To Car Fleets, 
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Honored by Co-Workers attended the dinner as guests of 
A. C. Hine, company president, a | 


Thomas Fabrizio, service man- who gave Fabrizio a watch. 


| ager for A. C. Hine Co., Hartford, 
| Conn., Pontiac dealer, was hon- 





Automotive Engineers. 
: He described in detail Fordomat- | 
tunity. ic drive, declaring: 


bide j “The basic principles of auto-| 
P sonabl ; ~s 
The territories are already — y matic transmission of power are} 


well developed, established dealers op- ideal from the standpoint of reduc- | 
erating, with immediate profits available ing repair and maintenance costs 


. traceable to driver fatigue, driver | 
both from wholesale and retail. Ghuse or tack f Giver nia” | 


and exceptional money-making oppor- 








2 a P mae ° i sl 
Our requirements for distributorship _ Bad driving habits such a: | 
re . ing the clutch, shifting without 
franchises call for men of high character, fully disengaging the clutch,” jack- 
ability and leadership, with business rabbit” starts and “lugging” the 
i abili- engine at low speeds are large con- 

background man renucts Mer Hs . tributors to power train mainte- 
ties in management and organization. nance costs in units with conven- 
Financial requirements are in keeping tional transmissions, McLean said. 


The conventional clutch and trans- 


with the size of the territory. mission, he added, contribute to 





. ° : . high i ee f idents | 
We will give careful consideration and a Bie «lg gy acciden rt 
a prompt reply to inquiries, which will Se ee | 
be held in confidence. Personal inter- a 
views will be arranged in your city. Two Ohio Dealers | 
ep. 7 
Address Box AN 240, Settle OPS ‘Bills 
TOLEDO. —A local auto dealer | 
sc osnnt ci lias and another in Clyde, O., each have | 
Detroit 26, Mich. repaid three times the amount of 


alleged overcharges in used-car 
sales, according to Robert R. 
Foster, district OPS enforcement 
director. 

Foster said S & M Auto Sales, 
Toledo, has paid $273 to Robert 











Singleton, Toledo, who said he was 
overcharged in March on a car 
priced at $1,850. 

Rick’s Ford Sales, Inc., Clyde, 
paid the government $100 and 
Thomas L. Miller, Fremont, $50 on 
a $50 overcharge on a car priced} 
at $450, Foster said. 














Enterprising 
Goodrich Book for Students | 


Touts U. S. System 
AKRON.—B. F. Goodrich Co. has 
come up with a new 32-page, four- | 
color cartoon booklet boosting com- | 
petitive enterprise by using the| 


* ry * growth and development of B. F. 
a j ep i S N of | p 0 j 5 Goodrich as a case history. 
t} Two million copies of the book- | 
ae let, “Johnson Makes the Team,” | 
are due off the press. Over a mil- 


lion copies were included in the 

May 7 issue of Scholastic maga-| 

= zines. | 
“Johnson Makes the Team” is| 


published for use primarily as a/| 
free teaching aid in upper grades, | 


ee 55 junior and senior high schools. A| 

special teachers’ manual, prepared | 

for use with the new booklet, is| 

available for classroom instruction. | 

Nearly 4,000,000 copies of B. F.| 
Goodrich’s “Wonder Book of Rub-| 


Is \the Profitable Plan that will ber,” with teachers’ manual, have! 
A 








VV pe been used in the nation’s schools| 
S e _ since first printing in 1947. 
SBrig hte n = Yo ur F utu re Sample copies of the booklets and 





\ teaching manuals may be obtained 
j/ i] 4| | \\\ by writing to Public waged 
Carlife a. The B. F. Goodrich Co., | 
Accumulates ae eee 

Cash for You Roll-Up Truck Cover 

‘ke if’ ; Invented by Kentuckian 

Like it’s Doing MAYSVILLE, Ky.—A patent on 
ja roll-up type vehicle cover has 
for Other | been issued to Frank A. Germann, 
of Ripley, president of Germann 
Dealers pas Motor Transportation Co. It 


| is believed the device will save ap- 


Get the Lowdown! Mail This Coupon Today! —_—sProximately one man-hour in cov- 


|ering every big truck after it is 


| loaded. 
Sewanee ----- - - a a ae 1; Germann said it takes two men | 
The Carlife Guaranty Co. Phone Diamond 1-2388 !|@>out 30 minutes to cover a load | 


|| with tarpaulin by the manual 


16501 Wyoming, Detroit 21, Michigan ||method all trucks now use. It is| 


RUSH us more information concerning CARLIFE GUARANTY “72" || mecessary to insert cross bows, | 
without cost or obligation. Shew us what other dealers are || Stretch the tarp and then lash it. 
doing. | The Germann patent does the job 
\| mechanically in less than a minute, 
NPE SEP OOTP ETE EP CTE aera dats iaihs ead at ade ee | it was stated. 


ON swag k's'6n as eval «a8 Sprite Gasca Rema oa De OK LAREN RE Bawa : oF 1! 





Gay in Merchants Post 
CE SN Re aA) Ry A SrA le oye 9 law cae eon | William A. Gay, manager of a} 

|| Gaffney (S. C.) auto firm, has been 
Address...........--. EH MELLEL ORES RARE RRS EG AACR OCUR EES OS 00 014 elected general chairman of the re- 
Ee a ae ee re Oe ae 5-26-52 | ‘tail merchants bureau of the local 
City....+-+- Hani et is |! chamber of commerce. 


| 
| 
| 



















HERMAN BODY COMPANY sr. Louis 10, mo. 











* . Wondering how new-car and truck pro 
A i ~ re | ored recently at a testimonial duction and sales are making out? AUTO- 
AUTOMOBILE | Ford na: ide & ays ag Ay nse _ 35th * saad MOTIVE NEWS gives you the entire story 
| with the firm. Some 35 employes very week throughout the year. 
DISTRIBUTORSHIPS NEW YORK.—Strong arguments sssieienedeladactinnsttadi oniaieadammeindiniaamnnncinienasenimamnekaaiaes penne 
: in favor of automatic transmis- 
‘ | sions for taxicabs, police cars and HERMAN BO DY 
A prominent automobile manufacturer |other large fleets were advanced| BR(Gtogomtae 
has several open distributorships in the | by John F. McLean jr., special as- f ae 
iddle South 7 d Mid-West. The well- sistant to the service manager, designed for your Customers’ Specific Needs! 
ae a yee : : : Ford division, in a panel discus- 
rounded line, which includes both pas- sion before the New York metro- 
senger cars and utility vehicles, offers politan section of the Society of GLEN Coy, 


HATCHERY 
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THE HERMAN “WALK-IN” 
The easiest in and out body on the road : 


Where drivers make frequent stops, this model saves time—permits more de- 
liveries per day. Interior walls are straight from front to back and top to 
bottom so that inside lining, shelves and partitions may be easily inserted 
when required. WRITE, WIRE OR PHONE COLLECT 































New Display Gets Kar- 
Rugs out Front where 
Customers See and 
Buy them... 


New Kar-Rug 
Assortments for Fast 
Turnover . . . Profits 
Unlimited 

















Nationally Advertised 
to Pre-sell Customers 
on Kar-Rugs 
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Congress Also Urged to Kill ‘W’ Powers... 





Dealers Ask End to ‘OPS Chaos’ 


(Continued from Page 1) 


institute consumer 
tion,” Myers urged. 
* * o 

JADA’S Costley told the House 
+‘ group that a buyers’ market 
was prevailing in new and used 
cars, and that they are in plentiful 
supply. 

In urging that controls be elimi- 
nated, the NADA witness charged 
that the OPS has made the retail 
automobile trade “the victim of a 
useless make-work program which 
has resulted in nothing but chaos, 
confusion and consternation.” 

Not only is there no further 
economic need for price controls 
in the auto industry, Costley main- 
tained, but the regulations imposed 
have been “ambiguous and confus- 
ing.” 

“Many of the OPS orders,” he 
declared, “involve terminology 
entirely foreign to our industry, 
and all our efforts thus far to 
obtain clarification and interpre- 
tation have failed.” 

Costley told the national legis- 
lators that practically all lines of 
cars are now in such plentiful 
supply that legitimate competition 


credit regula- 





Senate, House Differ 
On U. S. Rubber Rule 


WASHINGTON. — The Senate 
voted to continue for one year 
the law providing government 
operation of the synthetic rub- 
ber program. The measure thus 
went back to the House, which 
voted a two-year extension be- 
yond June 20. 

Heads of major private rubber 
companies urged the one-year 
extension in order to hasten the 
lease or sale of $750,000,000 
worth of government rubber 
plants to private industry. 





in a free market will afford the 
consumer full protection insofar as 
new-car prices are concerned. 

“Production of new automobiles 
has greatly exceeded both govern- 
ment and industry expectations,” 
he said. 

“From the very inception of the 
price program,” the witness told 
the House committee, “used cars 
generally have sold below OPS 
ceiling prices.” 

*” x * 

E CITED the recent action of 
-# the Federal Reserve Board sus- 
pending Regulation W in its en- 
tirety as evidence that price con- 
trols are no longer needed to curb 
inflationary trends. 

“And,” he added, “the automo- 
bile dealers of the nation are 
confident Congress did not intend 
that small businessmen should 
be subjected to the type of 
administrative dictatorship they 
have experienced under the domi- 
nation of OPS.” 

Advancing some specific reasons 
why automotive controls should be 
removed, the NADA spokesman 
pointed out that “actually, most 
new-car dealers today find they are 

exhausting the supply of custom- 
ers rather than the supply of new 
automobiles. 

“Competition, the real price sta- 
bilizer, is at work in our industry. 
This condition, which is normal, 
does not call for controls of any 
nature. Free, unhampered compe- 
tition guarantees the public the 
lowest possible price.” 

x 7 x 


QPS: Costley charged, has sub- 
jected auto dealers to “profit 
control” rather than to “price con- 











; trol.” He complained against OPS| 
| policies of uniformity on dealer| 


| charges, prices and practices as an 
effort “to destroy the competitive 
features of our business.” 


Costley also was scornful of 
what he branded as OPS “perse- 
cution” of dealers through press 
releases on alleged offenses. 


“To the average newspaper read- 
er—our customers—these OPS news 
releases are indictments which vin- 
dication by a court of law will not 
erase from the mind,” he declared. 

“Such indictments, if you please, 
do not come from courts of law 
or juries of our peers, but from 
temporary government officials rep- 
resenting a temporary government 
agency, who are wholly unfamiliar 
with our customary business oper- 
ations.” 


Costley warned that dealers’ op- 
erating costs have been steadily 
increasing while their overall prof- 
its before taxes receded to 1.9 per- 
cent of sales in the first quarter 
of this year. 


He added that OPS-imposed “in- 
dustry rollbacks and cost absorp- 
tion technics” are incompatible 
with the present auto business 
situation. 

* * * 

OWNING told the committee 

that established used-car ceil- 
ings assume an “average” condi- 
tion, with the result that the man 
who takes care of his car is 
penalized while the man who 
doesn’t is subsidized. This is true 
because any two cars having iden- 
tical ceilings, if they are of the 
same age, make and body style and 
have the same “allowable” extras. 

‘It is common _ knowledge,” 
Downing asserted, “that any two 
given automobiles identical except 
as to condition, commonly vary as 
much as 100 percent in true market 
value and in the amount of unused 
transportation represented.” 


Downing said that during the 
past year and a half used auto- 
.mobiles have been selling well 
below ceiling prices in spite of 
the fact that in establishing CPR 
94 OPS used every device pos- 
sible to lower the general ceiling 
price level,” contrary in our opin- 
ion to certain provisions of the 
Defense Production Act of 1950 
as amended.” 


Allowances for radios, heaters, 
and other special equipment items, 
for example, were disallowed by 
the OPS in establishing CPR 94 
even though doing so made the al- 
ready unfair price relationships 
even more unrealistic—and in op- 
position to the advice of the Indus- 
try Advisory Committee. 

Special rules included in CPR 94 
made it necessary for used car 
dealers to have new invoices 
printed and required them to tag 
every automobile, showing thereon 
such information as motor num- 
ber, ceiling price, body style, age, 
etc. 

“These requirements, Downing 
said, “increased the dealer’s record 
keeping work tremendously, re- 
quiring in some cases the addition 
of personnel to keep the records. 
The tags and invoices involved cost 
the used-car dealers of this country 
well over a million dollars—all in 
the name of inflation control and 
during a period when automobiles 
were (and still are) selling well 
below ceiling prices.” 

* * ” 


N CREDIT controls, Downing 

said that the association is re- 
lieved to know that Regulation W 
has finally been suspended, but it 
should have been suspended over 
a year ago. 

“During the period of its admin- 
istration of Regulation W,” he 
added, “the Federal Reserve Board 
made no effort to introduce flexi- 
bility into the regulation and kept 
harsh restrictions when almost 
every trade group in the nation 
advised against such action, all to 
the detriment of business and at 
the same time accomplishing 
nothing to advance the cause of 
inflation control.” 


If Congress should decide to 
continue the authority for credit 
controls, Downing said, the as- 
sociation believes that such con- 
tinuance should be surrounded 
by a series of adequate safe- 








guards. He suggested that the 
act should limit FRB by requir- 
ing that no rules be imposed that 
would necessitate the sale of 
installment paper on terms re- 
quiring more than one-fourth 
down or less than 24 months for 
repayment. 

In addition, the board should be 
instructed to employ a more real- 
istic approach to the problem of 
automobile financing by taking in- 
to account the historic pattern of 
car-price, car-age relationships, 
something the board has com- 
pletely failed to do in the past. 

* 


* * 


Senate Group’s Vote Makes 


Herlong Bill Retroactive 


||. a new 
Herlong Amendment which, if 
enacted into law, will give retail 
motor car dealers their historic 
profits mark-up, the Senate Bank- 
ing Committee last Wednesday 
wound up its work on a bill to 
extend the Defense Production 
Act. 

The Capehart provision also was 
clarified to make clear it applied 
only to manufacturers, and not to 
retailers. 

The legislation approved by 
the senate group would continue 
wage and price control authority 
for only eight months and strip 
the wage stabilization board of 
almost all its dispute functions. 

The decision to report the bill 
favorably to the Senate came on a 
voice vote. The shortened span for 
wage and price controls was voted 
despite appeals by the administra- 
tion to continue the authority for 
a full two years beyond the expira- 
tion of the present law, set for 
June 30. 
* * * 

T= Senate bill, however, would 

continue the government’s au- 








$750,000 Blaze Hits 
Indianapolis Auto Row 


INDIANAPOLIS. —A_ $750,000 
fire swept three buildings in In- 
dianapolis’ auto row last week. 
The damaged buildings included 
that occupied by the Ford dis- 
trict office and the four-story 
brick structure of the C. H. Wal- 
lerich Co. auto dealership at 950 
N. Meridian St. 


A volunteer brigade of em- 
ployes and _ spectators drove 
nearly 25 new cars out of Wal- 
lerich’s ground-floor showroom 
and service department. Addi- 
tional automobiles, stored on the 
third and fourth floors, could 
not be saved because the fire 
cut elevator circuits. 





thority to control credit and allo- 
cate scarce materials for a full 
year. 

The measure would abolish the 
present wage stabilization board 
and replace it with an all-public 
panel, short of all power to 
recommend settlements in labor 
disputes. 

The stripping of disputes powers 
from the WSB is regarded as a 
reflection of Congress. 

* * * 
Aa with the wage board for 
its steel case recommendations, 
which legislators consider were 
over-liberal and, with regard to 
the recommendations for a union 
shop in the industry unwarranted. 

The blow in behalf of retailers 
struck out the word “hereafter” 
from the Herlong Amendment. 
This action has the effect of 
making the provision applicable 
to all regulations thus far issued 
by the OPS instead of just those 
issued after the Herlong Amend- 
ment was written into law last 
summer. 

Price director Ellis Arnall fought 
hard against the change, handing 
the committee a strong letter on 
the subject just before the action 
was taken. 





Safety Newsreel 





DeSoto-Plymouth Dealers Win Sloan Award— 
An Alfred P. Sloan radio and television highway safety award was presented to 
the DeSoto-Plymouth Dealers of America last week ‘for distinguished public service 


in highway safety.” 


At the presentation ceremony in New York were (left to right): 


J. B. Wagstaff, DeSoto sales vice-president; Alfred P. Sloan, president of the Sloan 
Foundation, and a director of General Motors, (holding the award), and J. E. 
Wolfington, Philadelphia DeSoto-Plymouth dealer. The award was for safety announce- 
ments on their Groucho Marx TV show, “You Bet Your Life." 





Md. Acclaims Firestone Safety Program— 


For its accomplishments in promoting 


traffic safety, Maryland singled out the 


nationwide program of Firestone Tire & Rubber for a special citation at the state's 
recent annual traffic safety conference. In making the award, Paul E. Burke (left), 
director of the state traffic safety commission, said: “Firestone has set an example for 
all industry by its leadership in campaigning for highway safety." L. G. Fairbank, 
assistant general sales manager of Firestone, accepted the award. Only two similar 
awards have been made by the state. Sergeant George Pattinson jr., of the Baltimore 
police department traffic division, is at the right. 





‘Dry’ Battery— 


Firestone announces a new battery that 
it claims will give motorists longer, more 
economical service. The battery acid is 
stored in a plastic bottle that holds the 
liquid indefinitely. Not until the ‘“‘dri- 
charged" battery is installed in the auto- 
mobile is acid added to activate the bat- 
tery for the first time. Showing how to 
activate the battery are (left) G. V. Mead, 
manager of the home and auto supply 
division and Ll. E. Olcott, battery sales 
department. 


Chrysler Making 
Planning Study 
Of Tank Arsenal 


DETROIT.—Chrysler Corp., 
which will take over operation of 
the Detroit Tank Arsenal, has 
agreed to a 60-day contract with 
the Army that calls for intensive 
studies and planning to determine 
the exact facilities and responsibil- 
ities to be handled by the corpora- 
tion. 

According to the terms of the 
agreement, Chrysler will “assign 
to the tank plant as soon as pos- 
sible on a full-time basis the neces- 
sary key personnel which may 
include the following categories: 
operating manager; master me- 
chanic; production engineer; plant 
engineer; purchasing agent; plan- 
ning superintendent; factory audi- 
tor; personnel manager; time-study 
and budget supervisor; contract 
administrator, and other necessary 
personnel. 


It also agreed, during the 60-day 
period of the contract, to interview 





the employes of the Detroit Ar- 


senal to determine their interest in 
becoming employes of Chrysler 
“with a view to offering employ- 
ment to the maximum number con- 
sistent with the contractor’s effici- 
ent and economical operations of 
the tank plant.” 

Chrysler agreed to survey all 
Government requirements, plans 
and contracts for the delivery of 
materials, components, parts, equip- 
ment and services required by the 
plant, 


Illinois Kills Lien 
On Auto Dealer 


CHICAGO. — Clifford E. Halpin, 
acting director of the Illinois de- 
partment of revenue, announced 
that the lien against Clark-Maple 
Chevrolet charging the dealer with 
laxity in payment of the retailer’s 
occupation tax, would be dropped. 

Subjected to considerable em- 
barrassment through publication of 
the charge in the newspapers, 
Clark-Maple filed a suit for judicial 
review of the department’s assess- 
ment upon receiving notice that 
the lien had been claimed. 

In a letter of apology, which the 
dealer photostated and distributed 
to its customers, Halpin admitted 
that the notice of lien in question 
was filed through a clerical error 
in that the summons which was 
served was misfiled. 








Studebaker Deal Starts 


41st Year in N. H. 


Morse - Batchelder, Inc. (Stude- 
baker), Manchester, N. H., is mark- 
ing its 41st year in business. The 
dealership, which still occupies its 
original Manchester location, took 
the occasion to advertise that: 
“Yes, we came with the Indians 





and trade as they did.” 




















CAR DEALERS 









MANUFACT 


USE ONE PAPER 


THE BIG MANUFACTURER MAR- 
KET. The tremendous purchases by the 
manufacturers of cars, trucks, buses, 
parts and accessories always amount to 
a multi-billion dollar figure. Example: 
45% of all tire purchases in 1951 were 
made by car and truck manufacturers. 
Now, more than ever, it is important 
to reach the executives in the manage- 
ment, sales, engineering, and merchan- 
dising departments. 








THE BIG CAR DEALER MARKET. 


1951 the average annual sale of 
parts by car dealers was $60,000. Ac- 
cessories amounted to $22,000. When 
it comes to rendering services, the car 
dealer is the biggest single factor in the 
market. For example, 98.8% do brake 
service. Complete engine overhauling 
is done by 86.2%; wheel balancing, 
83.3%; bump and paint work, 82%. 


In 


There's only one weekly newspaper on which the Decision Men 
of these two markets depend for the news of the industry. They 
make their buying decisions from the pages of AUTOMOTIVE 
NEWS, for which they pay $8 a year. The renewal rate for 
subscriptions is 86.6%. Both figures are tops for the industry. 


THE WEEKLY NEWSPAPER OF AMERICA’S NO. 1 INDUSTRY 





PENOBSCOT BUILDING e 


DETROIT 26, MICHIGAN 


REPRESENTATIVES 
New York — Edward Kruspok, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago —J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
les Angeles—R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 




















Week Week Jan, 1 Jan, 1 
Ended Same Ended May, to Oo 
May 24, Week, Mayl?, 1952 May 26, May 24, 
1952 1951 1952 to Date 1951* 1952* 
CHRYSLER 18,492 32,351 21,346 69,470 567,987 389,747 
Chrysler 2,824 5,116 2,882 9,488 78,181 53,096 
DeSoto 2,270 3,404 2,217 7,637 48,378 40,401 
Dodge 4,486 8,330 5,607 18,008 149,060 104,326 
Plymouth ...... 8,912 15,501 10,640 34,337 292,368 191,924 
FORD ..... .... 20,847 25,486 20,780 71,198 560,185 361,198 
i, . 16,176 19,586 16,288 55,303 433,894 281,127 
Lincoln 927 602 935 2,885 12,810 12,041 
Mercury oon 3,744 5,298 3,557 13,010 113,481 68,030 
GENERAL MOTORS .. 39,786 47,477 39,705 133,199 1,051,869 739,118 
Buick .. ™ eves 7,112 8,421 7,105 24,125 188,857 133,236 
Cadillac .... 2,114 2,048 2,052 7,047 46,053 36,427 
Chevrolet 19,544 23,704 19,483 63,721 522,692 362,184 
Oldsmobile 4,955 5,959 4,943 16,722 133,268 93,752 
Pontiac ............ 4 6,061 7,345 6,122 21,584 160,999 113,519 
KAISER-FRAZER 1,398 1,937 1,251 4,603 24,782 25,097 
Kaiser . 1,398 1,937 1,251 4,603 24,782 25,097 
CROSLEY 60 48 53 196 3,056 1,204 
HUDSON ...... 1,289 625 1,308 4,419 72,037 33,964 
NASH ......... 4,592 4,013 4,278 13,562 73,781 52,445 
PACKARD ........... 1,431 1,571 1,423 4,885 38,725 26,592 
STUDEBAKER ........... 3,304 4,557 3,328 11,206 109,630 73,437 
WILLYS-OVERLAND? 1,316 295 1,200 4,185 15,249 23,645 
Total Cars, U. S. . 92,515 118,360 94,672 316,923 2,517,301 1,726,447 
tIncludes station wagons. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 dan, 1 
Ended Same Ended May, to to 
May 24, Week, May 17, 1952 May 26, May 24, 
1952 1951 1952 to Date 1951* 1952* 
CHEVROLET ..... 6,888 11,365 6,916 21,691 200,283 134,277 
CROSLEY .... 5 5 4 27 346 180 
BORNEO Enc ccssisesesces.s  cosee a 108 153 411 3,719 3,199 
4) 80 100 71 255 1,933 1,450 
eee s 3,660 3,886 3,515 12,124 68,070 68,492 
FEDERAL. ............... 37 57 37 74 877 725 
I aN ckttniccesatiedeSiensixasen 4,828 7,583 4,719 18,233 146,350 96,516 
GMC ........ hahinds sess 2,502 2,994 2,641 8,763 56,846 48,537 
INTERNATIONAL . 2,606 3,074 2,910 9,857 72,654 66,882 
a fas 222 373 213 695 6,924 4,895 
Bi sicint atlatiinesiniivas 374 322 359 1,208 7,010 7,565 
STUDEBAKER 1,265 1,007 1,232 4,230 18,390 26,093 
ee 248 344 227 $21 7,390 6,017 
WILLYS-OVERLAND.. 2,433 1,605 2,229 7,084 35,615 43,289 
MISCELLANEOUS ... 308 338 302 1,039 6,443 6,348 
Total Trucks, U. S. .... 25,456 33,161 25,528 86,512 632,850 514,465 
Total Cars, Trucks 
= ae 117,971 151,521 120,200 403,435 3,150,151 2,240,912 
Total Cars, Trucks 
eee 10,404 7,944 10,097 32,335 196,816 162,691 
Grand Total 


Cars and Trucks 


U. S. and Canada ......128,375 159,465 


130,297 435,770 3,346,967 2,403,603 





*Revised, 
Drive, Sterling, Nash, etc. 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


N.B.: All U.S. totals include cars and trucks for military orders, 





Week’s Car Output Dips 
2,000; Trucks Hold 


(Continued from Page 1) 


seems to bear out general industry 
feeling that production controls 
have become more or less meaning- 
less. 

As a group, car producers are 
supposed to be limited to the 
production of 1,050,000 cars in the 
second quarter of this year. How- 
ever, even though some makers 
are building below quota, it ap- 
pears that at least 1,200,000 cars 
will be produced in the current 
quarter. 


If the quota restrictions were 
hard and fast, Chrysler would be 
faced with the prospect of holding 
its car production down to about 
40,000 in June. The building of 
40,000 cars is only about a nine-day 
effort for Chrysler at current pro- 
duction rates. 

x . x 
HOWEVER, Chrysler, and other 
makers for that matter, will 
be allowed to get started on third- 





Auto Stocks 





May May 1952 

21 14 igh w 
Chrysler 755% 74% 76% 68% 
Crosley 2% 2% 3% 2% 
GM 55 545% 55% 50 
Hudson 14% 14% 14% 12% 
K-F 5 5 7 5 
Nash 19% 19% 21% 17% 
Packard 5% 4% 5% 4% 
Stude. 38% 37% 39% 31% 
Willys 9% 9% 10% 8% 
Average 25.00 24.70 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 








quarter quotas early in June, so 
that industry output rates should 
hold steady at around 95,000 cars 
weekly for sometime to come. 

With the exception of last 
week, Chrysler plants have been 
rolling along at a steady clip 
through most of this year. Reli- 
able reports have Chrysler plan- 

ning changeover shutdowns in 
most of its plants at the end of 
July. The date for Chrysler divi- 
sion is July 25, but plant sources 
expect some difficulty in meeting 
that deadline. 

General Motors’ changeover plans 
are still an unknown factor, but it 
is believed that GM shutdowns for 
new models will come earlier this 
this year than in previous post- 
war years. Studebaker is also said 
to have early fall model change- 
over plans. 

Ford, Willys-Overland and 
Nash, all of which have recently 
introduced newly designed offer- 
ings, are expected to be the auto 
industry’s most consistent car 
producers in 1952. 

There have been no hints on the 
1953 plans of other car makers, 
with the exception of Hudson. 
Hudson plans to bring out a light 
car series this fall. 


GM of Canada to Build 


Winnipeg Parts Depot 

WINNIPEG, Manitoba.—Genera! 
Motors of Canada, Ltd., will build 
a $1,000,000 parts depot in Winni- 
peg as soon as steel restrictions are 
erased, President W. A. Wecker 
announced last week. 
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Ford Quota Hearing Ends 


NPA Starts Work on Decision After Taking 
Three Million Words of Testimony 


(Continued from Page 2) 


strike, Ford wanted its truck share 
of the industry raised as follows: 

From 21.03 percent (as fixed by 
NPA) to 26.67 percent for light 
trucks; from 26.87 percent to 
33.22 percent for mediums, and 
from 13 percent to 15.68 percent 
for heavies, 

Darragh used projected slides of 
charts to support Ford’s claim to 
truck leadership in the year ended 
June 30, 1950, citing order back- 
logs, dealer stocks and total factory 
sales as compared with those of 
Ford’s competitors. He said Ford 


scored “very substantial gains” 
over rival truck makers in that 
year. 


Darragh contended that NPA’s 
1947-49 base penalized any manu- 
facturer that improved its competi- 
tive position and benefitted any 
manufacturer whose production de- 
clined. 

* . _ 

E ALSO criticized NPA for 

using the year before Korea as 
the base for allotment of materials 
to truck body builders but not 
using the same period for compan- 
ies which make trucks. 

Darragh said the 1947-49 period 
was too long and too remote from 
the Korean war. He said it included 
1947 and 1948 despite the fact that 
conditions were abnormal in the 
industry in those years, and that 
it unfairly excluded the first half 
of 1950. 

Darragh said that Ford had no 
desire to injure the all-truck 
companies and that should they 
suffer any hardships under the 
proposed one-year base, Ford 
would not object to NPA’s mak- 
ing appropriate adjustments sup- 
ported by facts. 

Courtney Johnson, director of 
NPA’'s Motor Vehicle division, and 
David C. Murchisen, NPA counsel, 
joined in assailing Ford’s argu- 


K-F 


(Continued from Page 2) 

most of the charges were the 
same as those which Cyrus 
Eaton, Cleveland investment 
banker, had been making for 
four years, Eaton’s concern, Otis 
& Co., is the firm which refused 
to fulfill its contract to under- 
write a portion -of a Kaiser- 
Frazer stock offering in 1948. 

Cuttle made these three recom- 
mendations to Kaiser-Frazer man- 
agement: 

1. Employ independent auditors 
to check the records of the com- 
pany. 

2. Employ independent consulting 
engineers to advise management. 

3. Publish quarterly reports. 

Kaiser told the stockholders that 
the recommendations had been con- 
sidered, and he made the following 
observations: 

1. Touche, Niven, Bailey & 
Smart, independent certified public 
accountant firm of national reputa- 
tion, annually audits the books and 
records of Kaiser-Frazer. 

2. Kaiser-Frazer has employed, 
and will continue to employ from 
time to time, Coverdale and Col- 
pitts, one of the country’s outstand- 
ing engineering firms, to advise on 
management problems. 

3. Although management and 
counsel considered it inadvisable 
in recent litigation with Otis & Co. 
to issue interim financial reports, 
it now has been decided that the 
first interim statement will be re- 
leased when the estimated figures 
for the first six months of 1952 are 
available. Quarterly reports will be 
issued thereafter. 




















“. . . And it sells one helluva 
slew of wiper blades .. .” 








ments and defending the prevailing 
base period as the one most equi- 


table to all companies in the 
industry. 
* + 5 
IVE of the intervenors — Chrys- 
ler, International Harvester, 


Peterbilt, Reo and Willys-Overland 
—urged the board to reject Ford’s 
truck appeal. All argued that the 
company’s proposal would have 
injurious effects on them individu- 
ally. 

Johnson said Ford’s formula 
would permit Ford to increase 
its truck production substantially, 
and potentially would have the 
effect of severely curtailing the 
production of independents, even 
causing some to shut down. 

He listed the following possibili- 
ties should Ford’s percentage 
formula be accepted: 

Licht Trucks—Crosley would be 
forced out of business. Divco and 
Willys would have their respective 
quotas so reduced that they could 
be expected to stop production. 

Mepium Trucks—Federal and Reo 
would be forced out of business. 
Diamond T could be expected to 
halve its production. 

Heavy Trucks— Ward LaFrance 
would be forced out of business. 
Autocar, Brockway, Corbitt, Four 
Wheel Drive, Sterling and Walter 
would have their production au- 
thorizations so reduced that it 
would be unprofitable for them to 
continue production. 

* * 

OHNSON described Ford’s argu- 

ments as fallacious and added 
that Ford was guilty of offering 
“statistical monstrosities.” He said 
he couldn’t believe that these “sta- 
tistical monstrosities” were any- 
thing except the result of “inad- 
vertence.” 

Ford denied the “statistical mon- 
strosities” charge. 

In defending NPA’s three-year 
base, Johnson pointed out that the 


War Production Board, in World 


War II, used a five-year period to 
guide it in allocating materials to 
the auto industry. 
a * * 

URCHISEN insisted that NPA’s 

three-year base had not been 
discriminatory against Ford and 
that it had not worked an undue 
or exceptional hardship against 
Ford that was not suffered gener- 
ally by other companies. 

He said the primary purpose of 
the Defense Production Act was to 
protect the interests of small com- 
panies and not to help big firms 
expand. 

Chrysler, leading the parade of 
intervenors, said Ford already had 
been allowed more materials as a 
result of adjustments granted by 
NPA, and that Chrysler had suf- 
fered a disadvantage as a result. 
Chrysler indicated that if the board 
granted Ford’s request, the board 
would be deluged with a flood of 
appeals from Chrysler and other 
companies. 

* x * 
ROeaet HOWARD, representing 
International Harvester, upheld 
NPA’s three-year base. He said the 
Ford plan made a reconstruction 
for the 1950 Chrysler strike but 
made not adjustment for other 


producers. 
David Harr, speaking for 
Peterbilt, backed the existing 


percentages as the most equi- 
table for the entire truck indus- 
try. He defended Johnson’s 
qualities as an administrator. 
F. Weaver Myers, Washington 
attorney representing Reo, called 
Ford’s appeal unjustified and 
warned that Reo, as well as other 
independents, would suffer drastic 


production cuts if Ford should win. |. 


He predicted a 40 percent reduction 
in Reo’s production. 

Leland Lord, of Willys-Overland, 
foresaw a 47 percent production 
loss under the Ford formula. 

* . * 


J ARLIER, as the passenger-car 
phase of the hearing drew to a 
close, intervenors rose to voice 
their opposition to the Ford pro- 
posal. Except for Chrysler, which 
requested an hour in which to 
present its case, all were limited to 
15-minute statements. 

George Romney, vice-president 
of Nash-Kelvinator, led off by 
criticizing Ford’s allegations that 





independent companies had un- 
derproduced their authorized 


quotas in three successive quart- | 


ers because they were unable to 
sell their product. 

Romney said that Nash’s failure 
to meet its quotas was attributable 
in the fourth quarter of 1951 to 
the Borg-Warner strike, and in the 
first quarter of 1952 to a_ basic 
model changeover. He stressed that 
Nash in the second quarter of 
1952 would be able to achieve 4.62 
percent of industry production and 
considerably make up its deficiency 
in unit output. 

* x * 

LOYD CUTLER, of Kaiser- 

Frazer, asked that Ford’s ap- 
peal be denied in every respect, 
contending that the company’s evi- 
dence as to its post-Korea compe- 
titive position was irrelevant to 
the appeal. He said it would be 
extremely difficult to make equi- 
table adjustments for all compan- 
ies if Ford’s one-year base were 
adopted. 


Cutler added that Ford, Chrys- 
ler and GM would be able to 
make a 4 percent gain in their 
total percentage while the small 
manufacturer would suffer a 25 
percent loss, their share of the 
industry dropping from 16 to 12 
percent. 

General Motors, although a neu- 
tral observer throughout the hear- 
ing, asked permission to make a 
statement. E. F. Burleigh told the 
appeals board that GM’s percent- 
age did not fairly represent its 
competitive position in the indus- 
try. 

“GM is not protesting the as- 
signed quotas and has no desire to 
better its position at the expense 
of the small manufacturers by 
changing NPA’s policy,” Burleigh 
said. 

ok * * 

E EXPLAINED that GM in the 

fall of 1951 had urged that 
NPA include the year 1950 in the 
base period and that car registra- 
tions were the best criteria to 
establish the competitive position 
of each company. 

“We continue to be of the same 
opinion and urge that NPA con- 
sider this suggestion further,” 
Burleigh said. 

If Ford wins the appeal, it will 
be necessary to adjust and re- 
arrange all percentages. GM 
asked for the opportunity to 
present further data prior to any 
such action. 

Burleigh criticized several state- 
ments in the Chrysler brief. He 
denied that GM’s price reductions 
in 1949 and 1950 were caused by a 
decline in the demand for GM 
autos. 

“The demand for our products 
has continued larger than our 
capacity to produce,” Burleigh as- 
serted. He said the price cuts were 
based on reductions in the cost-of- 
living allowances to be paid 341,- 
000 GM employes. 

- * . 

EROY SPENCER, executive 

vice-president of Packard, sup- 
ported NPA’s three-year base as 
one which gave each company an 
equitable percentage. He said that 
Ford’s proposal for a one-year base 
would require reconstructions and 
adjustments, and that these would 
constitute a difficult task. 

Nicholas Kelley, Chrysler vice- 
president, belabored Ford’s case 
for an hour. He supported NPA’s 
three-year base and defended 
Johnson, as director of the NPA 
motor vehicles division, against 
Ford’s charge that the 1947-49 
period was chosen in a “capri- 
cious and arbitrary manner.” 
Kelley said that he strongly ob- 
jected to the .886 percentage ad- 
justment given to Ford for its 
improved competitive position, and 


that he saw no need for granting} | 


Ford any further upward adjust- 
ment. 
” * * 

AUL PORTER, World War II 

OPA administrator, appearing 
on behalf of Hudson, said there 
wasn’t a more. unrepresentative 
base than the 12-month period pre- 
ferred by Ford to assess competi- 
tive positions of companies in the 
industry. 

Porter said that both Ford and 
GM attained an improved posi- 
tion as a result of the long 
Chrysler shutdown early in 1950. 
However, when Chrysler resumed 
full production, both Ford and 
GM returned to their former 
positions, he said. 

“TI can’t see any reason for Ford’s 
complaint,” Porter said. “Ford isn’t 


| entitled to more than 21 percent of 
the industry’s production.” 

Like other intervenors, Hudson 
|attacked Ford’s criticism of the 
small manufacturers for their sub- 
quota output. Porter said Hudson's 
underbuild was due to wildcat 
strikes, model changeovers, short- 
ages of parts and other factors. He 
said Hudson was able to make a 


substantial recovery in the first 
quarter of 1952. 
+ * * 


ORTER asserted that Hudson 

had preferred a four-year base 
period but that it finally relented 
and accepted the three-year base 
even though it meant a reduced 
percentage. 

He predicted a constant stream 
of Detroit-to-Washington traffic if 





enn De 41 


Ford won its appeal. He called the 
appeal “ill-considered.” 

“Ford wants to take one-third 
out of the hides of the small 
companies which can least afford 
to lose their percentages,” 
Porter said. 

Leland Lord, representing Willys- 
Overland, opposed giving larger 
percentages to the Big Three at 
the expense of the small companies. 

“The effect of a Ford victory 
would be to eliminate Willys-Over- 
land from the passenger-car busi- 
ness,” Lord declared, 
* * * 


(TERODORS O. YNTEMA, Ford 
vice-president of finance, testi- 
fied briefly as Ford’s only rebuttal 
witness, and then William T. Gos- 
sett, Ford general counsel, made 
the summation. 








sonal interviews only. 


confidence. 





EXECUTIVE OPPORTUNITY 


Sales Executive 


A prominent manufacturer of automotive parts re- 
quires a seasoned executive for their sales program. 
Prime responsibilities will entail the development of 
both defense and civilian goods volume. 


Successful candidate should have had ten or more 
years of sales and sales administration work with a 
mass producer, and possess a record indicating sta- 
bility, aggressiveness and mature business judgment. 
Substantial compensation and a challenging oppor- 
tunity are offered to the qualified candidate. 
All 


t® Rush resume to 
P.O. Box 675, Detroit 31, Michigan 


Per- 
proceedings in strict 














Advertisement 





Last year Americans spent $30 bil- 
lion in automotive outlets. Of this 
figure, $21 billion was spent with 
automotive vehicle and_ service 
dealers, $6% billion at service sta- 
tions, $1% billion at accessory 
stores. Keeping ’em rolling is es- 
sential—and profitable—business. 
Surprisingly enough, nearly half 
the service business was transacted 
in rural trade centers—towns of 
10,000 people or less. 
Manufacturers, recognizing the 
importance of the rural market to 
the majority of their dealers, are 
now advertising quite heavily to 
sell in it. Last year Farm Journal, 
America’s largest rural magazine, 
with half a million more subscrib- 
ers than any other magazine spe- 
cializing in this great market, 
experienced the greatest increase 
in advertising dollar volume of any 
farm publication. Advertisers in- 
vested more money in Farm Jour- 
nal during 1951 than in any other 





Manufacturers Reaching Out 
For Prosperous Rural Business 


year in the magazine’s 75-year 
history. 

Manufacturers say that they are 
impressed by Farm Journal’s serv- 
ices to its readers as well as the 
fact that this magazine is the big- 
gest of any in Rural America. Be- 
cause cars, trucks and tractors are 
so essential to modern farming, 
Farm Journal inaugurated a series 
of seasonal editorial features al- 
most two years ago. Appropriately 
titled “Keep ’Em Rolling,” these 
features promote better care of 
motive equipment among farmers 
and thus promote better business 
for automotive dealers. 

The next “Keep ’Em_ Rolling” 
feature will appear in the July 
issue of the magazine, in subscrib- 
ers’ hands June 16. Farm Journal 
advises dealers who would like to 
tie in actively with the promotion 
at this time to get in touch with 
their suppliers immediately. 








ADVERTISEMENT 








THE NEW MCFARLAND 


land ‘“‘GREAT" 





Miami, Fila. 


“WHIRLABOUT" 
spread) that rotates electrically 6 times per minute. The "GREAT" Umbrella has always 
been a real business builder for car lots. 
create interest. It also affords shade and comfort for customers, salesmen and cars. 
Now with the new “WHIRLABOUT" you can have all of these advantages, plus the 
added attention and advertising value of motion. For full information, on the McFar- 
Umbrella and new ‘‘WHIRLABOUT," call, wire or write: McFarland 
“GREAT” Umbrella Co., division of McFarland Awning Corp., 742 S. W. 8th Street, 


“Whirlabout" Umbrella Attracts More Sales 





is a “GREAT” Umbrella (21-foot 


It's size and color attract attention and 
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Classified Want Ads 











Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regord 
which this department enjoys. 


AUTOMOTIVE NEWS 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS 


(18c) PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed "Box No. ......, 
lar ($1) per insertion for address and extra service as replies are forwarded, 
$9.80 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


received. Display Ads: 





in care of Automotive News, 


add One Dol- 
the same day 


Detroit 26, Mich.” 
unopened, 


MICH. 





HELP WANTED 





ARE YOU INTERESTED in a sound busi- 
ness future? We offer an exceptional 


opportunity to young men between the 
ages of 23 and 30 who desire a career 
in sales and want to become permanently 


situated. Experience is not necessary. 


Our representatives are thoroughly trained 


at our expense in the products we manu- 


facture as well as our selling and sales 


promotion procedure. They are also given 
supervised training in the field. When 
assigned to a territory, they receive 
weekly advances and guarantee of $488 
monthly until they become fully estab- 
lished. 
leading producers averaged $53 per day. 
1951 commissions paid to all full year 
salesmen averaged $35 per day. You are 
invited to consider your future in our 
organization. Write fully, in your own 
handwriting, stating age, education, 
marital status, business records and ref- 
erences to P. O. Box 177, Memphis, Ten- 
nessee. Also inclose a snapshot photo- 
graph of yourself, if available. If you 
possess the necessary qualifications, in- 
terviews will be arranged. We will gladly 
present the facts concerning our business 
and discuss your future with us without 
obligation on your part. You will be given 
every opportunity to thoroughly familiar- 
ize yourself with our operation before 
making your final decision. ARTHUR 
FULMER, Automobile Seat Cover Manu- 
facturer, Trim Supply Wholesaler—Mem- 
phis, St. Louis, Charlotte, Louisville, Lit- 
tle Rock, Dallas, Indianapolis. 


AGGRESSIVE SERVICE MANAGER. The 
man we are seeking must be able to 
come in and take complete charge of 
our service department. On the basis of 
cars operating, he should be able to 
more than double the present $4,000 
approximate monthly customer labor. 
Compensation will be based on the im- 
provement the person we are seeking can 
show. This is a Chevrolet dealership 
and person should be familiar with 
Chevrolet procedure. We have a union 
shop and it is almost necessary the 
service manager be a union man. Our 
place of business is located in Montana 
in the heart of the Rocky Mountains, 
with fishing and hunting opportunities 
unlimited. Housing is available and rea- 
sonable; group insurance and vacation. 
In answer, please state present employ- 
ment, past experience, age, family con- 
nections, the compensation plan you ex- 
pect to work on, and references, both 
personal and professional. Box 1463, c/o 
Automotive News, Detroit 26. 


DIVISION SALES MANAGERS for bear- 
ing manufacturer. Large basic manufac- 
turer of automotive bearings desires the 
services of two additional sales managers 
who have thorough knowledge of bear- 
ings. Age 25 to 40 and be free to travel 
extensively. Should have good working 
knowledge of jobber distribution and job- 
ber problems. This is an outstanding 
opportunity to the men who qualify. In 
replying, tell us all about yourself, the 
territories you have covered, etc. All 
replies will be kept in strict confidence. 
Box 1516, c/o Automotive News, De- 
troit 26. 


PARTS MANAGER for Ford dealership— 
capable of taking complete charge of 
large volume parts department. Real op- 
portunity for man who is qualified to 
handle one of the largest parts merchan- 
dising jobs in the state of Ohio, located 
in Cleveland. This is not a job for a 
beginner but one with proven background 
of having developed and handled parts 
sales of $40,000 per month and up. At- 
tractive salary and bonus arrangement. 
Address Box 1484, c/o Automotive News, 
Detroit 26 


SALES OPPORTUNITY for older men! 
The publishers of the world famous 
Automobile Red Book and Blue Books 
now introduce a new and improved 
loose-leaf Parts & Labor Manual. This 
proven, practical, pocket size reference 
is kept constantly up-to-date. Replace- 
ment pages are mailed subscribers as 
factory part price changes are released. 
Only $7.50 yeariy. A natural for garages, 
body shops, auto dealers. Protected ter- 
ritory — attractive renewal commission. 
Ideal side-line. Write today for full 
story. Henry Paulman, National Used 
Car Market Report, Inc., 900 South 
Wabash, Chicago 5, Iil. 


SALESMEN—Due to expansion program 
can use experienced salesmen, now call- 
ing on new car dealers all territories 
eastern United States. Body hardware, 
parts, custom accessories. Protected ter- 
ritory. High commission, drawing ac- 
count, car expense, yearly new car allow- 
ance for full time men. Sideline men 
also needed. Hart Auto Supply, Inc., 526 
North Second St., Philadelphia, Pa. 

















ACCOUNTANT - BOOKKEEPER needed in 


400 car Savannah, Ga., dealership. Must 
be experienced in GM accounting and 
daily operating controls. 
Automotive News, Detroit 26. 


HELP WANTED 


POSITION WANTED 


DEALERSHIPS AVAILABLE 








1951 commissions paid to our 





SERVICE 
MANAGER 
WANTED 


Largest and oldest U. S. 
importer of British cars 
requires manager for 
Morris and Rolls-Royce 
shops. 


Excellent Salary 


Permanent Position 
eee 
J. S. Inskip, Inc. 


304 East 64th Street 
New York City 


HIGH TYPE AUTOMOTIVE parts salesman 


desires quality parts line, on a manu- 
facturer’s representative basis. Eighteen 
(18) years’ wholesale automotive parts 
and service experience. Excellent tech- 
nical background. Member S.A.E. Un- 
usually good contacts with automotive 
wholesale jobbers, new car dealers, in- 
dustrial, farm and marine equipment 
dealers. Also good fleet operator connec- 
tions. Territory covers eastern Pennsyl- 
vania and New Jersey from Trenton 
south. Box 1502, c/o Automotive News, 
Detroit 26. 





AVAILABLE AFTER MAY Ist to a dealer 


desiring a fine appearing young man with 
an outstanding record of 14 years’ ex- 
perience in sales, business and service 
management. Broad experience in giving 
a dealer a smoother and more profitable 
business. Proficient in personnel and pub- 
lic relations. Factory, medium and large 
dealership experience. Desire south or 
southwest location. Box 1465, c/o Auto- 
motive News, Detroit 26. 





GET MORE out of your business. Middle- 


aged man with many years’ experience 
Chrysler-Dodge-Plymouth sales and serv- 
ice. Familiar all phases new and used 
car operation. Experienced in factory 
procedure. Capable manager, appraiser 
and good closer. Mature judgment can 
relieve owner of many routine duties. 
Will consider salary and incentive, or 
invest and work toward partnership. 
Small dealership no objection. Box 1518, 
c/o Automotive News, Detroit 26. 





FOR SALE—Seven, twenty-four hour days 


per week. Desire position assistant 
manager of one to five hundred car deal, 
preferably southwest, preferably Okla- 
homa. Five years factory ‘‘Big Three,’’ 
five years retail sales ‘‘Big Three,’’ one 
independent. Can close, appraise, work 
floor or outside. Broad knowledge and 
interest in trucks. Am 33, no family or 
outside problems; money no object. Will 
exchange letters at no obligation. Box 
1501, c/o Automotive News, Detroit 26. 





POSITION WANTED—SALES MANAGER. 


Former manager of large Chevrolet and 
Pontiac dealerships. Also former owner 
new car agency Top-notch salesman 
and a good closer. Not afraid to work. 
Finest references from former employers 
and associates. Box 1519, c/o Automo- 
tive News, Detroit 26. 





SERVICE MANAGER. Capable executive, 


19 years’ experience with General Mo- 
tors. Have good technical knowledge, 
broad experience in handling customers 
and employes. Knowledge of paper work 
and sales promotion. Married, 44 years 


of age. Can furnish excellent references. 
Box 1475, c/o Automotive News, De- 
troit 26. 











NEED A SERVICE MANAGER and a 


parts manager. GMC dealer, established 
firm, modern shop, moving new building, 
real opportunity for right man, salary 
plus bonus. Located in central Florida 
city of 100,000. Write, giving age, back- 
ground, etc. Don Grace, P. O. Box 2073, 
Orlando, Fla. 





SERVICE MANAGER WANTED, San Joa- 


quin Valley town in California, 15,000 
population. Pay and working conditions 
good. Buick experience desired. Reply 
Mitchell Buick, Inc., Redington and 8th 
Sts., Hanford, Calif. State qualifications. 





WANTED—General manager for passenger 


and truck auto rental business. Thou- 
sand unit operation. Generous incentive 
pay. Hertz training or equivalent re- 
quired. Write full details. Box 1517, 
c/o Automotive News, Detroit 26. 





GOOD OPENING in Studebaker garage for 


an experienced bookkeeper who is willing 
to locate in western Nebraska. Must be 
reliable and able to give some assistance 
in the parts department. Top salary. If 
interested, write Box 1486, c/o Automo- 
tive News, Detroit 26. 





SERVICE MANAGER — Ford agency in 


southern Connecticut. Modern shop, all 
latest equipment, ideal working condi- 
tions. Kindly submit experience and pre- 
vious employment. Box 1498, c/o Auto- 
motive News, Detroit 26. 





AUTO MECHANICS. 


We need two good 
Packard mechanics. Good pay, plenty of 
work, permanent job, excellent living 
conditions. Contact Mr. Jacek, E, O. 
Clifton Motors, Inc., 605 Riverside Ave., 
Jacksonville, Fla, Phone 7-7417. 





SALESMEN WANTED 


Box 1485, c/o 


to sideline new 
product worth $300 monthly. Sells di- 
rectly to new car dealers. Write for ter- 
ritory and details. Replies confidential. 
Denslo P. Hamlin, Sales Manager, 124 
Oak Avenue, Hempstead, N. Y. 





GENERAL MANAGER. Twenty years’ au- 


tomotive experience, retail, all depart- 
ments. Part owner and manager of own 
agency. 41 years old. Dependability, 
honesty, integrity and character refer- 
ences. Presently employed with one of 
Detroit’s automobile manufacturers. De- 
sire return to retail business. Prefer 
west or southwest. Box 1499, c/o Auto- 
motive News, Detroit 26. 





BUSINESS MANAGER, 


both GM and 
Chrysler experience, thorough knowledge 
of daily operating control, statement 
analysis; can relieve owner of many re- 
sponsibilities. Finest references as to 
character and ability. Southern California 
location. Write Box 1500, c/o Automo- 
tive News, Detroit 26. 





SERVICE and PARTS MANAGER—Chrys- 


ler products preferred. Florida. Over 25 
years’ volume dealer and factory experi- 
ence. Good merchandiser. Must stay in 
Florida for reasons of family health. 
Personal interview in Florida can be 
arranged. Box 1488, c/o Automotive 
News, Detroit 26. 





GENERAL MANAGER. 


Fifteen years’ 
automotive experience—sales, advertising, 
managing. Can buy into. Desire con- 
nection with owner who wishes to retire. 
Age 37, good references. Replies con- 
fidential. Box 1503, c/o Automotive 
News, Detroit 26. 





BUSINESS MANAGER - ACCOUNTANT, 


Fifteen years’ large GM dealer 
experience, taxes, controls; capable of 
complete management, College graduate, 
married, responsible and steady. Box 
1487, c/o Automotive News, Detroit 26. 


Florida. 





DEALERSHIPS AVAILABLE 





FOR SALE. 


Dealership, now handling 
Pontiac, located in heart of east Texas 
oil field, 23,000 producing oil wells. 
$20,000, but $13,500 will handle. Factory 
approval necessary. Owner's health fail- 
ing. Box 1509, c’o Automotive News, 
Detroit 26. 








DEALERSHIPS AVAILABLE 
IMMEDIATELY 


“Big 3" and Independent Lines 
MICHIGAN — OHIO — INDIANA 
Small, medium and large size deals 


From $10,000 to $150,000 


All replies strictly confidential 
Box 1514 
c/o Automotive News, Detroit 26 








AGENCY, now handling DeSoto-Plymouth 


and General Motors trucks, located on 
approximately 50,000 square feet of prop- 
erty consisting of: service station; 
showroom; body shop; 17,000 gallon un- 
derground bulk plant through which we 
retail wet petroleum products, also a 
leased bulk plant and petroleum distribu- 
tion, complete with two tank trucks and 
necessary equipment; 60’x80’ concrete 
shop with every modern tool therein; 
5,000 square feet of storage space in a 
frame metal covered building; 50’x100’ 
corner lot with a small modern residence. 
We have been established here for 17 
years and have worked up a good clien- 
tele. This, plus the fact that the busi- 
ness is located in a thriving Idaho town 
of 10,000 with rich hinterland, makes for 
a steady continuity of business year 
after year. Will sell the above business 
and property, excluding new cars and 
trucks and some personal effects, for 
$125,000 or the business, stock and 
equipment, excluding real estate, for 
$69,000. Buyer must qualify with fac- 
tory. Box 1510, c/o Automotive News, 
Detroit 26. 





ILLNESS REQUIRES SALE of dealership 


handling Ford. This dealership has 400 
car potential—$75,000 to $100,000 year 
profit. Located in northern Indiana. 
Long lease on building. Will inventory 
at over $100,000. Must have factory 
approval. Box 1437, c/o Automotive 
News, Detroit 26. 





AUTO 


SALES DEALERSHIP, now han- 
dling Dodge-Plymouth. Sales $211,000 
year; business center; western N. Y.; 
same owner twenty years; attractive 
building, 63’x50’; fully equipped; sales, 
parts, service departments; sell with 
property; terms. Apple Co., Brokers, 
Cleveland, Ohio. 





411 Curtis Bldg. 


WHEN BUYING or SELLING 


an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


Detroit 2, Mich. 





DEALERSHIP, handling one of leading in- 


dependents. Well established for 20 years 
in thriving industrial east coast city. 
Gross sales last year over $1,500,000. 
Will sell outright or consider selling in- 
terest to right person with option to pur- 
chase balance. Box 1511, c/o Automo- 
tive News, Detroit 26. 





FOR SALE. One of the 


‘*Big Three’’ deal- 
erships, located in northern California in 
the heart of one of the richest agri- 
cultural areas. Brand new facilities. 
Building can be either purchased or 
leased. Approximately 150 car contract. 
All replies confidential. Box 1521, c/o 
Automotive News, Detroit 26. 





SEVERAL ‘BIG 3’ AGENCIES in small 


towns in Illinois. Leonard J. Schrader, 
509% E. Green St., Champaign, Ill. 





DEALERSHIP WANTED 





ACTIVE INTEREST in Ford or GM profit- 


able dealership. Have just sold my 
dealership that was too small, Formerly 
general manager large Ford deal. Age 
38. Excellent references and recommen- 
dations. Confidence guaranteed. Box 
1507, c/o Automotive News, Detroit 26. 





WANTED—Dealership handling GM, Ford, 


DeSoto - Plymouth, 
150 to 300 car con- 
Ex-dealer, con- 
c/o Automotive 


Lincoln - Mercury, 
Chrysler-Plymouth, 
tract. No real estate. 
fidential. Box 1477, 
News, Detroit 26. 





WANTED—''Big  3”’ 


dealership, 100/300 
car contract. Will pay cash, Replies 
confidential. Box 1504, c/o Automotive 
News, Detroit 26. 





GM-FORD, large or small. 


Any good loca- 
tion. Confidential. Box 1505, c/o Auto- 
motive News, Detroit 26. 





DEALERSHIP WANTED 


HAVE $50,000 to invest in automobile 
agency or will manage with opportunity 
to buy. Have $150,000 backer in addi- 
tion to my cash, 32 years old, married, 
family, college graduate—majored busi- 
ness and finance. Eight years’ experi- 
ence with present employer, wash job to 
general manager. Actual experience all 
departments including employe relations. 
Present employer knows of this ad. Sales 
last year over 2,200 new and used cars. 
Since all my experience with Ford prod- 
ucts, prefer Ford or Lincoln-Mercury 
Bank and major finance company refer- 
ences as to ability. Southern California 
preferred. Confidential. Box 1479, c/o 
Automotive News, Detroit 26. 


WANT CAPITAL GAINS and future in- 
come? I would purchase one-half interest 
in Ford or GM franchise in southwest 
or west and assume complete responsi- 
bility as soon as proving my ability. 
Have operated both prewar and postwar. 
Qualifications can stand rigid inspection. 
Age 32, college graduate; present income 
—$10,000 per year; top references. Box 
1489, c/o Automotive News, Detroit 26. 











GM, LINCOLN-MERCURY 


or STUDE- 
BAKER in southwest or California. Ex- 
new car dealer has ample cash for right 
deal. All replies in confidence. Box 1480, 
c/o Automotive News, Detroit 26. 





DEALERSHIP WANTED 


Present GM dealer wants to expand 


Will pay all cash. Prefer Florida—near or in 


Miami. Submit any deal (GM) Pontiac, 


Chevrolet, Cadillac dual, Olds. 


Replies confidential 


Box 1512 
c/o Automotive News, Detroit 26 





“BIG THREE"”’ 


DEALERSHIP wanted 
within 25 miles New York City. Qualify 
with manufacturer. Replies confidential. 
Box 1476, c/o Automotive News, De- 
troit 26. 





WANTED TO BUY—Chevrolet 100 to 150 


car dealership. All replies confidential. 
Box 1460, c/o Automotive News, De- 
troit 26. 





WANTED—LARGE CHEVROLET dealer- 


ship. Have factory approval. Ample 
capital. All replies confidential. Box 
1520, c/o Automotive News, Detroit 26. 





WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. All re- 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 
150 Montague St. Brooklyn 2, N. Y. 
ULster 2-5600 








BUSINESS OPPORTUNITIES 





SLR ARG IE LS SE IE ERLE PBST 
PROFITABLE UTILITY 
SERVICE BUSINESS 
OFFERED AT MINIMUM 
INVESTMENT OF $20,000 


A National Company in home service 
field plans expansion of operations due 
to growth and popularity of service. 
Several select dealer franchises available. 
Present dealers know of this advertise- 
ment and agree that increasing demands 
for utility-type service necessitate estab- 
lishing new territories. A sound oppor- 
tunity for the man who wants to own a 
business of his own with a proven high 
rate of return on invested capital. An 
industry report published in the Wall 
St. Journal is available to qualified in- 
vestors. Full details upon request. 


Reply to Box 1515 
c/o Automotive News, Detroit 26 











Large parking and display area. 
completed modern parts department. Ample 
office space for large agency. Truck agency 
available to party who can qualify. Location 
due south of Chicago's loop, 2 blocks out- 
side corporate limit. Available in near future 
for lease. 


Spee Dee 
496 W. 138th St. 


MODERN TRUCK GARAGE 


Recently 


Super Gas & Supply Co. 
Chicago 27, Ill. 








DEALER SERVICES 





INVENTORY SERVICE 


Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. 
accountants and by the government. 


Inventories accepted by all 


ALLIED | INVENTORY GO. INC. 
1831 E. 7 Chicago, Ilinots 
*eSeex 5-8300 








INVENTORY SERVICE 
Parts and Accessories Depts. 
Full-t time | experts. No pickup, part-time help; 








SALESMEN, calling on new car dealers, 


wanted by manufacturer of complete line 
including 


of automotive advertising 
chrome emblems and license 
Liberal commissions and bonus. 
The Douglas Co., 620 12th Ave. §&., 
Minneapolis, Minn. 


frames. 


Write 








EXCESS SHOP EQUIPMENT? 


Why not sell that extra equipment now 


standing idle in your shop? 


An advertisement in this section is the 


answer! 


AUTOMOTIVE NEWS 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 


Well established ‘Big Three’ 
cated in county seat of one of 
California's richest agricultural 
areas. 
shop and used car lot. 150 new car potential. 
Would lease or sell building. 








AUTOMOTIVE EXECUTIVE. 


Treasurer, 
business-general management 
experience; dealership, parts operations. 
Good organizer. Available soon. Address 
ANJ, 2514 Coral, Philadelphia 25. 


controller, 











PILOT DESIRES POSITION as pilot and 


salesman. 
All replies acknowledged. 


New and used car experience. 
M. Mason, 


12765 Northlawn, Detroit 4, Mich. 


Automobile Dealership Available 

dealership lo- 
northern 
rural-urban 
Modern new building with spacious 


For details address owner Box 1513 
c/o Automotive News, Detroit 26 


ONE OF 


“BIG 3,’’ preferably in Chicago 
or suburbs. 100 to 150 cars. Box 1506, 
c/o Automotive News, Detroit 26. 





FORD DEALERSHIP WANTED. 


Up to 
500 potential. Replies confidential. Box 
1508, c/o Automotive News, Detroit 26. 


Also special buy-sell service. 
organization —in business since 1939. Free 


al and unbiased. tified reports. 
Experienced 


beoklet on Parts Department operation sent 


on — Call or write for = details. 


utomotive Inventory Service Co. 
9900 Se Detroit 27, Mich “WE 3-6449 














AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 





IS COMPETITION HURTING YOU? 


Am present dealer. Want to expand into Ford 
or GM with 400 or more units, Any territory 
| have idle cash. What do you have? Replies 
confidential. 


Box 1415 
c/o Automotive News, Detroit 26 








INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 
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CARS WANTED 


WANTED TO PURCHASE 








New or used 


Henry Js or Kaisers, Chevrolets, Fords 
Plymouths, Dodges We guarantee that 
these cars will not be re-sold above 
O.P.S. ceiling prices.’’ Farm tractors or 
nachinery, also 2-ton to 2'.-ton to 3-ton 
truck tractors to pull trailer Also tow 
truck Write, phone or visit Phil Gar 
ner, Mullica Hill, N. J Phone 5-4831 
WANTED—1936-1937 Cord convertible. Any 
condition uindsey Motor, Bryan, Ohio 


USED CARS FOR SALE 





NOTICE! 


at MONTPELIER, OHIO 


STARTING JUNE 2 

We Are Selling Pre-War 

CARS & TRUCKS FIRST 

45 47 del 
5 9 dAal '50 

‘51 models and '52 models. 


Bring Cars and Trucks Early 
Pavilion open with man in charge con- 
tinuously FROM SUNDAY NOON UNTIL 
MONDAY. 

This sale for dealers only. 

FREE — $300 will be given away — FREE 
$100 to biggest consignor, $100 to pur- 
chaser of largest number of cars, $100 to 
the audience in small denominations. 
TERMS $5.00 not sold, $10.00 if sold, and 
for a fee of $10.00 we cash checks and 
you are free from obligations. 
Phone 9009 and 129, night calls phone 
632F4. Montpelier is located in northwest 
part of the state of Ohio. 9 miles to 
Indiana, 8 miles to Michigan. 


Montpelier Auto Auction 


And Operated by 
DRAKE, JENKINS & WOODRUFF 


del 





del 


Followed by 
48 dal 

















KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 


Art Grandi, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 


— ATTENTION — 


We are moving June Ist. 
Our new location is 
CAPITAL and MORRIS STS. 
Centrally located for your convenience 
in the heart of Indianapolis 








AT LEAST 
100 CARS 


GUARANTEED EVERY WEDNESDAY 
AT NORTHERN OHIO'S LARGEST 
AND NEWEST AUTO AUCTION 


In The Best Location In The Nation 


FIRST SALE — JUNE 4th 


and every Wednesday following at 


1:00 P.M. 


Buy and Sell with confidence from 
Col. W. E. "Bill" Nagy 
(Most popular auctioneer in the midwest) 
At Brimfield Auto Auction 


6 miles east of Akron, Ohio, on Rt. 18 
Akron-Youngstown Road 


Telephone Akron—JEfferson 4569 














ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 1951 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 
Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








BEST in the MIDWEST! 
Carl E. Marker's 
FORT WAYNE 
AUTO AUCTION 
Sale Every Tuesday — 11:30 A.M. 
Open all night Monday night 
Dealers Only 
Phone — E-1254 Phone — E-5209 
Where You Buy and Sell RIGHT! 
324 West Main St. Fort Wayne, Ind. 
WE GUARANTEE ALL CHECKS 





USED CARS FOR SALE 


PARTS FOK SALE 








—AUTO— 
AUCTION 


enfitjun 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





an | 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 
R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 
Auctioneers 








AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 
(For Dealers Only) 
EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 














ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1948-1949 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINOBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 7-2300 








PARTS FOR SALE 








GENUINE 
| LINCOLN-MERCURY 
| PARTS 
$100,000 Stock 


Freight prepaid on order over $100 net 
Prompt delivery and express service 


ENSLEN & WELTER 
MOTORS, Inc. 


5920 Hohman Avenue 
Call Shef. 


Hammond, Ind. 
8105 








We Carry a Complete Line of 
PONTIAC PARTS 
Also parts for other GM cars. 
Shipped Anywhere 
Write, Wire or Phone 2-1454 
NELSON PONTIAC, INC. 
215 S. Main St. South Bend, Ind. 








BUICK 
WHOLESALE 
PARTS 
ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
New York 19, New York 








ALL AUTOMOTIVE PARTS 
From a Speed Nut to a Complete Body 
Shipped Anywhere — Try Us 
Direct Phone AM 2-7117 


FRANKLIN-WEBER PONTIAC 
6101-25 N. Clark St. 








AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 


SHERWOOD 7-1700 | 


TWENTY NEW FORD  F-6, = 195-inch 
wheelbase bus chassis, equipped S25/20 
front and dual rear tires, 2-speed axle 
$1,935. Three new Ford F-7 bus chassis 
equipped 920/20 tires dual rear—-$2,550. | 
These units f.o.b. Mitchell, Ind. If inter- 
ested, please wire or call Guy Barnette 
and Co., Inc., Memphis, Tenn 


Chicago, Ill. | 





FRONT & REAR SEATS COMPLETE, 
1951 Chevrolet Styleline deluxe 4-door 


$100 Frame, Chevrolet passenger 1941 
to 1948—-$50. Frame, Chevrolet passen- 
ger 1949 to 1952—$60. Lincoln grease 
equipment complete, model 1802—$400. 
N. Willis Garage, 130 North Pitt St., 
Mercer, Pa, 


Oldsmobile 


Parts 
24-HOUR-DELIVERY SERVICE 


* 
WRITE — PHONE — WIRE 
for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 
21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 





JORDAN 4-5600 
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BUICK PARTS. 





“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts Same Day Service 
On Mall Orders and Inquiries. 


All Shipments on C.O.D. Basis 


[ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








Genuine Oldsmobile Parts 


| Largest Olds parts wholesalers in the middle | 


west. Shipments made promptly. 


| GREBE OLDS 


| 3400 S. Kingshighway 
| Fianders 0800 








HARD-TO-GET 


BUICK PARTS 


Large Inventory 
All the Scarce Items 
Orders Shipped Same Day 


Phone — Wire — Write 


MASSEY BUICK CO. 


2676 W. LIBERTY AVENUE 


PITTSBURGH, PA. 
LEhigh 1-9800 





fees —__—— 


TRUCKS FOR SALE 
SELL UNDER DEALER’S COST, new 1951 

| Ford FV8, 147” wheelbase first axle, 
Baumis 6-wheeler, ten—9:20 10-ply tires. 
Straight air, tachometer, heavy fan. Hot 
water heater. Two 35-gallon side tanks 





St. Louis 9, Mo. | 


| 
| 
| 
1 
| 
| 
| 


36” fifth wheel. Trailer connections, | 
Hand valve, 7:17 axle, 3-speed gear box. | 


Will remove fifth wheel, gas tanks if 
requested. You can use 12-foot dump 
body. $7,275. B & W Motor Co., 827 
W. 35th St., Chicago, Ill. 


TRUCKS WANTED 
WANTED. Holmes wrecker No. 525, or 
equivalent, with complete equipment if 
possible. With or without truck. Must 
be in A-1 condition and ready for duty. 
| Write, giving full details. James Motor 
Co., 229 Main St., Rapid City, S. D 
WANTED 
State price and type. 
Wisner, Neb. Phone 


One used Holmes wrecker. 
Albers Motor Co., 
208. 








BUSES FOR SALE 


FORD BUSES 
USED 27-PASS. FORD TRANSIT BUSES 
1941 and 1942 Models 


All in operating co~< ‘tion. Can be driven 
from the prope ty immediately. 


SUITABLE FOR 
Hunting and Fishing 
Lake Cottages 
| House Car for Travel 
Churches, Scout Troops 
Construction Office 
Numerous Other Uses 





For more information 
Phone - Wire - Write — 6-5584 


Super Auto Salvage Co. 
1801-3201-3300 S. Main Street 
South Bend 23, Indiana 
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BUSES FOR SALE 


1950 CHEVROLET STATION WAGONS, 





g00d condition—S$875 Ten 1947 Ford 
rear engine drive buses, excellent condi- 
tion—$1,000 Clark's Auto Parts, 1409 
W Broad St., Savannah, Ga Phone 
41-1641 

FOR SALE School buses, almost new 
1951 48-passenger Dodge, 6,000 miles 
$3,500 1951 54-passenger Chevrolet 
8,000 miles—-$3,800 H M Feather, 

Phone 35M 


Claysburg, Pa 


BUSES WANTED —— 


THREE NEW or late model school buses, 





minimum of 46 passenger. Must be good 
buy for cash. Box 1490, c/o Automotive 
News, Detroit 26 

SHOP EQUIPMENT FOR SALE 








LINCOLN OVERHEAD GREASE OUTFIT 


complete, Globe hoist, A-1 condition; 
floor jack, small stock of parts consist- 
ing of about 35 set rings, fan belts and 
general parts. Best offer takes. Hugh 
Treloar, Alexis, Ill. 


____ MISCELLANEOUS = 

BLL 

YOU CANNOT MATCH 
THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 


FACTORY $ 44" Federal Tax 


NET PRICE Included 
Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 





MISCELLANEOUS 


POWERFUL—SAFE., Sharp brake lock, car 
or truck. Ask your jobber or write-direct. 











The Sharp Manufacturing Co., Nelson- 
ville, Ohio. 

ENGINE REBUILDING Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co Inc., 800 Commerce S8t., 


Lynchburg, Virginia 
AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 


Guide Cables and $61 .45 


BRAKE HOOK-UP 
Price includes Federal Excise Tax 


Meets all 1.C.C. requirements 
UICK-TOW, Bumper- 
aaeer Tow Bar $1 9.50 


TRI-KING 3-Point Hook-Up 


Intra-State Tow Bar...... $42.50 


Folding "'V" Type) 














ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
WE STOCK PARTS 
Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 
AN 3-8888 Nite 4-4485 
DE 2-0700 }DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 














AUTO DRIVING SCHOOL 


Equipment — Supplies 
Complete dual controls with or 
without two steering wheels. 
SAFE DRIVING INSTITUTE 


119 Snow St. Providence 3, R. I. 














OLDSMOBILE 


NASH HUDSON 


2550 South Michigan Ave. 


HOLLINGSHEAD HYDRA-MATIC 
EXCHANGE TRANSMISSIONS 


Dynamometer Tested and Guaranteed 


All Makes — All Models 
PONTIAC 


SAME DAY SHIPMENT 


Get full details now. Be ready in advance for that 
next Hydra-Matic repair job. Write, wire or phone 
for details, without obligation. 


HOLLINGSHEAD MOTORS CO. 


Authorized General Motors Dealer 


UNIT SHOP DIVISION 
Chicago 16, Ill. 


CADILLAC —_LINCOLN 
KAISER-FRAZER 


Telephone: CAlumet 5-2000 











WHOLESALE ONLY 


6146 Limekiln Pike, Philadelphia, Pa. 





Once Again We Offer to Our Dealer 
Friends a Fleet of City Official 
1951 FORD V-8 TUDORS 
All Colors 


“Here is your chance to make real money!” 


OGONTZ MOTOR COMPANY, INC. 


CALL GEORGE LILES 


WA 4-1600 
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the only 
dependable, 
economical 

answer 
to top-ring 
groove wear 


Scaled Power Pionecred 


New Ring in Worn 







New ring installed 
in GI-60 recondi- 
tioned groove 


Groove widened 
1/32" and recessed 
for GI-60 


GI-60 installed and 
locked in recess 


Scaled Fewer GI-60 Groove Insert 


STILL ALONE IN ITS FIELD 


Top-ring groove wear is a problem as old as 
piston rings. Top-ring grooves have always had 
the least lubrication, the most heat, the heaviest 
wear. Many remedies were tried. Regrooving 
and installing wider rings violated the intent of 
the engine designer. A loose, floating spacer 
amounted to the same thing as using a wider 
ring in two sections. 


Sealed Power engineers wrestled with the 
problem for years, and came up with the only 
satisfactory answer to date. It is a heat-treated, 
spring-steel insert, securely anchored to the top 
of the ring groove, which has been regrooved 
to an absolutely true surface 1/32” wider than 
before. A recess 1/32” wide is cut at the top, 





Sealed Fower Piston Rings 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 


and the insert locks itself permanently into this 
recess, held by its own inward tension, and dished 
to hug the top of the groove. It is called the 
Sealed Power GI-60 Groove Insert. 


Many fleet owners are now using Sealed Power 
GI-60 on new replacement pistons, as well as 
re-conditioned pistons. One reports that pistons 
in his fleet formerly averaged less than 50,000 
miles. Since adopting the standard practice of 
installing GI-60, average life has increased to 
more than 200,000 miles. 


Sealed Power GI-60 Groove Insert is only one 
of many improvements originated by Sealed 
Power, leader in the field since 1911. 


